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Neal Bassett Quits 
As U. S. Manager of 
Accident & Casualty 


Will Be 70 Years Old in Septem- 
ber; Ogden Davidson Suc- 
ceeds Him 


CO. ENTERED U. S. IN 1936 


Had $4,892,078 Assets at End of 
Last Year; 1940 Net Premium 
Income, $2,478,612 


Neal Bassett, one of the most inter- 
esting personalities in the world of in- 
surance, will retire from the position 
of United States manager of the Acci- 
dent & -Casualty Co. of Winterthur, 
Switzerland, on February 28, 1941. He 
will continue with the company as ad- 
visor, having his office in the United 
States headquarters of the company at 
111 John Street. 

In announcing the retirement, General 
Manager Paul Thorin of the company 
said that Mr. Bassett will be succeeded 
as United States Manager effective 
March 1 by Ogden Davidson, now senior 
assistant manager of the company. He 
also said that Assistant Manager Charles 
A, Barkie will continue with the com- 
pany in the position of senior assistant 
manager. 

Will Be 70 in September 

Neal Bassett will be 70 years old in 
September. A dynamic person whose 
knowledge of insurance matters covers 
an unusually wide range, he has been 
one of the hardest working men in the 
insurance fraternity and during his 
career has paid small attention to office 
hours. For many years he was head 
of the large Firemen’s of Newark group 
of insurance companies (The Loyalty 
Group). He retired from that organiza- 
tion December 31, 1934, and he greatly 
surprised insurance people by reentering 
the business and bringing to this coun- 
try a European casualty company. This 
was the Accident & Casualty Co. of 
Winterthur, a strong and highly re- 














| garded Swiss company. 






Date of the 
entry was 1936. Mr. Bassett became 
United States manager of the company. 
He built up an American organization, 
the success of which is partly illustrated 


by its net premium record, which 
follows: 
Premiums Increase Perc. 
1937 .... $ 201,205 
1938 .... $ 676,668 $ 475,463 236.31 
1999... $1,338,628 $ 863,165 127.65 
1940 .... $2,478,612 $1,139,983 85.6 


At the end of 1936 the company had 
net assets of $3,065,940. At the end of 
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A BANKER SAID... 














It is my responsibility to see that prop- 
erty in which we are financially inter- 
ested is adequately and properly insured. 
We require a sound financial statement, 
a well-balanced investment portfolio and 
an honorable loss payment record. I am 
convinced that your companies meet all 
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Policy No. 1.000,000 


A certain Bostonian, on July 1, 1915, was insured in our 
company for $5,000, at age 29, on the Optional Term Ten Year 
Plan, the beneficiary being his fiancee. After paying 61% years’ 
premiums he converted the contract to an Ordinary Life policy, 
for the same amount, at age 35, the same beneficiary, his fiancee 
having become his wife. 


He died in December of 1940, of coronary thromb »sis, and 
the widow elected to have the net proceeds of this policy, 
amounting to $5,034.10, combined with the proceeds of another 
policy the insured had carried. The net proceeds of $9,992.55, 
held by the company under one of the optional income modes 
of settlement, enable us to send her a quarterly check. 


There is nothing extraordinary about this case, except the 
fact that the policy happened to be numbered one million. 
But it serves to illustrate the fact that life insurance is not of 
greatest value in its extraordinary phases, or under remarkable 
circumstances. Life insurance is most important because of its 
ordinary day-by-day job of affording security to the millions. 


THE PENN MUTUAL LIFE INSURANCE CO. 


WILLIAM H. KINGSLEY JOHN A. STEVENSON 
Chairman of the Board President 


INDEPENDENCE SQUARE, PHILADELPHIA 

















SEC To Present Its 
Recommendations On 
Insurance Next Week 





Industrial Insurance Proposals to 
Be Made at TNEC Session 
Tuesday 


NO TNEC EXTENSION SEEN 


O’Mahoney Against Further Con- 
tinuance of Committee; Treas- 
ury Tax Attitude 





Economic 
session this 
hearing final 


The Temporary National 
Committee has been in 
week in Washington 
recommendations from the different 
groups represented on the committee 
based upon the hearings that have been 
held during the past two years. The 
Securities and Exchange Commission 
will present its findings on life insur- 
ance next Tuesday and Wednesday. The 
formal report of SEC to the committee 
will be contained in Monograph 28, 
which it is expected will be off the 
Government presses Saturday or Mon- 
day. 

Industrial Insurance Recommendations 

To Be Made 

Any recommendations by SEC as to 
life insurance will be presented at the 
TNEC sessions next week. It is pretty 
generally understood that some specific 
recommendations with reference to In- 
dustrial insurance will be made by SEC. 
Even if SEC proposes some degree of 
regulation of the life insurance business 
generally, it now seems extremely doubt- 
ful that TNEC will carry such a recom- 
mendation in its final report to Congress. 


Oppose Extension of TNEC 


Forecasters have predicted that TNEC 
would ask for an extension by the new 
Congress for the purpose of investigat- 
ing other branches of insurance. There 
is considerable opposition in the com- 
mittee to any further extension of its 
life. In fact, Senator O’Mahoney has 
stated at a recent hearing that TNEC 
was one committee that would quit when 
its present work was done. 


Treasury Not Drafting Special Insurance 


Tax Bill 


It has also been stated that John L. 


Sullivan, Assistant Secretary of the 
Treasury in charge of taxes, is now 
drawing a new tax bill with special 


reference to the insurance business, Mr. 
Sullivan is not drawing such a bill for 
TNEC and it has no tie-in with the 
committee’s work. 
At the Treasury The 


Department 


Eastern Underwriter was told that no 
tax bill with special reference to the 
insurance business was being drafted. 
It is common knowledge around the 
Treasury, however, that in drawing com- 
ing Revenue bills no source of revenue 
will be overlooked. 
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CHedive Jeainin 


a the past 38 years, thousands of men have come to The Travelers in Hartford, 
to gain a selling and underwriting knowledge of the insurance business. In a com- 
paratively short space of time they have absorbed the selling fundamentals of 
insurance, which they could not gain elsewhere. Many experienced Travelers 
agents take advanced courses by mail to keep abreast of the newest developments 
in the insurance business. 

All of these educational services have been an important factor in helping 
Travelers representatives earn a reputation for intelligent insurance service to 
the public. 

If you are interested in these study courses for yourself or for a man who 
might be fitting himself for profitable sales services in an insurance agency, why 


not contact the nearest Travelers office for further information or address: 


THE TRAVELERS INSURANCE COMPANIES 
HARTFORD, CONNECTICUT 


Courses in Life and Accident Insurance Courses in Casualty Insurance and Surety Bonds 
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The Penn Mutual Life recently sent 
to general agents a questionnaire relat- 
ing to agency operations. It was pre- 
pared in a manner so that the majority 
of questions could be answered by simply 
placing a check mark or cross in the 
block outside of the question. Also, 
there was space for comment. Answers 
to the questions were sent to Alexander 
E. Patterson, vice-president in charge 
of agencies. In his letter to general 
agents when questionnaire was sent he 
said in part: “It’s a good thing to take 
‘soundings’ as we proceed on our way. 
Good management dictates that we con- 
tinue to do only those things which 
you find to be helpful, worth while and 
productive of results.” 

Among the subjects about which in- 
formation was asked were chartered 
life underwriter designation, sales pro- 
motion and training, direct mail, agency 
financing data and analysis, agency 
statistical data, National Association of 
Life Underwriters, company bulletins, 
agency allotment honor roll, agency 
ranking, national advertising, agency 
publication, production clubs, regional 
conferences, Prospect Bureau. 

Questions asked about CLU were 
“How many men have secured the 
designation?” and “How many are at 
present studying for the examinations?” 
Also, “What do you do to promote in- 
terest in CLU?” 

Relative to company bulletins of pro- 
duction it was asked if general agents 
like the present arrangement. “Would 
you prefer monthly and year to date 
production to be compared with allot- 
ment for corresponding periods, instead 
of as at present with actual figures for 
previous like periods?” They were also 
asked if they can suggest any improve- 
ments as to type of information or 
setup. 

The general agents were asked what 
percentage of the agency staff belongs 
to the National Association of Life 
Underwriters. Queries in this section 
of questionnaire included these: “Why 
are the others not members?” “How 
do you encourage membership?” “How 
do you encourage attendance and partici- 
pation in association meetings ?” 


National Advertising 


Among questions under head of “na- 
tional advertising” are these: 

What is reaction of people in your 
territory to our advertisements? 

What is reaction of your underwriters 
to our program? 
How do you 


1 appraise 
Series ? 


our present 
It is helpful to our underwriters in 
ulding prestige and assisting them in 
making sales ? 

Should our advertisements appear in 
other publications? If so, which ? 

What constructive criticism have you 
and your group of our program? 

_ What suggestions have you for sub- 
lects of the texts of our advertisements ? 


Institute of Life Insurance 


Questions are also asked about 


























the Institute of Life Insurance and the 





Manager’s Magazine of Life Insurance 
Sales Research Bureau. 


These are questions about the Insti- 
tute: 


What do you think of newspape 
column ? 

What do your men think of it? 

Do you hear comments from public 
about its weekly appearance? 

Have you any suggestions for its im- 
provement? 

These are questions about the Man- 
ager’s Magazine: 

What do you think of the material it 
contains? How do you use it in your 
agency? What subjects do you feel 
it should contain? Do you have any 
comments or suggestions about this pub- 
lication or any other service or activity 


Penn Mutual Questionnaire On Agency 


of the Life Insurance Sales Research 
Bureau ? 

The company also asks questions about 
its own agency publication, News Letter, 
and if there are any suggestions for its 
improvement. 

A number of questions are asked about 
regional conferences, whether they are 
regarded as beneficial and how often 
the general agents feel meetings of this 
type should be held in order to continue 
to be effective. 

Under subject of research general 
agents are asked if the company is pro- 
viding helpful data and what types of 
research would be immediately most 
helpful to them. 

Sales Promotion Material 

Questionnaire wants to be told about 
sales promotion material, including sales 


Metropolitan Life Opens Unit No. 2, 
New 28-Story Home Office Building 


To the New York skyline has been 
added another large insurance building. 
The new one is known as Unit No. 2 
of the home office buildings of the 
Metropolitan Life. It is on Madison 
Avenue between Twenty-fourth and 
Twenty-fifth Streets; is twenty-eight 
stories tall, and makes available for 
home office purposes of the Metropol- 
itan Life an additional 487,000 square 
feet of floor space. 

Unit No. 2 is the second in a series 
of building operations that eventually 
will result in a single, integrated building 
covering the entire block bounded by 
Madison and Fourth Avenues and Twen- 
ty-fourth and Twenty-fifth Streets, ad- 
joining the main building. Unit No. 1, 
which occupies approximately the eastern 
half of the block, was completed and 
occupied in 1932; the third and last 
unit is to be built at Madison Avenue 
and Twenty-fourth Street at some in- 
definite time in the future as space re- 
quirements dictate. 

Unit to House 4,000 Employes 

Ground for the latest building, (the 
twin of Unit No. 1), was broken in 
July, 1938. It was completed shortly 
after the first of the year, and on Jan- 
uary 20 began to receive the divisions 
and sections, comprising 4,000 employes 
which have been designated to occupy 
it. It was a colossal moving job requiring 
several weeks to complete. 

In assigning space in the new Unit, 
the general plan has been to bring to- 
gether in Units 1 and 2 those divisions 
having to do directly with the issuance 
of insurance and the keeping of the 
attendant records. With the principal 
units of the Ordinary, Accident and 
Health, and Group Departments already 
located in Unit No. 1, the moves to the 
new building are largely affecting such 
divisions as those of the Industrial De- 
partment, the Claim Division, the Inves- 
tigation Division, the Transcription Di- 
vision, the Industrial Sections of the 
Actuarial Division, the Check Writing 
Division, and the Bank Balance and 
Voucher Sections of the Accounting and 
Auditing Divisions. The moving pro- 
gram also entails the relocating of some 
of the insurance divisions which _pre- 
viously were established in Unit No. 1. 





The Inquiry Bureaus, which formerly 
occupied the first mezzanine floor of 
Unit No. 1, are being moved to the 
first floor of Unit No. 2 in quarters 
corresponding to those of the Premium 
Receipt Division, thus placing within 
easy access on the street level those 
Divisions most frequently visited by the 
public. On the other hand, divisions 
not closely connected with the issuance 
of insurance which formerly were located 
in Unit No. 1, such as the Farm Loan, 
Statistical, and Welfare Divisions, are 
being removed to quarters in the main 
building and the annexes. 
New Standards 


Unit No. 2 has been equipped with 
all of the facilities that caused the first 
Unit to be recognized as setting a new 
standard for buildings in which large 
numbers of office workers are employed, 
such as complete air conditioning, sound 
deadening of ceilings in work areas, 
provision for natural light, etc. But even 
here certain improvements based on the 
experience in Unit No. 1 have been in- 
corporated. For instance, in the air- 
conditioning system a new type of outlet 
has been installed which allows a more 
uniform distribution of air and lessens 
the chance of drafts. Also, through the 
installation of cooling towers in a pent- 
house on the roof, the water for the 
system can be used over and over again 
at a considerable saving over the former 
practice. The sound - proofing process 
has been made even more effective by 
the use of an acoustic ceiling tile in- 
stead of plaster next to the windows. 

As to lighting, special types of wall 
and ceiling paints, which reflect a higher 
percentage of natural light without glare, 
have been developed by a lighting com- 
mittee under Assistant Medical Director 
McConnell. The committee also has 
devised a special type of artificial light- 
ing fixture which provides ample illum- 
ination for working surfaces under 
ordinary conditions and is capable of in- 
creased intensity when needed. Fluores- 
cent lighting, a new method of illumina- 
tion which approximates daylight, has 
been installed on those floors which are 
to be devoted largely to filing work. 
The system provides adequate lighting 
for all file drawers in whatever part of 
the room or stack, thus facilitating work 
at the files and reducing eye strain. 
This type of lighting has the further 
advantage of comparative coolness, an 
important factor in cutting down the 
heat load in air-conditioning operation. 


atters 





ALEXANDER E. PATTERSON 


booklets, clearing house material and 
sales efforts for agents. About sales 
efforts for agents the company asks: 

“Have the sales efforts planned by the 
company appealed to your group?” 

“Have they been motivating ?” 

“Have your results been satisfactory ?” 

“Should the company continue them, 
or do you feel each individual agency 
should work out its own sales pro- 
grams?” 

“Have you any suggestions for future 
company plans?” 

Questions about Direct Mail are these: 

“Is it used in your agency?” “Are new 
men encouraged to utilize it?” “What 
letters have proved most effective?” 
“What letters have proved ineffective?” 
“What volume of business results from 
Direct Mail?” “What suggestions can 
you make for the improvement of our 
letters and the operation of the system?” 
“Is any one plan of Direct Mail being 
used predominantly? If so, which?” 


Prospect Bureaus 


Questionnaire also wants to know if 
its Prospect Bureau is of assistance. If 
the general agent has a Prospect Bureau, 
it asks if it is administered by a 100% 
Prospect Bureau clerk, or a clerk who 
devotes only part of the time to the 
Bureau. One question asked is, “Do 
you encounter any difficulty or em- 
barrassment about the transfer of policy- 
holders either to or away from your 
agency? If so, state how it can be 
avoided. Two other questions: “What 
percentage of your business results 
from home office leads?” “How do you 
handle leads and orphaned policyholders 
in your agency?” 

Questions under heading of Cor- 
respondence Course are these: “Is it 
proving valuable in your training pro- 
cess?” “How many of your underwriters 
have completed it?” “How many are 
taking it at present time?” 

Information is also asked about 
whether the general agents like the 
schools and field training courses and what 
is their effect, also, what if any weak- 
nesses have been detected? It also wants 
to know how frequently they should be 
given. 

Questionnaire concludes with this pair: 

What are we doing that we shouldn’t 
be doing? 

What aren’t we doing that we should? 
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National Ass’n Urges Fieldmen Not 
To Take Advantage of Relief Act 


In a statement by Julian S. Myrick, 
chairman of the sub-committee on Fed- 
eral legislation, Committee on Law and 
Legislation, National Association of Life 
Underwriters, agents throughout the 
country are asked to avoid sales of new 
insurance made to men about to go into 
the armed services on the basis that the 
Federal government will pay the pre- 
miums under provisions of the Soldiers’ 
and Sailors’ Civil Relief Act. 

“We do not feel,’ Mr, Myrick says 
in his statement, “that the provisions of 
the Act should be taken advantage of 
in connection with any concerted drive 
to induce men to take out new life in- 
surance on the principal, if not sole, in- 
ducement that they will have to pay only 
one premium, even a part of one annual 
premium, and then the United States 
government will carry the load as long 
as the insured is in the service and for 
one year thereafter.” 

Mr. Myrick cites the National Asso- 
ciation’s “cooperation with the govern- 
ment in its efforts to provide life in- 
surance protection for men in uniform, 
both under the old War Risk Insurance 
Act, during the World War and there- 
after, and under the new National Ser- 





Former Central States Life 


Head Organizes New Co. 


The new mutual life insurance com- 
pany being organized by Alfred Fair- 
bank, former president of the insolvent 
Central States Life of St. Louis, will 
be called the Mutual Savings Life of St. 
Louis. The new company plans to sub- 
mit a reinsurance bid for the $65,- 
000,000 of life insurance held by the 
Central States Life. 

Fairbank announced that more than 
100 St. Louis residents have subscribed 
for $1,000 each of fully paid endowment 
policies from the new company, the 
Missouri statutes requiring a mutual 
company to have at least 100 policy- 
holders with $1,000 or more of insurance 
each, 

Notice of intention to form the new 
company was filed with the State Insur- 
ance Department on February 15. The 
notice listed thirteen incorporators, of 
whom ten would be the first board of 
directors. Five of these ten were for- 
gg directors of the old Central States 
Life. 

The financial position of the Central 
States Life showed improvement in Jan- 
uary, according to a report filed Febru- 
ary 15 by Superintendent of Insurance 
Ray B. Lucas. Cash increased $4,150 
while $85,269 in demand certificates were 
purchased for an investment. Total 
receipts for the month were $242,056 and 
disbursements amounted to $237,906. 
Cash on hand as of February 1 was 
$448,388. The receipts included $72,123 
collected on mortgage loans, bonds and 
real estate. The company paid out 
$38,352 in death claims. 





30 YEARS WITH LINCOLN NAT’L 

R. W. Fowler, San Francisco, Lincoln 
National Life, has been thirty years with 
the company. It was only five years 
old when he entered its services. He 
was the company’s first supervisor of 
agents. In 1916 he became general agent 
in charge of the home office agency in 
Fort Wayne, and in this position he not 
only established himself as an agency 
builder but also set an outstanding per- 
sonal production record. In 1921 he was 
the company’s largest personal producer 
and in 1926 was named the company’s 
“Most Valuable Agent.” In 1929 he 
moved to California and devoted his full 
time to personal production. 





E. P. Taylor, director of the Excelsior 
Life of Canada, has been appointed ex- 
ecutive assistant to Hon. C. H. Howe, 
Minister of Munitions and Supply for 
Canada, 


vice Life Insurance provisions of the 
Excess Profits Tax Act of 1940.” 

“We now feel,” the statement con- 
tinues, “that we have an opportunity 
also to evidence our cooperation with the 
government in its administration of the 
Soldiers’ and Sailors’ Civil Relief Act 
of 1940, under the provisions of which 
the government undertakes to provide 
for the payment of premiums on life 
insurance policies up to $5,000 under 
certain conditions. 

“We have assumed that the relief, 
from the payment of premiums on life 
insurance up to $5,000 provided by the 
Act, was intended to make it possible 
for those who came into the service 
under the new emergency legislation to 
guard against the forfeiture of at least 
$5,000 of their life insurance protection, 
owing to the dislocation of usual income 
resulting from their induction into the 
service.” 

Condemning “drives” to sell new in- 
surance on the basis of the national 
government carrying the load as soon 
as the policyholder is inducted into the 
service, Mr. Myrick’s statement says: 

“We urge that all such solicitation of 
new business by life insurance agents 
be discontinued, except in cases where 
the man about to enter the service has 
a very definite dependency problem, the 
solution of which requires the purchase 
of additional life insurance, in con- 
nection with which there is every likeli- 
hood of the insured’s repaying any pre- 
miums advanced by the government and 
continuing the policy in force after the 
termination of his service.” 





Ex-Insurance Superintendent Bowen of 
Ohio presents camera to George H. 


Thobaden (L.) 





TRAVELERS TRANSFERS WARNER 

The Travelers has announced that 
Lloyd F. Warner, assistant manager of 
the agency division at Boston for that 
company, has been appointed manager 
of the Life, Accident, and Group de- 
partment for the State of Maine, suc- 
ceeding Joseph Thompson, recently made 


manager of the Forty-second Street 
branch office in New York City. Mr. 
Warner will be assisted by R. E. Moul- 
ton, field assistant for the Portland, 
Me., branch office, 
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Thobaben Retires from 
Cleveland Association 


GOES WITH BANKS & TRANsug 





Gets Gift of Camera from Associates.) 


Has Been with Association 
Twelve Years 





At the regular monthly meeting oj 
the Cleveland Life Underwriters Aggo. 
ciation, held February 14, former Super. 
intendent of Insurance Robert L. Bowen 
and member of the Cleveland associa. 
tion, presented the association’s parting 
gift, a camera, to its retiring managing 
director, George H. Thobaben. 

Mr. Thobaben has been connected with 
the Cleveland Association for the pas, 
twelve years, and leaves on March ] to 


become agency assistant for the Bank & 


& Transue agency in Cleveland of the 
Penn Mutual, 

The association orchestra, which dis. 
banded a couple of years ago, was 
gotten together as a tribute to Mr. Thoba- 
ben, who was instrumental in its formation 
several years ago, and was the official 
piano player in its orchestra. 

Roderick Pirnie, general agent of the 
Massachusetts Mutual at Providence, R 
I., was the insurance speaker at. the 
luncheon, his subject being “Life Insur- 
ance the Backbone of the Estate.” 





State Mutual Life General 
Agents Elect G. F. Robjent 


George F. Robjent, general agent for 
the State Mutual Life at Boston, was 
elected president of that company’s Gen- 
eral Agents Association last week when 
thirty-four general agents attended the 
company’s annual meeting in Worcester. 
Other leaders of the association, elected 
by the general agents as their repre- 
sentatives in agency-company matters 
are Guy A. Reem, Detroit, vice-president, 
and T. F. Hazen, Jr., Knoxville, sec- 
retary-treasurer. 

Executive committee members are 
General Agents George S. Lott, Dayton; 
Morton H. Wilner, Philadelphia; Henry 


M. Powell, Atlanta, and Lee B. Scheuer, 


Cincinnati. 
The general agents met at two ses- 


sions at the home office, one a luncheon : 


and the other a business meeting. Presi- 
dent Chandler Bullock entertained the 
visitors at a dinner preceding the annual 


meeting, and informally discussed the § 


company’s progress during 1940. 





ENTERS MISSOURI 





Great-West Life to Announce Agency 
Development There Later; In 
United States Since 1906 


The Great-West Life of Winnipeg 


announces that the company’s application 
for a license to do business in Missour 
has been approved by Ray B. Lucas 
Missouri Superintendent of Insurance 

In 1906 it entered North Dakota. The 
organization in United States has ex 
panded since then to 
Michigan, in which offices were opened 


in 1921; to Illinois in 1923; to the statt § 


of Washington in 1931, and last year, 
Indiana. 


Definite plans for agency developmen! 9 
in Missouri are still under consideration F 





QUIZ PROGRAM AT ST. LOUIS 
Bill Kieffer, Northwestern Mutua, 
conducted the “Take It or Leave It 
quiz insurance program at the regula 
monthly meeting of the Life Under: 


writers Association of St. Louis yester § 


day, February 20. Cash prizes wert 


given for lists of questions used, and for : 
successful answering of the questio!® § 


by the ten contestants. 





SINGLE PACIFIC MUTUAL MEET 
All delegates for the annual Big Tre 
Club and agency convention of Pacitt 
Mutual will gather at Sun Valley. for 
the meeting, instead of at two region 
meetings, at White Sulphur Springs 2" 
Sun Valley, as formerly announced. 
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Chrissinger General 
Agent, State Mutual 


HEADS KANSAS CITY AGENCY 


ted from Davenport, Chrissinger 
Has Been Musician and 


Steel Worker 


Promo 





Oral J. Chrissinger, supervisor in the 
Davenport office of the State Mutual 
Life, has been promoted to general agent 
for that company in Kansas City, suc- 
ceeding Albert Drake, who has been 





O. J. CHRISSINGER 


manager of the Kansas City agency for 
the past four years. The appointment 
was made February 15. 

Mr. Chrissinger joined the Davenport 
ofice of the State Mutual in 1938, and 
led the agency in lives production his 
first year in the business. Previously 
he was general superintendent of a steel 
company in Davenport, and this experi- 
ence at directing the work of a large 
number of men, as well as his excep- 
tional selling and supervisory record 
since joining the company, is expected 
to be very valuable to him as an agency 
manager. 

Born and educated in Iowa, Mr. Chris- 
singer is forty years old and was for 
many years a practicing musician and a 
member of the symphony orchestra in 
Davenport. Starting as a laborer in the 
steel business, in six years he had 
worked up to the post of general super- 
intendent. After twelve years in this 
position, he joined State Mutual. He 
is a Mason and a committeeman of the 
Life Underwriters Association in Daven- 
port. 





John Baker Hollister 
New Director N. Y. Life 


John Baker Hollister, Cincinnati, is a 
new director of the New York Life. He 
is a member of the law firm of Taft, 
Stettinius & Hollister of Cincinnati. He 
was a member of Congress from 1931 to 
1937, 

Following active service overseas as a 
captain in the heavy artillery during 
the last war, Mr. Hollister was with 
the American Relief Administration in 
Poland, and in charge of relief in Lithu- 
ania. He is a trustee of a number of 
philanthropic and educational institutions 
and a director of the Fifth Third Union 
Trust Co., the Chesapeake & Ohio Rail- 
way Co., Pere Marquette R. R., San- 
dusky Foundry & Machine Co., General 
Machinery Corporation, Stearns & Fos- 
ter Co., Rookwood Pottery Co., Little 
Miami R. R., and the Cincinnati Union 
Terminal Co. 





Edward J. Koehler has been appoint- 
ed assistant manager of the Newark 
branch office of the Colonial Life of 
Jersey City. 


























ame Whs Washington 


Whenever men wish to picture the 
ultimate in self-denial, one figure is 
always to the forefront — George 


Washington. 


The sacrifices for an ideal that were 
made by this great patriot outshine most 
of those recorded by history. 


Men such as he have inspired others 
to meet unselfishly the responsibilities 


of life. 
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Economist S. M. Foster 
Now With New York Life 


HAS TRUST CO. EXPERIENCE 





Has Spoken and Written Widely on 
Various Insurance Subjects; Member 
of Columbia University Faculty 
George L. Harrison, president of New 
York Life Insurance Co., announces the 
appointment of Stephen M. Foster as 
an economic adviser. Mr. Foster has 
for the past ten years been associated 





STEPHEN M. FOSTER 


with City Bank Farmers Trust Co., serv- 
ing as economist in its investment de- 
partment and specializing particularly in 
the factors affecting the movement of 
money rates, bond prices, stock prices 
and business activity, with a view to 
the application of these movements to 
the many problems confronting a trust 
company. 

Born in Derby Line, Vt., in 1894, Mr. 
Foster spent his early years in Ottawa 
where his father, John G. Foster, was 
for thirty years American Counsul Gen- 
eral. Following his graduation from 
Harvard in 1916, he entered Massachu- 
setts Institute of Technology to study 
engineering, leaving in 1917 to enter the 
army, from which after two years abroad 
he was discharged as captain. 

Many Activities 

Mr. Foster joined the staff of City 
Bank Farmers Trust Co. in 1931, and 
during the intervening ten years has 
written and spoken widely on various 
financial subjects. He served two years 
on the New York State Bond Portfolio 
Committee and has addressed, among 
many other groups, the Wisconsin Bank- 
ers Association, New York State Bank- 
ers Association and several bond port- 
folio conferences and savings bank 
groups, He is a member of the faculty 
of Columbia University and gives regular 
courses at the American Institute of 
Banking on the interpretation of cur- 
rent financial problems. 





MILLER LEAVES GENERAL AMER. 

Dr. Lloyd C. Miller, associate medical 
director of the General American Life 
of St. Louis, has resigned to become 
associated with the medical department 
of the National Life & Accident of 
Nashville. Resident of St. Louis since 
1925, Dr. Miller has been with the Gen- 
eral American for six years. 





MOYLER ASSISTANT SUPERVISOR 


The Life Insurance Co. of Virginia 
announces the appointment of John 
Moyler, Jr., as assistant supervisor with 
headquarters in the home office in Rich- 
mond. He will assist the general super 
visor of the district, H. P. Anderson, 
Jr., in the supervision of the weekly 
premium field. 





Page 6 


SN 


= THE EASTERN 














LEE ee 
Ae Li-e—+ | 
, 














GER UNDERWRITER mane 


February 21, 194) 








Congressman Disney 
Backs Tax-free Fund 


TO PAY FEDERAL ESTATE TAX 
Oklahoma’ Representative Advocates 
Limited Exemption for Life 
Insurance Proceeds 
In an address before the 
Life Underwriters Association of the 
City of New York at the Hotel Pennsyl- 
vania February 13, Congressman Wesley 
E. Disney of Oklahoma praised the 
record of life insurance and urged con- 
eressional consideration of an amend- 
ment to the Federal estate tax law grant- 
ing a limited exclusion from the gross 
estate for the proceeds of insurance 
earmarked for the payment of estate 

taxes. 
The talk by Congressman Disney, 
member of the powerful House Ways and 
Means Committee, was broadcast over 
Station WEAF in New York and by 


inspiring 


stations of the NBC Red Network 
throughout the country. In his prepared 
talk, entitled “Life Insurance through 


the Eyes of a Public Official,” and in 
his informal remarks following the 
broadcast, Mr. Disney revealed himself 
as a policyholder and as a true friend 
of the institution of life insurance. 

A full attendance at the luncheon 
meeting crowded the grand ballroom of 
the hotel. Seated at the speakers table 
were Denis B. Maduro, counsel for the 
Life Underwriters Association of the 
City of New York; Ralph G. Engels- 
man, president, New York State Asso- 
ciation of Life Underwriters; Roger B. 
Hull, manager and general counsel, Na- 
tional Association of Life Underwriters ; 
Holgar J. Johnson, president, Institute 
of Life Insurance; Thomas I. Parkinson, 
president, Equitable Society; Congress- 
man Disney; Lloyd Patterson, president, 
Life Underwriters Association of the 
City of New York and chairman of the 
meeting; Louis H. Pink, Superintendent 
f Insurance of the State of New York; 
Leroy A. Lincoln, president, Metropolitan 
Life: Julian S. Myrick; James P. For- 
dvce, president, Manhattan Life; Vin- 
cent P. Whitsitt, manager and general 
counsel, Life Presidents’ Association; 
Sam D. Rosan, chairman of the Law and 
Legislative committee of the New York 
City association, and Albert Hirst, 
counsel, New York State Association of 
Life Underwriters. 

“T’m a policyholder,’ said Congress- 
man Disney, “and I am interested in 
what happens to the life insurance busi- 
ness. I’m interested first because I’ve 
put my own money into it these last 
thirty years, and the future security of 


my family rests in the hands of the 
management of the insurance companies. 
Bevond that, I’m interested in life in- 
surance because I’ve seen it in action, 


seen the part it has been compelled to 
play in the development and preservation 
of the governmental and business prin- 
ciples of our democracy. 
Cites Record in ’30’s 

“If for no other reason, life insurance 
deserves the confidence and support of 
the American public for the way it func- 
tioned during the depression years. Ten 
years ago things looked pretty black. 
You life underwriters probably remem- 
ber something about that. Anyway, in 
those terrific depression years I saw 
the institution of life insurance come 
through in a way which few other insti- 
tutions were able to do. I saw it help 
to avert utter and complete national 
panic and despair. Although most pol- 
icyholders have modest estates—the 
average per family being less than $4,000 

their aggregate amounts are huge. In 
the ten years I have been in Congress, 
life insurance companies have paid pol- 
icyholders and beneficiaries in cash or 
equivalent credits more than 25 billion 
No one knows what could have 


dollars 

happened if this bulwark had not been 
there to support our tottering economic 
and social order when the full impact 


of the depression hit. 
“The assets of the life insurance com- 
panies, today $30,000,000,000, constitute 


a reservoir of capital which is probably 
the greatest single hope of the American 
people, whose thrift and_ self-reliance 
have made it possible. 

“The life insurance business, perhaps 
because of its tremendous dissemination 
among the people, has a greater stake 
in the democratic way than any other. 
It is a tremendously important factor 
in underwriting the stability of the 
American government. It is giving the 
little-man a chance to create an estate— 
to care for his loved ones in case of dis- 
aster to himself—to put aside small sums 
for his own unproductive old age. Life 
insurance can be said to be truly a demo- 
cratic institution, and all the _policy- 
holders should realize what a stake they 
have—through their life insurance—in 
the progress and processes of our 


democratic government. The two are 
closely entwined.” 
More Taxes in Prospect 

The Ways and Means Committee 
member concluded with a _ searching 
analysis of the revenue-raising problem 
which his committee is now facing and 
its relation to life insurance. He stated: 

“The necessity of raising revenue is 
paramount. But of equal importance is 
the problem of accomplishing that pur- 
pose with the least possible disturbance 
to the normal processes of business and 
to the ordinary requirements of a de- 
cent standard of living. Two particular 
responsibilities must be met by the Ways 
and Means Committee if it is to do its 
job properly and initiate sound revenue 
legislation in the Congress of the United 
States. First, revenue must be pro- 





Julian S. Myrick on Disney Suggestion 


Julian S. Myrick, manager for the 
Mutual Life and a close follower of life 
insurance legislation for many years, 
gave the following statement to The 
Eastern Underwriter: 

“With regard to the brilliant speech 
made by Congressman Wesley E. Disney 
before the Life Underwriters Associa- 
tion of the City of New York, he em- 
phasized one point as to the desirability 
of having life insurance which is ear- 
marked for the payment of estate taxes 
exempt from taxation. 

“The policyholders of this country 
have large personal, partnership, cor- 
porate and real estate interests and for 
a long time have been seeking an order- 
ly way to take care of their estate taxes 
through the means of life insurance in 
the event of their death, When a sub- 
stantial amount of life insurance is taken 
out by an insured to indemnify his estate 
against the loss which is created by his 
death if it is in excess of $40,000 even 
made payable to a named beneficiary, 
the insurance will not only be taxable 


but it will increase the tax on the bal- 
ance of his estate. 

“Therefore, the taxpayer has: 1. Re- 
frained from taking out insurance to in- 
demnify his estate against the loss cre- 
ated by his death. 2. Some person other 
than himself has applied for the insur- 
ance and paid the premiums. In any 
event, the Government has received no 
tax and the taxpayer has been denied 
the opportunity and privilege of indem- 
nifying his estate against the loss caused 
by his death, 

“The plan suggested by Congressman 
Disney has twice been passed by the 
Senate of the United States and would 
be very helpful to the citizens of this 
country in assisting them in making an 
orderly disposition of their estates, and 
from an economic point of view it would 
protect the Government in obtaining 
taxes quickly and in keeping properties 
and industries going, thus increasing 
taxes in other directions and keeping 
people in employment. It would assist 
the taxpayer and his successors by mak- 
ing it unnecessary to have a forced sale 
of the assets in order to pay the taxes.” 
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vided; secondly, the sources of 
must be protected and preserved 
“Going back to the Necessity for 
revenue and to the economic and Politi- 
cal philosophy of that large and growin. 
part of the population who believe in the 
collection of substantial amounts throy h 
estate taxes, I believe we may assume 
with assurance that those believing in 
the collection of such taxes will always 
be inclined to see them assessed and 
collected without disturbance, certain} 
without destruction of the many weet 


while business enterprises that are 
functioning in this country. After all 
the approach should be for continuing 


revenue, neither punitive nor destructive 
in character. 
Businesses Must Be Saved 

“Individual proprietorship supported 
by vigorous personal initiative built this 
country. There must be survival] of that 
proprietorship and _ initiative jf the 
Nation is to continue on a firm founda- 
tion. The man who has built up a 
sound business for himself should haye 
the opportunity for protecting that busi- 
ness against serious injury or destruc. 
tion when he is gone. There is an 
important class of prospective decedents 
in this country who have the fruits of 
their labor invested in going concerns 
and productive enterprises, the preserya- 
tion of which is of vital importance not 
merely to them and their successors 
but to all of the people in their com- 
munities and the country at large. 

“The assets of such enterprises must 
be valued as a part of a decedent’s estate 
and the burden of taxation thereon is 
the same as in the case of thoroughly 
liquid estates. The capital structure of 
such enterprises is rarely of such 
character that a substantial amount of 
cash may be realized promptly by sale, 
partial liquidation, or borrowing. It is 
simply enlightened selfishness on the 
part of the Nation to give thought to 
a situation of this kind which is repeated 
many thousands of times throughout the 
United States. We should, in my opinion, 
evolve a plan which will make it pos- 
sible for this large body of worthwhile 
productive citizens to protect them- 
selves, their successors, and their com- 
munities, against the harm that comes 
from forced liquidation or serious dis- 
ruption to and contraction of business 
activity, and still not permit them or 
their estates to escape their fair share 
of the tax burden. i 

“I am greatly impressed by the avail- 
ability of life insurance as a means to 
the end that thousands of estates may 
be relieved from undue hardship which 
would result from the strict application 
of an estate tax based upon size and 
value alone. 

“Some persons—less deserving of our 
consideration—have attempted by ctr- 
cuitous and devious means to reduce 
taxes which might otherwise be imposed 
upon their estates, but I believe that the 
normal American businessman engaged 
in an industry or enterprise of which 
he is the wheel-horse should by all 
means prefer to protect himself in a 
proper and orderly way. He would pre- 
fer to contribute to the establishment 


of a fund which at the point of his | 
passing would meeting his death duties | 
without serious disturbance to a business | 
which he may have created but upon | 


which many others are relying for their 
livelihood and welfare. Life insurance 
is, of course, one of the accepted de- 
vices through which that indemnity 1s 
offered. ; 
“Twice the Senate Finance Committee 
has recommended, and the Senate has 
passed an amendment to the estate tax 
law which granted limited exclusion 
from the gross estate for the proceeds 
of insurance earmarked for the payment 
of estate taxes. 
amendment was lost in conference be- 
tween the two Houses under circum- 
stances which lead me to feel that in the 
pressure of obtaining early passage 0 
the act as a whole the conferees probably 


did not have an opportunity to study j 


and appreciate the merit of the proposal. 
No doubt this proposal will appear again 
before the Congress, as it has in the 
past, and the most serious consideration 
should be given to it.” 
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day, February 25, and run through 
February 28, with headquarters at the 
| Roosevelt Hotel. No business sessions 
» ill be held until a luncheon on Wednes- 
‘day, February 26, when President Craw- 
‘ford H. Ellis will open the meeting. 
Other business sessions will be Thursday 
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Auditor F. C. Denning, 
Mutual Life, Retires 


SPENT 54 YEARS WITH COMPANY 













ned It as Office Boy; Helped Liqui- 
date Foreign Business; Traveled 
Extensively 


Joi 





Flolliott C. Denning, auditor, Mutual 
Life of N. Y., retired from that company 
on February 15 alter having been in its 
service fifty-four years. At one period 


ONTH-AFTER- MONTH, IN 
1941, POWERFUL FULL-PAGE 
ADVERTISING LIKE 










Kaiden-Kazanjian 


FLOLLIOTT C. DENNING 


of his career he traveled extensively in 
Europe, 

Jorn in Dublin, Ireland, and son of 
the superintendent of one of the Irish 
railroads, Mr. Denning attended Wat- 
ford School a short distance from Lon- 
don. Following the death of his father 
he came to America with his mother. 
He saw an advertisement of the Mutual 
Life for an office boy; answered it; and 
began with the company at the time 
it was entering foreign fields, the for- 
eign department superintendent being 
Robert H. McCurdy. 

His Travels 

Part of his work for a time was trans- 
lating applications sent in from abroad. 
While the company was transacting bus- 
see in foreign countries he made a 
number of trips to Europe, visiting Great 
Britain, Spain, France, Belgium, Italy § MULTIPLE 
and Austria-Hungary. ; a PROTECTION 


The Mutual Life stopped writing busi- 


TO GIVE UNION CENTRAL 


SALESMEN 
EFFICIENT SUPPORT * 


— 


ness across the seas, the Mutual’s liqui- / : FEATURED 
dation of its foreign business starting | F< - 
in 1905, j P* Fall IN 

In 1906 Mr. Denning was made audi- [ae : ¢ FEBRUARY, 


tor of the Mutual Life, his work also 
including the continued liquidation of 
the foreign business. At the time he 
went with the Mutual Life Richard A. 
McCurdy was president. 


| APPEARING IN 





PAN-AMER. LIFE CONVENTION 


Over one hundred and fifty agents 
of the Pan-American Life, as well as 
their wives and other guests, are ex- 
pected at the company’s 1941 annual 
convention for domestic agents, which 
will open in New Orleans on Mardi Gras 


ly , 
Zo! 





* OUT OF EVERY 20 LIFE © 
INSURANCE COMPANIES, 
ONLY ONE GIVES ITS 
SALES FORCE THIS VITAL 
HELP! 














and Friday mornings, February 27-28. 


JERSEY SUPERVISORS MEET 
Members of the Life Agency Super- 
visors Association of Northern New Jer- 
Sey, meeting Tuesday evening at New- 
ark, heard George P. Shoemaker, gen- 
ral agent for the Provident Mutual in 
New York City, speak on “Selling the 
“State Program.” 
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Policyholders Real 
Boss, Fischer Says 


TALKS TO BROOKLYN MANAGERS 





Massachusetts Mutual Vice-President 
Discusses Requirements for 
Successful Agencies 
The main job of the general agent 
and manager is to see that the policy- 
holders, the owners of the insurance 
business, get what they want, Chester 
QO. Fischer, vice-president of the Massa- 
chusetts Mutual, told the general agents, 
managers and supervisors of Brooklyn 
at a luncheon meeting of the Brooklyn 
Life Managers Association Wednesday, 

February 19. 

“Building a Successful 
General Agency in 1941,” Mr, Fischer 
said that the generally accepted require- 
ments for an agency—good territory, 
adequate facilities and office equipment, 
a good line of policies, trained personnel 
and a plan, program or set of prin- 
ciples—are not enough to insure sus- 
tained success if the general agent does 
not keep the fieldmen working at full 
capacity, eliminating, if necessary, those 
agents who can’t or won’t do the job. 

The policyholders, the real bosses of 
the business, have the right to expect 
sound, intelligent service, Mr. Fischer 
said, and such sales of good quality 
business as will contribute to the con- 
structive growth of the company. Policy- 
holders are interested in the type of 
men who are appointed general agents 
or fieldmen in their territory, and are 
naturally irritated and disillusioned when 
called on by seedy, down-at-the-heel, 
obviously unsuccessful agents. 

The country has been going through 
an era of self-searching and investiga- 
tion, he continued, and such a funda- 
mental, important institution as life in- 
surance must expect examination. But 
the future success or failure of the in- 
stitution will not be decided by any 
board or committee, it will be decided by 
the attitude of the sixty-four .millions 
of policyholders. 

Mr. Fischer believes that the handling 


Speaking on 


and training of agency forces is the 
most important task facing general 
agents and managers this year. A gen- 


eral agent accepts responsibility as well 
as an opportunity when he is given a 
franchise. To handle his men to the 
best advantage, he must know all about 
them, their hopes and fears, financial 
and domestic problems. Only by such 
leadership can agency heads contribute 
to the strength of the institution through 
competent, well-trained agents who can 
do the job that policyholders want. 





Expose Agent As Swindler 


Robert J. Boltz, for two months an 
agent of the Massachusetts Mutual in 
Rochester, N. Y., has been exposed as 
a man who had previously fraudulently 
built up a $2,500,000 investment business 
which collapsed. In Philadelphia this 
week he pleaded guilty to 185 indict- 
ments charging embezzlement, fraudu- 
lent conversion and violation of state 
securities act. 

In the insurance business Boltz had 
been hired on his personality. A credit 
company report on him requested on 
behalf of the insurance company had 
been held up for investigation of a 
European business connection which he 
had claimed. Credit company couldn’t 
find the firm at the address given. Later, 
it developed the address was a fake. 





RUFUS K. STORM DEAD 

Rufus K. Storm, for some years con- 
nected with the W. J. Dunsmore agency 
of the Equitable Society in New York 
City, died at his home in Teaneck, N. J., 
Wednesday at the age of 72. For many 
years he was connected with the chem- 
ical industry and had served as presi- 
dent of the Credit Men’s Association 
of New York. 


Life Office Management to 
Meet in N. Y. City May 1-2 


The Life Office Management Asso- 
ciation of New York will hold a special 
conference May 1 and 2 at the Hotel 
New Yorker, according to an announce- 
ment by Frank L. Rowland, executive 
secretary. The annual conference of the 
association will be held in Cincinnati, 
September 29 to October 1, at the 
Netherland Plaza Hotel. 





SUSAN B. ANTHONY MEMORIAL 





Pinckney Estes Glantzberg Presides At 
Ceremonies Held in Crypt of 
U. S. Capitol 

Pinckney Estes Glantzberg of _ the 
Liquidation Bureau of the New York 
State Insurance Department, member of 
the faculty of New York University and 
chairman of the legislative committee 
of the New York League of Business 
and Professional Women, presided at 
the Susan B. Anthony memorial cere- 
mony in the Crpyt of the United States 
Capitol on Saturday night, last week. 

Addresses were made by Senators 
Joseph E. Guffey and C.. Wayland 
Brooks; Helen Elizabeth Brown, Maud 
Howell Smith and Mrs. George Mesta. 
Mrs. Robert Adamson was chairman of 
the committee in charge. Susan B. 
Anthony, great advocate of women’s 
rights, was born 121 years ago, and the 
Washington ceremonies were in com- 
memoration of that birthday. 





NEW JOHN HANCOCK RIDER 


The John Hancock has announced the 


liberalization of the accidental death 
benefit attached to its life insurance 
policies. Effective March 1, the pro- 


vision by which double the amount of 
the policy is paid in the event of acci- 
dental death, may be applied, under cer- 
tain prescribed regulations, to policies 
of fare-paying passengers on licensed 
commercial airlines within the conti- 
nental United States. 

This new rider may be applied to out- 
standing policies under the same regu- 
lations applicable to new cases. 





GOES ON UNIVERSITY BOARD 
Byron K. Elliott, vice-president and 
general counsel of the John Hancock, 
has been elected to the board of direc- 
tors of the Indiana University Founda- 
tion. Mr. Elliott was graduated from 
Indiana University in 1920 and later re- 
ceived his law degree from Harvard. 
Paul V. McNutt, Federal securities ad- 
ministrator, and Wendell L. Willkie, 
both of whom are Indiana alumni, are 
also members of the board. 





ENTERTAIN AGENCY HEADS 

The Boston Life Supervisors Club en- 
tertained the general agents of the city 
Monday, February 10, at a luncheon and 
open house, an annual affair. Kenneth 
Harvey of the Richard Blackmur agency 
of the Massachusetts Mutual, and Gor- 
don Winslow, of the Travelers life de- 
partment of John C. Paige & Co. 
agency, were speakers. 





OLD LINE LIFE IN 1940 

The Old Line Life of Milwaukee, Wis., 
recorded gains in assets, reserves, insur- 
ance in force, and Accident and Health 
insurance during 1940, according to a 
report submitted to the annual meeting 
of directors last week by President Jno. 
E. Reilly. Admitted assets increased 
$811,604 during the year, reaching a new 
high of $23,440,202. 





Cc. O. FISCHER HEADS COMMITTEE 

Chester O, Fischer, vice-president of 
Massachusetts Mutual, is new chairman 
of committee on training of the Life 
Agency Officers and Life Insurance 
Sales Research Bureau. This commit- 
tee acts as liaison between life compa- 
nies and American College of Life Un- 
derwriters in raising funds for the 
American College. 





Tells How Insurance Cooperates 


With Wartime British Government 


Ability of private enterprise to co- 
operate practicably and competently 
with a national government in times of 
crisis is being demonstrated daily by 
the British insurance industry, George 
G. Beamish, world secretary of the Lon- 
don Assurance, told 1,300 hearers at- 
tending the closing banquet of the fif- 
teenth annual Pittsburgh Insurance Day 
convention on Monday night. 

Mr. Beamish cited specific examples 
of collaboration on the part of English 
insurance interests in special war-time 
plans created and supervised by the gov- 
ernment and stressed the readiness with 
which British insurers had made their 
facilities and experience available to the 
authorities. 

The speaker recalled that, in one in- 
stance, English insurance leaders were 
able to discourage the government from 
becoming a self-insuror of basic com- 
modities purchased in connection with 
long-range war plans. The carriers, Mr. 
Beamish declared, showed conclusively 
that their services would be of material 
benefit to the public. 

Home Offices in Rural Areas 

Discussing specialized problems which 
had been created in the industry by the 
outbreak of war, the London Assurance 
executive cited the recent trend toward 
company operations in rural areas far 
removed from military objectives. The 
end of the conflict, he suggested, might 
result in a marked reluctance of em- 
ployes to leave scenes where they had 
learned to appreciate the proximity of 
living quarters and many new recrea- 
tional opportunities. 

When the threat of war first became 
imminent, extensive preparation were 
undertaken to permit an uninterrupted 
flow of commerce and industry, Mr. 
Beamish said. Air raid shelters were 
prepared in the cellars of leading busi- 
ness institutions and plans were made 





WOMAN SUES HERSELF 





Object, to Ascertain Proper Figure To 
Be Awarded for Loss of Ex- 
pectation of Life 


When Mrs. Kathleen May Wiggins 
sued herself at Leeds Assize Court, Lon- 
don, and was ordered to pay herself £659 
she made legal history. Justice Tucker 
called the situation “Gilbertian.” Mrs. 
Wiggins administers the estate of her 


son, age 6, who with his father, was ° 


killed in an automobile crash. She also 
administers her husband’s estate. So. 
Mrs. Wiggins, plaintiff, engaged counsel, 
while Mrs, Wiggins, defendant, likewise 
engaged counsel, to find out the proper 
figure to be awarded for her son’s loss 
of expectation of life. 

Counsel for plaintiff said liability was 
not contested, while defending counsel 
explained that the damages would not 
come out of the husband’s estate. 
“Whether or not this Gilbertian situation 
is permissible as a matter of practice I 
don’t know,” said Justice Tucker. “The 
fact that by consent of the parties I 
am dealing with the action is not to be 
taken as being any authority that an 
action can be so constituted. We know 
that Mrs. Wiggins as administatrix of 
her husband’s estate is really an insur- 
ance company.” 





POST 1081 THEATRE PARTY 

Insurance Post 1081 of the American 
Legion, New York, will hold its annual 
theatre party on February 25 uptown 
New York, the show selected being 
“Separate Rooms” playing in the Ply- 
mouth Theatre. Some tickets are still 
available and may be obtained from 
General Chairman Charles S, Johnson, 
Jr., Rector 2-9330. Eighty are expected 
to attend and after the show the Post 


-has made reservations for Smorgasborg 


and a floor show at the Iceland 


Restaurant, 





Matar Studio 
GEORGE G. BEAMISH 


quickly and efficiently for the safe pres- 
ervation of all important records, In 
addition effective steps were taken to 
train practically all civilians for some 
phase of defensive activity behind the 
lines. Many civilians, he remarked, were 





now taking in their stride new duties 


which involved hazards matching those 


faced by the fighting forces. 
The people of England, particularly 


those who have suffered directly from | 


enemy attack, Mr. Beamish emphasized, 
are genuinely grateful for the substan- 
tial war relief given so spontaneously by 
men and women in America. 





AETNA EMPLOYES CELEBRATE 





Twenty-fifth Anniversaries of One Life 
Man and Two Casualty Claims 
Department Men 
It is celebration time with the Aetna 
Life Affiliated Companies, with observa- 
tion of the twenty-fifth anniversaries of 
Raymond J. White of the life company 
and Walter G. Kellner and Walter F. 
Sharpe of the Aetna Casualty & Surety. 
Mr. White, an accountant in the gen- 
eral accounts department of the Aetna 
Life, joined the company January 3l, 
1916. He is a past commander of Rob- 
ert E. Collins Post, American Legion, 
and a member of Lau-Locke Post, Amer- 
ican Legion Drum and Bugle Corps. He 
is a staff officer of St. Augustine’s Cath- 

olic Boys’ Brigade. 

Mr. Kellner is supervisor of the com- 
pensation and group claim division of 
the Aetna C. & S., to which position he 
was appointed in 1926, 

Mr. Sharpe has been superintendent 
of the industrial medical division and the 
central information division since 1924. 
He served in the Army during the wat, 
and became assistant to the surgical di- 
rector, Dr. George E. Tucker, in 1918. 


NORTH AMERICAN LIFE CHANGES 

Collin B, Mooney, manager for the 
North American Life at Victoria, B.C, 
has been transferred to the head office 
in Toronto where he will head the Group 
and cooperative services department of 
the company. Replacing him in Victoria 
will be Harold L. Webster, now in the 
Montreal uptown branch. 


TOBIN SUCCEEDS MCQUADE 

Charles E. Tobin has succeeded Henry 
McQuade, retired, as manager of the 
West End branch office of the John 
Hancock at St. Louis. Mr. McQuade 
has been succeeded on the board of di- 
rectors for the Life Underwriters Asso 
ciation of St. Louis by Harold Schepnet, 
manager, John Hancock. 
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She lncome Check Parade 


i year we mailed to policyholders and beneficiaries 187,649 
income checks aggregating $15,271,630. 
Money every month for life’s necessities, or for the little luxuries 








SUMMARY OF ANNUAL STATEMENT that add so greatly to life’s happiness — Massachusetts Mutual In- 
come Checks. 


Deventer 31, A widow who has been receiving these checks for the past thirty- 


ADMITTED AssETS 1940 5 i 
Bonds, Mortgages, and other Assets $74,170,432 five years writes: 
Interest Due and Accrued.......... 8,352,574 As the time is drawing near for the check you always so 
Premiums Due and Accrued....... 11,771,029 promptly send to me, I think you should know how much I 


$724,294,035 need it, count on it, and above all how much I appreciate 


LIABILITIES it — and could not live without it. Never was such a bless- 


Policy Reserves...........0s0006. $550, 122,160 ing in my life as this kind of dependable insurance. 

Policyholders’ Funds.............. 135,524,545 : “f . ° 

Paliey Chadian tn Pracess ol Setxiomnane 2 442,205 re —_ —_ enema a life-long monthly income during her 

Dividends to Policyholders......... 9,627,547 : F 

NS RRR Nar ey 1,802,607 I enclose a notice of change in address. I expect to stay 

Miscellaneous Liabilities.......... 687,517 in the South until May. Please send my checks here until 

$70,206,581 that time, when I shall return to my home. 

Special Reserves 6.004.163 I am so happy that I have this monthly income. It gives 
coy lai —____— me comfort and peace of mind and makes it possible for me 

SURPLUS. ...0 000 eeeenereeenes 18,083,291 to travel and enjoy life now that my working days are over. 


Every day a parade of hundreds of income checks from matured life 
insurance: policies and annuities, and for disability benefits, leaves 
our home office on its way to our policyholders and beneficiaries. 
These checks furnish guaranteed living expenses to widows and 


TOTAL CONTINGENCY FUNDS 24,087,454 


United States Registered Bonds included in the above 
statement are deposited as required by law: State of 
Massachusetts $250,000 ; State of Georgia, $10,000. 











children, sweeten the sunset days of elderly people, and comfort 
and support those who are totally disabled. 


_Massachusel Mutual 


LIFE INSURANCE COMPANY 
Springfield, Massachusetts 


A complete Annual Report will be sent on request 


Bertrand J. Perry, President 
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Frank B. Summers Gets Company Honor 
At Recent New York Life Convention 


At the New York Life’s recent con- 
vention in St. Petersburg, Fla., it was 
announced that the Northeastern De- 
partment of the company atta‘ed lead- 
ership over every other department of 
the company in the United States and 


FRANK B. SUMMERS 


Canada in having the largest percentage 
of excess over 1940 allotment, 

The Northeastern Department of New 
York Life embraces all of New England, 
together with Province of Quebec and 
Eastern Ontario, with offices in Boston, 
Worcester, Springfield, Portland, Me.; 
Manchester, Burlington, Providence, 
New Haven and Montreal. 

Mr. Summers came to Boston in 1936. 
As a boy of 16 he was working on a 
ranch in western Oklahoma, then known 
as Indian Territory. He is affectionately 
known to his friends as “Cowboy” Sum- 
mers. 

With Company Twenty-seven Years 

The past twenty-seven years he has 
spent in the service of the New York 
Life, He entered the field in 1914 with 
a rate book at Edmonton, Alberta, Can- 
ada, and was immediately successful. As 
a result of his achievements, he was ap- 
pointed agency organizer in charge of 
the Calgary, Alberta, branch office in 
June, 1916, and in January, 1917, he was 
promoted to agency director. The Cal- 
gary branch territory covered the Prov- 
ince of Alberta and the eastern half 
of British Columbia—a total of 480,000 
square miles—over which was scattered 
a population of 750,000. 

Mr. Summers was transferred to the 
Nebraska branch in 1925. In his first 
year there the total paid business was 
increased from $3,650,000 to $4,949,000, 
and during the next six years it grew 
steadily, 

Mr. Summers has always been active 
in life underwriter association activities 
wherever he resided. He was _ twice 
elected president of the Calgary associa- 
tion. He organized the Alberta Provin- 
cial Association of Life Underwriters. 
He served as president of the Omaha 
Life Underwriters Association and presi- 
dent of the Nebraska state association. 
He was subsequently twice elected to the 
board of trustees of the National Asso- 
ciation of Life Underwriters. 

Helped Organize Associations 

All of Nebraska still remembers the 
caravan of 1932. That year Mr. Sum- 
mers banded together a group of mana- 

gers and general agents at Omaha and 
started out at the break of dawn one 
morning to attend a scheduled breakfast 
at Freemont, Neb., with the life men of 
that district. Freemont was organized 
into an association from there on. The 
caravan journeyed on to Columbus, Neb., 





for a similar scheduled luncheon with 
that group of insurance men where an- 
other association was organized. The 
caravan then proceeded on to Norfolk, 
Neb., for a scheduled dinner in that city 
with the subsequent organization of an 
association, following which the caravan 
journeyed back to Omaha, arriving at 
4 a. m. the following morning. Thus 
three organizations were formed in one 
day, 

Mr. Summers has as associates a group 
of exceptionally fine agency directors 
working under his supervision in charge 
of the following offices: M. H. Neale, 
Portland; H. H. Tibken, New Haven; 
F, G. Ketcheson, Montreal; G. E. Awde, 
Jr., Providence; P. A. Norton, Worces- 
ter; E. N. Worthen, Springfield; R. F. 
Janke, Burlington; G. P. Smith, Com- 
monwealth branch, Boston; C. J, Roth- 
mund, Manchester. 

At his Boston office he is assisted by 
two able agency organizers—Warren R. 


Purcell, C. L. U., and W. Walter Healy. 


Isaac S. Kibrick, home office agency 
assistant, one of America’s greatest 
agents, divides his time between Brock- 
ton, Mass., and Boston. 
His Philosophy 

Mr, Summers adheres rigidly to the 
sound philosophy: “We are what we 
are by reason of what we have been, and 
we are rapidly becoming what we are 
eventually going to be. Therefore live 
each day with a resolve to give that day 
a square deal, and in so doing assure 
yourself that there will be no regrets 
of the past and no fear of the future.” 


PROTECT INSURED IN SERVICE 
Assemblyman McCarron has _intro- 
duced in the New York legislature an 
amendment to the Insurance Law pro- 
viding that life insurance policies, except 
Term insurance, exceeding $5,000 in val- 
ue shall not lapse or be forfeited for 
non-payment of premiums during the 
military service of insured, or for one 
year after termination. 








The Furey Agency of the Berkshire 
Life at Pittsburgh has appointed Parker- 
Allston Associates, Inc. of New York 
as advertising counsel. W. Rankin 
Furey is the third generation of the 
family to head the agency. 





a 


Ten 3-Minute Addresses At | 
Chicago Ass’n-CLU Mee | 


Ten three-minute talks by Chicago 


agents who have the CLU degree and | 


have appeared on CLU national con- 
vention programs were featured at the 
joint meeting of the Chicago Associa. 
tion of Life Underwriters and the Chi- 
cago Chapter, Chartered Life Under. 
writers last Friday. Harry R. Schultz 
Mutual Life of New York, was pro. 
gram chairman. 

Taking part in the program were Louis 
Behr, Equitable Society, who talked on 
“Prospecting” ; Edwin S. Hewitt, of Eq. 
win Shields Hewitt & Associates, whose 
subject was “The Approach”; Lorraine 
Sinton, Mutual Benefit, “Practical Pres. 
tige Building’; Earl M. Schwemm 
Great-West Life, “Unique Aspects of 
Life Insurance”; Sara Frances Jones 
Equitable Society, “Programming”: 
Walter N. Hiller, Stumes & Loeh 
agency, Penn Mutual, “Motivation”. 
Paul W. Cook, Mutual Benefit, “The 
Close”; Helen M. Zepp, Equitable So- 
ciety, “Juvenile Insurance”; Charles J, 
Zimmerman, Connecticut Mutual, “Sel]- 
ing Today,” and John O. Todd, H. §. 
Vail & Sons, on “Why Limit Your- 
self.” 
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sojourns in the West or South this winter. 


eet THEY'RE “HAVING 
ya 4 FINE TIME” 


—and they've earned it! 










E’RE pleased to announce that some NYNL 
agents and their families are enjoying brief 


We don’t begrudge them this luxury. They are, almost with- 


out exception, veteran agents whose consistent production of good 


persisting business over the years is now paying them real money 


in renewals under the Arnold System. 


That these men can now 


begin to realize life-long dreams of a winter vacation in a warm 


climate is proof that the System is doing just what it was designed 


to do—pay adequate compensation to the ‘‘backbone”’ agent who 


measures his success in terms of satisfied customers rather than 


in sales alone. 


He’s earned it—and he gets it. 


We wish all our old-timers who feel so inclined could vacation 


in California or Florida. 





Some day, we expect, they can. 





MINNEAPOLIS: MINNESOTA 
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Annual Statement of 
New England Mutual 


syBMITTED BY PRESIDENT SMITH 





Century-old Company Reports Highs in 
Insurance in Force and 


Admitted Assets 





Assets and total insurance in force 
reached the highest points in the cen- 
tury-long history of the New England 
Mutual during 1940, according to the 
report submitted at the company’s 97th 
annual meeting by President George 
Willard Smith. 

In a general comment, Mr. Smith said 
that the average American has en- 
dorsed this country’s defense program in 
the conviction that unusual protective 
strength will afford the greatest safety 
against whatever eventualities may be in 
store. He pointed out specifically that 
in exercising its trusteeship over the 
personal defense programs of its policy- 
holders, New England Mutual in the 
past twelve months has practiced more 
than normal precautions in further 
strengthening the bulwarks surrounding 
their equities. 

During the eleven years since 1929, 
insurance in force with the New Eng- 
land Mutual has increased 33% to 
$1,607,000,000, and assets have more than 
doubled, now totaling $502,000,000, an in- 
crease of $33,000,000 in 1940. 

Surplus funds stand at $21,314,000, of 
which $4,000,000 has been set apart as a 
special real estate and mortgage fund. 
Surplus funds are exclusive of $8,500,000 
appropriated for dividends to policyhold- 
ers in 1941. 30,702 new policies, totaling 
$114,089,000 of insurance, were issued in 
1940, while 2,257 annuity contracts were 
purchased. 

Insurance terminated was nearly the 
lowest, in relation to insurance in force, 
in the company’s history. Surrenders de- 
creased 11% from 1939; lapses were 8% 
lower, and reductions in continued poli- 
cies were 11% less. Due to the most 
favorable mortality experience in twenty 
years, death claims amounted to 7% less 
than in 1939. Endowments paid, mean- 
while, increased 6.6%. This unusual 
record of low terminations in 1940, Mr. 
Smith stated, is significant evidence of 
confidence in the company and in the 
institution of life insurance during one 
of the world’s most critical periods. 

Interesting trends are reflected in the 
wide diversification of the company’s in- 
vestments. United States Government 
bonds form 18.5% of total assets, com- 
pared with 10.8% five years ago; rail- 
road bonds, 12.8% compared with 16% 
in 1935; public utility bonds, 22.1% in 
1940, compared with 12.8% in 1935; mort- 
gage loans formed 8%, a reduction from 
13.9% five years ago. Policy loans were 
89%, compared with 16.2% in 1935. 

In the difficult years since 1929, the 
company has paid out to its policy- 
holders and their beneficiaries practically 
$40,000,000, of which $38,000,000 was 
distributed in 1940, the report disclosed. 
During the century since its organiza- 
tion, the total paid, including $214,000,- 

in dividends to policyholders, has 
amounted to $750,000,000, This sum, to- 
gether with legal reserves and other 
assets now held in trust to carry out 
the obligations of present contracts, ex- 
ceeds total premiums received by 


$164,000,000 


BILL TO LIMIT INTEREST RATE 


A bill has been introduced into the 

ichigan legislature which would limit 
to 3% the interest rate on loans on life 
msurance policies, proposed by Repre- 
sentatives Joseph F. Nagel and John J. 
Polecki, both of Detroit. Nagel, himsell 
an agent, pointed out in offering the 
measure that the present legal rate per- 
missible for the companies to charge 
on loans to their own policyholders, with 
policies as security, is 6%. He contend- 
ed this is exorbitant in view of the 
Current interest rate level in all kinds of 
financing and particularly because of the 
lack of any element of risk. 


Insurance Men on Railroad 
Reorganization Committee 


Representatives of thirteen insurance 
companies attended a conference on 
February 13 called by Governor Salton- 
stall of Massachusetts to consider ways 
and means of effecting a reorganization 
of the Old Colony and New Haven 
Railroad systems. The meeting was held 
at the Boston City Club. 

Defense activities at Fore River and 
elsewhere along the South Shore make 
railroad transportation vital in this area 
and a committee, headed by Alden C. 
Brett of the Boston Chamber of Com- 
merce, was formed to “make recom- 
mendations for concrete action at the 
earliest possible time.” The members 
of the committee include Guy W. Cox, 
president John Hancock Life and Henry 
C. Hagerty treasurer Metropolitan Life. 

Others present representing the insur- 
ance companies, which hold $72,000,000 
worth of New Haven bonds, were David 
A. Solly, Jr., Aetna Insurance Co.; 
Frank A. Shailer, vice-president, Equi- 
table Life; Alexander T. Maclean, vice- 
president, Massachusetts Mutual; John 
R. Hardin, president, Mutual Benefit 
Life; Stuart Silloway, assistant financial 
manager, Mutual Life; George Willard 
Smith, president, New England Mutual 
Life; Richard K. Paynter, Jr., assistant 
treasurer, New York Life; Chandler 
Bullock, president, State Mutual Life; 
Gladden W. Baker, vice - president, 
Travelers; A. Henry Moses, assistant 
treasurer, Aetna Life; and Eugene Con- 
roy, assistant solicitor, Prudential. 





Court Disallows Group 3 


Claims on Pacific Mutual 


Superior Court Judge Joseph W. Vick- 
ers at Los Angeles signed an order va- 
cating and disallowing the sums allocated 
to 286 non-can policyholders of the Pa- 
cific Mutual by Insurance Commissioner 
A. Caminetti, Jr., acting as liquidator of 
the old company. The claims vacated are 


those in the so-called Group 3 of 
claims, and ranged from 28 cents to 
$6,472.82. 

The court in its order upheld the 


complaint of Pacific Mutual Life Insur- 
ance Co. (new company) and Will R. 
Forker, filed in October, 1940. The In- 
surance Commissioner, through counsel 
when the case was argued, asked in- 
struction from the court, in addition to 
an adjudication of the matter, as to what 
action he should take. The minute rul- 
ing of the court and the order signed 
today instructed Judge Caminetti not to 
pay the claims and the order also in- 
cluded a clause precluding any appeal 
in the matter. 

Two policyholders, whose claims erro- 
neously had been placed in Group 3, 
had their claims transferred to Group 
2 by order of the court, and they were 
awarded the “measure of their damages” 
along with the five others in this group, 
whose claims were allowed by Judge 
Vickers a short time ago. 





LEON G. SIMON AT DALLAS 


Business insurance is essentially life 
insurance applied to business needs and 
does not apply only to big business in- 
terests, Leon Gilbert Simon, Equitable 
Society, told members of the Dallas 
Association of Life Underwriters at their 
monthly luncheon meeting February 14. 

Three-fourths of the business insur- 
ance cases written are for the purpose 
of providing funds with which a sur- 
viving partner can buy the interest of 
his deceased partner and continue the 
business, continued Mr. Simon. The 
average business insurance policy is 
small, about $8,000, he said, and such in- 
surance is just as important to a small 
firm as a $5,000 or $10,000 life insurance 
policy is to the widow of a laboring 
man. 


Charles A. Luft, assistant secretary 
of the Empire Trust Co., addressed the 
William H. Kee agency, Mutual Life, 
Brooklyn, on “Business Life Insurance,” 
last week, in the agency’s auditorium. 





Appearing in February issues of the Saturday Evening Post, Time and 
the National Geographic Magazine. 


Lincoln’s Vision for America 


> 


Do** Lincoln’s birth month we may well recall his 
remarkable “Vision for America,” contained in his 
thoughtful conclusions on the Revolutionary War and the 


founding of the United States. He said: 


“There must have been something more than common that 
these men struggled for. I am exceedingly anxious that that 
thing—that something even more than national independ- 
ence; that something that held out a great promise to all the 
people of the world to all time to come—I am exceedingly 
anxious that this Union, the Constitution, and the liberties 
of the people shall be perpetuated in accordance with the 


ste 


original idea for which that struggle was made.”* 


All the free people of the world again pay homage to the 
virtues of Abraham Lincoln and give heartfelt heed to his 


good counsel. 


*From Address at Trenton, New Jersey, February 21, 1861. 


More Than a Billion Dollars of Insurance in Force 





INSURANCE COMPANY 


FORT WAYNE, 


INDIANA 
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Metropolitan Business 
At New High Records 


NEW PAID-FOR $1,708,837,245 





Payments to Policyholders Nearly $609,- 
000,000; Assets at $5,357,791,636; 
In Force $23,923,784,178 





Operations of the Metropolitan Life 
during 1940 reached new high records 
in paid-for business, insurance in force, 
assets and amount paid to policyholders 
in a single year, as shown by a state- 
ment issued Tuesday by Chairman of 
the Board Frederick H. Ecker and 
President Leroy A. Lincoln. 

New paid-for life insurance last year 
totaled $1,708,837,245. The company paid 
its policvholders and beneficiaries the 
record amount of $608,993,958. Total in- 
surance in force at the close of the year 
including insurance revived and increased 
stood at the new figure of $23,923,784,- 
178. There are upwards of 28,500,000 
Metropolitan Life policyholders in the 
United States and Canada. 

Metropolitan’s new issue last year 
was: Ordinary, $935,820,230; Industrial, 
$595,493,124; and Group, $177,523,891; 
while the total in force was made up of 
$12,268,031,262 Ordinary, $7,505,005,064 
Industrial, and $4,150,747,852 Group. The 
company also had outstanding personal 
and group accident and health insur- 
ance providing principal sum benefits of 
$1,538,261,000 and weekly benefits of 
$21,674,382. 

Pay Out $5,000 a Minute 


The payments to policyholders in 1940 
were made at an average rate of $5,024.70 
a minute of each business day. Besides 
adding $185,878,238 to the statutory and 
contingency reserves held for the pro- 
tection of all policyholders, Ordinary and 
Group life policyholders received a total 
of $310,163,593; Industrial policyholders 
$278,798,172; and accident and health 
policyholders $20,032,193, The amount 
actually paid out to policyholders and 
beneficiaries aggregated nearly $609,- 
000,000 and was the largest total amount 
ever paid to policyholders in a single 
year, marking the ninth successive year 
in which such payments have exceeded 
a half billion dollars. 

The company’s assets at the end of 
1940 were $5,357,791,636 as compared with 
liabilities of $5,017,551,552, special sur- 
plus funds of $16,370,000 and unassigned 
funds (surplus) of $323,870,084. As the 


Metropolitan is a mutual life insurance 


company, all assets are held for the 
benefit of policyholders. 
Dividends Exceed $112,000,000 
It was further announced that the 


Metropolitan has set aside a total sum 
of $112,417,253 for dividends payable to 
policyholders in the current year, and 
together with additional amounts of 
dividends that will accrue during 1941 
on Group policies the company expects 
during 1941 to pay out about $117,000,000 
in dividends to policyholders. This is 
about the same as the corresponding 
amount for 1940. The amount held for 
payment of dividends to Ordinary and 
Group life policyholders is $57,881,878 ; 
for Industrial policyholders, $50,695,375, 
and for group and individual accident 
and health policyholders, $3,840,000. The 
aggregate sum paid or credited to date 
by the company to its policyholders for 
dividends (and bonuses prior to mutuali- 
zation in 1915), together with the dec- 
larations for 1941, amounts to $1,670,- 
480,711, 

The figures compared with the position 
at the end of 1930 shows the Metro- 
politan’s growth during the depression 
decade. In that period, the outstanding 
life insurance increased by more than 
five billion dollars, while the company’s 
payments to policyholders totalled more 
than five and a quarter billion dollars 
or an average of more than $500,000,000 
a year during the period. 





The fifty-nine district offices of the 
Monumental Life of Baltimore have 


launched a campaign for permanent pos- 
session of five loving cups the company 
is offering for outstanding 1941 records. 


M. D. Vail and John O. Todd 


Join Northwestern Mutual 


H. S. Vail & Sons, a life office in Chi- 
cago started in 1871 by H, S. Vail, a 
former Insurance Commissioner, will 
hereafter represent the Northwestern 
Mutual Life as special agents through 


Hobart & Oates, Chicago general agents. 

After the late H. S. Vail started the 
office his three sons, Carleton M., Roger 
S. and Malcolm D., joined him in the 
passing years. Without assistance from 
any sub-agents those four men were 
responsible for $200,000,000 of production 
from 1871 to 1937. In 1938 Malcolm D. 
Vail, only survivor of the three sons, 
brought into partnership with him in 
Chicago John O. Todd, who had been a 
Minneapolis Million Dollar writer. For 
nineteen years Malcolm Vail paid for 
more than $1,000,000 a year. Hobart & 
Oates have been general agents of 
Northwestern thirty years. 





LOS ANGELES GROUP CONTRACT 


The Connecticut General, through the 
Walter G. Gastil general agency in Los 
Angeles, has contracted with the Los 
Angeles Board of Education for a sal- 
ary savings plan for the 16,000 employes 
of the school system. 

The board of education has granted to 
the Connecticut General a franchise for 
a “life insurance system for payroll de- 
ductions affecting all employes of the 
board.” Under the plan the school em- 
ployes have the option of Term insur- 
ance, Ordinary life, Limited Payment 
life, Endowment insurance, Retirement 
Income and Monthly Income insurance. 





CROSS SUBSTITUTES FOR PARKER 

Walter D. Cross, assistant manager of 
agencies, Provident Mutual, has taken 
charge of the St. Louis agency of that 
company during the illness of General 
Agent J. Atkins Parker, who is cur- 
rently convalescing in Florida. 


—— 





The 
(COLONIAL 


LIFE INSURANCE COMPANY 
OF AMERICA 
Incorporated 1897 
FORTY-THREE YEARS OF SATIS- 
FACTORY SERVICE IN PROTECTING 
THE FAMILY 


“Because there is a tomorrow, we 
serve today.” 


Home Office—Jersey City, N. J. 











Ordinary and Industrial 
Sales Rise, Group Drops 


Gains in new Ordinary and Industrial 
insurance sales during January were 
more than offset by a 73.4% drop in 
Group insurance from its unusually high 
month in January, 1940, so total new 
life insurance for January was 12.1% 
less than the same month last year, 
$573,124,000 as against $652,341,000. 

New Ordinary insurance sales for the 
month rose 1.5%, $410,922,000 against 
$404,723,000 in 1940; Industrial insurance 
rose to $126,458,000 compared to $113,- 
111,000, an increase of 11.8%; Group in- 
surance amounted to $35,744,000 against 
$134,507,000 in January, 1940. The re- 
port is based on the figures of thirty- 
nine companies having 82% of the total 
business in force of all legal reserve 
companies in the U. S. 
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“NATIONS INDUSTRY IN HIGH GEAR® 


Yes, that was a recent bold face newspaper headline. 
Bigger payrolls and stepped-up production for one 
More men with more money to invest wisely for the 
security of their families and their future, for another. 
added workers and the firms that employ them are ideal prospecis 
for Minnesota Mutual’s increasingly popular Pay-Roll Deduction 
Complete family insurance to meet individual employee 
requirements can be purchased this way. 
through small monthly payroll deductions . . . 
Now in use by over 500 firms. 


Our Field Force enjoys these ADDITIONAL advantages: 


1. A liberal agency contract. 


2. A plan for financing your agency. 
3. Accounting methods to guide you. 
4. Proven plans for finding-training agents. 
5. A liberal financing plan for your agents. 
6. A unique supervisory system. 

7. Organized Selling Plan. 

8. Unusually effective selling equipment. 
9. Policies for every purpose: Regular—Family—Juvenile— 

Women—Group—Payroll—Savings, etc. 

10. Low monthly premiums. 


A $240,000,000 Mutual Company, 61 years old with an under- 
standing, cooperative Home Office. 


THE MINNESOTA MUTUAL LIFE INSURANCE COMPANY 


St. Paul, Minnesota 


What does 


These 


Premiums are met 
and at practically 
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Zone Men Dinner Guests 
Of N. Y. State Examiners 


HOSPITALITY SHOWN VISITORS 





No Feeling Visible Because of “$25 a 
Day and Expenses” Paid Other 
States’ Representatives 





New York State Insurance Department 
does not participate directly in zone 
examinations, but has upon _ occasions 
invited to New York State some exam- 
iners representing the zones of the insur- 
ance commissioners. Zone examiners 
while examining New York State com- 
panies get $25 a day and expenses of $8 
a day while New York State examiners 
get fixed salaries. If there is any feel- 
ing in the New York Department be- 
cause the income of the New York ex- 
aminers does not measure up to any- 
thing like $25 a day it was not in evi- 
dence at the dinner dance of the Asso- 
ciation of New York State Insurance 
Examiners at the McAlpin Hotel on 
Monday night of this week as they had 
some of the zonesters as their guests. It 
was remembered, too, that at the picnic 
of the New York Department last Sum- 
mer visiting zone examiners were in- 
vited, came and had a good time. 


150 New York Examiners 

In the New York State Insurance De- 
partment there are 150 examiners, all of 
whom commence at $2,400 a year. The 
salaries follow: junior examiners, $2, 
to $3,000; assistant examiners, $3,000 to 
$3,750; senior examiners, $3,750 to $4,625; 
associate examiners, $4,600 to $5,600. 
Above them are the chief examiners. 


President of the New York State In- | 


surance Department Examiners is Wil- 
liam C. Gould who has been with the 
Department fifteen years, and is with 
the casualty division. Other officers are 
Morris Finkelstone, mutual and fraternal 
division, first vice-president; Paul J. 
Molnar, rating bureau, second vice-pres!- 
dent; Harry Kleinsmith, rating bureau, 
secretary; Herbert Stern, life division, 
treasurer. ; 
Toastmaster at dinner Monday night 
was Warren T. Gray, real estate and 
mortgage division. Principal speaker 
was Louis H. Pink, Superintendent. 
Among guests were Col. Francis R. 
Stoddard, former Superintendent; Sam- 
uel R. Feller, former Deputy Superin- 


tendent; Peter Tumblety, president, St. [ 
Lawrence Life; Presidents Sullivan and > 
Locke of New York City brokerage ass0- f 


ciations. Deputies Cullen, McLoughlin 
and Whelehan of the State Insurance 
Department attended. 





JOINT MEETING IN MICHIGAN 
George E. Lackey, CLU,_ general 


agent for the Massachusetts Mutual at 
Detroit, discussed “Kinship of Law and 4 
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"HEARD on the WAY 








Corliss L, Parry, research associate, 
husiness research bureau, Metropolitan 
Life, has for some time been conducting 
an evening course at Columbia Univer- 
sity on economics of institutional in- 
vestments, which lectures he began after 





CORLISS E. 


PARRY 








ASS kw es 


the death of Edwin W. Kopf, assistant 
statistician of the Metropolitan Life, 
who had established the course in 1924. 

Born in Jackson, Ohio, Dr. Parry 
was educated at Oberlin; at Ohio State 
University (where he got a B.A. in 1924 
and M.A. in 1929 and a Ph.D. in 1932); 
and Columbia University. He is a 
member of American Economic Asso- 
ciation American Statistical Associa- 
tion, Royal Economic Society. Also he 
is a charter member and former mem- 
ber of executive committee of Ameri- 
can Association of University Teachers 
of Insurance. 

He was a speaker on economic con- 
siderations relating to investment policy 


at the 1940 Life Officers Investment 
Seminar of American Life Convention 
held at Indiana University. Before join- 
ing the Metropolitan Life he was a 
member of the faculty of Ohio State 





JAMES HAZEN HYDE TO RETURN 
Son of Founder of Equitable Society 
Has Been Living in France for 
Thirty-five Years 
James Hazen Hyde, former vice-presi- 
dent of the Equitable Society, son of 
the founder, and who in 1905 resigned, 
went to Paris and ever since then has 
been living abroad, has applied to the 
American Embassy in Paris for a pass- 
port and will return to this country. 
For many years he has taken an active 
part in the promotion of closer relations 
between France and the United States. 
Now 64 years o'd, he has the Grand 
Cross of the Legion of Honor, the high- 
est honor in the gift of the French gov- 
ernment, and is a member of thirty 
learned and art societies of world cap- 

itals, 





ACACIA ADVISORY COMMITTEE 
President Montgomery of the Acacia 
has announced that the 1941 Field Ad- 
visory Committee will be composed of 
La Noue Matta, manager at Los Angeles, 
Ed Barr, manager at Youngstown, Ro- 
land Suter, manager at Baltimore, Clar- 
ence Fritz, and Joe Barbeau, manager of 
the District of Columbia branch. 


University. There he taught finance 
and insurance. 

Dr. Parry is author of “European 
Insurance Companies and Real Estate 
With Particular Reference to Housing,” 
which was printed by The Journal of 
Land and Public Utility Economics and 


has been reprinted. 


George A. Bowles, Virginia commis- 
sioner, in reminiscent mood in his office 
the other day, recalled how he started 
out in life as a railroad telegraph opera- 
tor with a view of earning money to 
enable him to get through medical col- 
lege. He always kept a skeleton handy 
and before very long what he didn’t 
know about bones of the human anato- 
my wasn’t worth knowing. His father 
before him was a doctor, and he had 


always wanted to be a doctor himself. 
His knowledge of human bones was 
such that he was looked upon as a 


prodigy by fellow students after he en- 
tered medical college in Richmond. 
Overtaxing his strength undertaking to 
keep up his railroad work while pursu- 
ing medical studies, he suffered a break- 
down after a year, making it necessary 
for him to return to farm life at his 
father’s home in Goochland County. Re- 
covering his health, he turned to poli- 
tics as a diversion with the result that 
he was elected to the legislature. After 
fifteen years’ experience as a lawmaker, 
he was honored with appointment as 
commissioner of insurance, a post he 
has since held. Realizing that in this 
post a knowledge of law was _ needed, 
he pursued legal studies under the tute- 
lage of Judge William Meade Fletcher 
of the State Corporation Commission 
and in due time passed the State bar 
examination. 


Uncle Francis. 


—>_8i 





Sees Insurance Secure In 


Spite of War Conditions 


War conditions are not likely to have 
an unfavorable effect upon legal reserve 
life insurance; on the contrary, it should 
be greatly stimulated, in the opinion of 
V. K. Skutt, vice-president, United Ben- 
efit Life of Omaha, addressing the In- 
surance Institute of Nebraska last week. 
Mr. Skutt is a prominent insurance at- 
torney and active in the Insurance Sec- 
tion of the American Bar Association. 


“The vast majority of people now in- 
sured could engage in war service and 
have full protection under their present 
policies,” said Mr. Skutt, “From the 
standpoint of the companies, this should 
aid the persistency of business as war 
threatens. From the viewpoint of the 
nation, it strengthens the morale of the 
people.” 

When the last war was over, continued 
Mr. Skutt, it was found by many com- 
panies that the cost of claims attributa- 
ble to war service was so slight that in 
some cases the whole of the extra pre- 
mium which had been collected was re- 
funded, and in that war manpower played 
a more important part than in modern 
machine warfare. He pointed out that 
during the last war the Federal Gov- 
ernment issued over forty billion of con- 
vertible Term insurance. Conversion was 
required within five years after termi- 
nation of the war and most of it lapsed. 
There is probably less than two billion 
in force now. Most of the policyholders 
carrying that thirty-eight billions of life 
insurance that lapsed are present policy- 
holders in different life insurance com- 
panies, he said. 





FUREY BACKED FOR TRUSTEE 

W. Rankin Furey, general agent for 
the Berkshire Life at Pittsburgh, has 
been endorsed by the Pittsburgh Asso- 
ciation of Life Underwriters as a candi- 
date for the board of trustees of the 
National Association. 
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D. B. Maduro Discusses 
Federal Estate Taxes 


BEFORE LAWYERS AND AGENTS 





Counsel for New York City Association 
Talks on Use of Insurance 
For Tax Payments 


Discussing current rulings and inter- 
pretations of the Federal Estate Tax 
Law as applied to life insurance, Denis 
B. Maduro, counsel of the Life Under- 
writers Association of the City of New 
York, spoke on “Use of Life Insurance 
in Meeting Tax Obligations” on Tues- 
day evening, February 18, at the Metro- 
politan auditorium, in the second of a 
series of five lectures for lawyers and 
life underwriters sponsored by the Com- 
mittee on Cooperation with Lawyers of 
the underwriters association. 

Mr. Maduro analyzed the fundamental 
features of the Federal Estate Tax and 
the obligations it imposes on executors 
and beneficiaries of a will, saying that 
executors must provide cash to pay the 
taxes, within the required time, and 
without loss to the assets of the estate. 


Amortizes Tax Liabilities 


Mr. Maduro explained why life insur- 
ance by its very nature is designed to 
meet and fulfill those obligations; and 
why it does so in the most economical 
manner yet known. He explained his 
theory of amortizing the estaté tax lia- 


bilities during the lifetime of the tax- 
payer. 
The insurance law expert listed the 


various methods of arranging life insur- 
ance in order to enable it to meet those 
estate obligations in various cases. He 
explained the advantages and disadvan- 
tages in having the insurance payable to 
the executor; the advantages and dis- 
advantages in having the insurance pay- 
able to individual beneficiaries; and the 
advantages and disadvantages of having 
the insurance payable to a trustee under 
a life insurance trust. 
Explains New Ruling 

Mr. Maduro spoke of certain problems 
in the drafting of wills created by the 
fact that life insurance forms part of a 
taxable estate. He explained the Fed- 
eral Estate Tax Law as it applies to life 
insurance, and analyzed and discussed 
the recent T. D. 5032, and pointed out 
the ambiguities contained in that ruling. 
He believes that under the expressed 
wording of that ruling, the test of taxa- 
bility of life insurance was either in- 
cidents of ownership or payment of pre- 
miums, and that until there was a change 
in the ruling or a change in the statute 
law it was not sufficient for anyone to 
presume that the test of taxability was 
limited to premium payments. 

Mr, Maduro warned his audience that 
in many cases both underwriters and 
attorneys have deprived the family of 
an insured from many of the valuable 
benefits contained in life insurance poli- 
cies in cases where undue stress has 
been laid on the problem of providing 
cash for payment of taxes. In his opin- 
ion there are only a limited number of 
cases where the use of life insurance to 
provide cash to make payment of the 
Estate Taxes is more beneficial than the 
use of that life insurance for the per- 
sonal uses of the family and dependents 
of the insured. 


CHICAGO CASHIERS’ OFFICERS 

Miss Ethel N. Elmer, Connecticut Gen- 
eral, J. W. Skogstrum, Fidelity Mutual, 
and Perry Ward, New England Mutual, 
were elected president, vice-president 
and secretary-treasurer respectively ata 
recent meeting of the cashiers’ division 
of the Chicago Life Underwriters. 

Elected to the board of directors are 
Miss Mary McMahon, National Life of 
Vermont, J. A. Shevlin, the Prudential, 
and Herman D. Stone, the Berkshire 
Life. Miss Anna Goodstein, Connecticut 
Mutual, Miss Agnes E. Anderson, Provi- 
dent Mutual and J. C. Raupp, New York 
Life, remain on the board for a second 
year. 
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Some Social Security 
Queries and Answers 


APPEAR IN PRUDENTIAL PAPER 


Have to Do With Benefits; Several 
Questions About Widows; Text 
of Questions and Answers 





Many companies are now printing in 
form of a quiz with answers informa- 
tion about benefits under Social Security. 
In an article in The Prudential Weekly 
Record five questions are asked and an- 
swered. 

The Questions 

These are the questions: 

1. A widower has been earning $135 
a month in covered employment since 
January 1, 1937. He has one child, age 
6. What benefits are payable upon the 
father’s death? 

2. A widow is left with three children, 
age 13, 15, and 19. Her husband’s aver- 
age monthly wage was $185, and he had 
four years to his credit. (a) What ben- 
efits are payable? (b) What benefits 
are payable if the widow obtains a 
position covered by the Act at $18 a 
week ? 

3. A young man, single, graduated 

from high school in June of 1939 when 


he was 18 years old. Since then his 
average monthly earnings have been 
$110. His parents are self-supporting. 


What benefits would be payable at his 
death? 

4. A factory worker, 35, was unem- 
ployed at the time the Social Security 
Act went into effect on January 1, 1937. 
He didn’t obtain covered employment un- 
til January 1, 1939. Since then he has 
earned $120 a month. What benefits 
would be payable to his widow and 12- 
year-old son? 

5. A woman, 43, is the sole support 
of a widowed mother, 68. What benefit 
is payable at the daughter’s death if she 
has averaged $130 a month for four cal- 
endar years up to the time of her death? 

The Answers 

1. Child’s benefit $14.82 a month until 
18. (Number of years is four, as he 
earned less than $200 in 1941.) 

2. (a) $60.97 until second child reaches 
18, then $43.55 until third child becomes 
18 

(b) $34.84 until second child becomes 
18, then $17.42 until youngest child be- 
comes 18. 

3. Lump sum payment of $159.12. (If 
he had lived to earn $200 in 1941, number 
f years would be three and lump sum 


benefit 6 * $26.78 = $160.68.) 
}. $26.78 for next six years, if son 
continues in school until he is 18. (Total 


wage. $2,880 divided by 48 months—16 
quarters — gives average monthly wage 
$60. Number of years is two.) 

5. $14.56 a month for life. 


U. S. LIFE ISSUES SALES KIT 





Company Supplies Agency Forces with 
Accident, Health and Hos- 
pitalization Material 
A new accident, health and hospitali- 
zation sales kit designed to help life 
agents to understand more readily acci- 
dent and health contracts and also to be 
of value to experienced accident men, 
has just been completed and issued to 
the agency force of the United States 
Life, Richard Rhodebeck, superintendent 
of agencies, announces. The material, 
bound in a letter-size portfolio, provides 
a complete working sales kit covering 


the company’s entire accident, health 
and hospitalization contracts. Addi- 
tional material can be added as new 


policies are issued. 

Contents of the working kit include a 
chart giving policy coverages at a 
glance; fifteen pages for quick refer- 
ence giving detailed information about 
each policy in illustration form; applica- 
tions; sample policies; a rate digest; 
sales promotion literature; and a leather 
pocket-size wallet containing apps and 
illustration cards for use by agents in 
interviewing prospects. 

3rokers may obtain copies of the 
working kit at their nearest United 
States Life general agent. 


Connecticut Ge 
Life Insurance Company 





N. Y. Cashiers Association 
Joins With National Group 


A record attendance, including visitors 
from Philadelphia and Newark, at the 
last dinner meeting of the Life Agency 
Cashiers Association of the City of New 
York celebrated the induction of the 
New York association into the National 
Association. 

William B, Spencer of the Reliance 
Life at Philadelphia, president of the 
National Association of Life Agency 
Cashiers, gave a brief summary of the 


purposes of the organization and pre- 
sented a charter to M. P. Gallagher, 
president of the local group. Arch J. 
McQuilkin, first vice-president of the 
national association, gave an inspirational 
talk on “The Thrill of Being a Cashier.” 


Philadelphia Ass’n Sales 
Congress Honors Kingsley 


The President’s Cup, awarded annually 
by the Philadelphia Association of Life 
Underwriters for “meritorious and sus- 
tained activity on behalf of the institu- 
tion of life insurance,” was given to 
William H. Kingsley, chairman of the 
board of Penn Mutual, at the seventh 
annual sales congress of the association 
last Friday. 

Claris Adams, president of Ohio State 
Life, Isaac S. Kibrick, million-dollar pro- 
ducer of Brockton, Mass., and Cornelius 
J. McCole, general agent at Wilkes- 
Barre for the Mutual Life, were the main 
speakers at the meeting. 





The Furey agency of the Berkshire 
Life, Pittsburgh, reports a 50% increase 
in January paid-for business over the 
same month in 1939. 








FIRST L 








INE OF DEFENSE 











There is a defense program going on quietly in this country, one 
that you do not see publicized in the newspapers, because it is no 


longer news. 


Last year, in fact, more than 65,000,000 Americans took part 
in this defense program. Its purpose, as in the case of our cur- 


rent national defense activities, 


is SECURITY . . ._ security 


for the American family. Its defense weapons are the policies of 
a modern life insurance program. 


Connecticut General has, year by year, played an increasingly 
important part in this program of American family defense by 


offering a progressively im- 





proved standard of life insur- 
ance service to the public. 
Today more people than ever 
before are making provision 
for their personal security 
through Connecticut General 
policies. 


We at Connecticut General 
recognize and accept this in- 
creased responsibility and 
pledge a continuing worthy 
stewardship of the trust placed 
in us by thousands of American 
families. 





1940 RECORD 


Assets $289,448,516 
Reserves and other liabilities 272,518,128 
Contingency Funds 4,482,000 

12,448,388 


Capital and Surplus 





Life insurance premium income 
Accident insurance premium in- 


$ 38,445,066 








come 3,568,879 
Total income 61,649,777 
New paid life insurance $171,567,329 

Gain over previous year 23% 

Life insurance in force 

December 31 1,211,202,698 
Payments to policyholders and 

beneficiaries 

Year 1940 $ 24,666,588 

Since organization 354,872,378 








“£0F8 - 
“ACCIDENT: 
*HEALTH- 





*GROUP - 
* SALARY ALLOTMENT - 
*ANNUITIES - 


General 











N. E. Sales Congress 
Will Hear A. E. N, Gray 


BOSTON MEETING ON MARCH » 








B. N. Woodson, Director of Sery; 
Of Research Bureau, fPved ar 
On Speakers’ List 





One of the featured speakers at the 
nineteenth annual New England Sales 
Congress of the Boston Life Under. 
writers Association on Saturday, March 
22, will be Albert E. N. Gray, assistant 
secretary of the Prudential. One of the 
most. widely-known and_best-liked oj 
life insurance speakers, Mr. Gray has 
gained his clear insight into the prob- 
lems of the fieldmen during thirty years 
of continuous experience as an agent 
in the field and instructor in sales de. 
velopment. He has been on the pro- 
gram at National Association conven- 
tions in Pittsburgh, 1931; ilwaukee 
1934; and Philadelphia, 1940, P 

Scheduled for the morning program 
is B. N. Woodson, director of service 
of the Life Insurance Sales Research 
Bureau and director of the bureau’s two- 
week schools in agency management, 

Co-chairmen of the 1941 New England 
Sales Congress are John H. Jamison, 
Northwestern Mutual, and George Neit- 
lich, CLU, Metropolitan Life. The com- 
mittee includes Robert W. Carroll, John 
Hancock; Henry M. Faser, Jr., CLU, 
Penn Mutual; Kenneth R. Mackenzie, 
New England Mutual; William Martens, 
Metropolitan; Thomas J. McCaffrey, 
Prudential; Robert B. Pitcher, John 
Hancock, and E. Benjamin Redfield, Jr, 
Northwestern Mutual. 

Clarence W. Wyatt, CLU, general 
agent of the John Hancock, heads the 
committee in charge of the awarding of 
door prizes to the holders of lucky 
tickets. 





Best Lincoln Nat’l Agent 





L, G. RUPERT 


Designated the Lincoln National Life’s 
“Most Valuable Agent” for 1940 was 
L. G. Rupert of Kansas City, who has 
established a brilliant sales record since 
joining the company in 1934. Runner-up 
in the race for this award was L. C. 
Mascotte, C. L, U., of Fort Wayne. 


WRIGHT SPEAKS IN BALTIMORE 

G. Hoyle Wright, superintendent of 
agencies, Atlantic Coast territory, Met- 
ropolitan Life, was speaker at_ the 
monthly luncheon meeting of the Balti- 
more Life Underwriters’ Association 
February 13. Mr. Wright’s talk dealt 
with Industrial agents. 

The association has inaugurated a 
plan of having special guests at each 
meeting and those on hand were John 
B. Gontrum, Insurance Commissioner 
of Maryland; Hazelton A. Joyce, Jr. 
Deputy Commissioner, and Samuel J. 
Fisher, head of the local bar associa- 
tion. 
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senator Radcliffe Pays 
Tribute to Insurance 


AGAINST GOVERNMENT CONTROL 





Tells Metropolitan Dinner Guests in 
Baltimore Enemies of Insurance 
Are Enemies of the People 
That he has no reason to foresee 
control of the insurance companies of 
the United States by the Federal Gov- 
emment, since the states on the whole, 
have done a good job of supervision of 
this important institution was the em- 
phatic statement made by United States 
Senator George L. Radcliffe at a dinner 
even by the Metropolitan Life in Bal- 
timore February 11. Dinner was _ in 
honor of Manager W. H. Kramer and 
the staff of Calvert District, in recogni- 
tion of the district’s achievement in 
winning the Veterans Trophy for 1940. 
This trophy is awarded annually to one 
of the company’s 850 districts which 
best exemplifies the Metropolitan’s prin- 
ciples of management in the interest 

of policyholders. 

Confidence in Life Insurance 

Giving his unqualified endorsement of 
life insurance as an important American 
institution, Senator Radcliffe said: 
“The award of this trophy is a symbol 
of the confidence the people you have 
done business with have in you. One 
of the biggest factors in securing this 
confidence is that you and life insurance 
as an institution have generally done 
the right thing. Everybody who strikes 
a blow at insurance is an enemy of the 
people. As long as I have a voice to 
raise—as long as I have a vote to-cast— 
that voice will be raised and that vote 
cast in favor of the insurance business. 
“There are a few snoopers with an 











ugly streak in them who try to make 
trouble in matters they do not under- 
stand. Any move hostile to insurance, 
banking or any other great American 
industry is made through ignorance. 

A thorough knowledge of these busi- 
nesses must be gained and all differences 
of opinion straightened out in the proper 
way. 

“This country cannot prosper unless 
you prosper. Private industry is han- 
dling life insurance in the proper way. 
The Federal Government should keep 
out of it, It must keep out.” 

President Leroy A. Lincoln, of the 
Metropolitan, presided at dinner. He 
thanked the Senator for the heartening 
message he delivered to the staff of the 
Calvert District and the assembled guests 
regarding life insurance. He then in- 
troduced Insurance Commissioner John 
B. Gontrum of Maryland, who upheld 
Senator Radcliffe’s endorsement of life 
insurance as it is operated by private 
industry under the supervision of the 
states. He told of his own favorable ex- 
periences with his life insurance policies 
during the depression, when his in- 
surance more than proved its worth and 
the stability of the company. He said 
he personally had found officers of life 
companies to be as outstanding, patriotic 
and intelligent a group of men as could 
be found anywhere on the face of the 
earth. 

‘IT have taken it on myself as my 
responsibility, after seeing what this 
great Metropolitan company is doing, to 
tell the people of Maryland that life 
imsurance is fundamentally sound,” he 
said. “I firmly believe that the institu- 
tion of life insurance will continue to 
endure as a democratic factor and that 
the Metropolitan will continue to func- 
tion.” 

President Lincoln Talks 

In his address Mr, Lincoln gave the 
guests a short history of the Veterans 
Trophy, which is presented by the Vet- 
érans Association of the Metropolitan 
to the outstanding district office each 
year. He also told something of what 
the Metropolitan meant to the city of 
Baltimore, having an annual payroll of 
more than $1,000,000 in its ten district 
offices in the city and paying many times 
this amount every year to the policy- 
holders and their beneficiaries who re- 
side in Baltimore. 

Guests at the dinner numbered 200 





Assistant Manager in Home 


Life Sales Planning Dep’t 





E. RANDOLPH HARRISON 


KE. Randolph Harrison has been ap- 
pointed assistant manager of the sales 
planning division in the home office of 
the Home Life of New York. He will 
assist John H. Evans, manager of the 
division, in the direction and training of 
men for Home Life agency management, 

Sixteen years in the life insurance 
business, Mr. Harrison has worked at 
selling and agency management in New 
York, Brooklyn, Connecticut and Ten- 
nessee. He attended the University of 
Louisville, the University of Virginia, 
and has completed the life insurance 
training course at New York University. 

Since joining the Home Life in March, 
1940, Mr. Harrison has been working 
with Mr. Evans on the development of 
the sales planning division. 





35TH OREGON MUTUAL REPORT 

The 35th annual report to policyhold- 
ers of the Oregon Mutual Life shows 
that the company’s insurance in force 
now totals $67,040,104, a gain of $2,256,- 
160 during 1940. Assets gained $1,219,- 
554 during the year to reach $20,036,925. 

The board of directors voted to in- 
crease dividends on policies having high 
protection element and slightly reduce 
dividends on contracts having large in- 
vestment values, with a 6.6% rise in 
total dividend payments resulting. New 
return on investments was 2.94%, and 
during the year the company adopted 
the American Men Ultimate table of 
mortality as the basis of premium and 
reserve calculations. 





persons. Accompanying Mr. Lincoln 
from the Metropolitan home office to 
pay their tribute to the Baltimore win- 
ners were Vice-President Ernest H. 
Wilkes, Second Vice-Presidents Samuel 
Milligan and Francis M. Smith, Third 
Vice-Presidents Cecil J, North and 
Arthur W. Trethewey, and Superinten- 
dents of Agencies Louis J. Zettler, 
Austin T. Schussler and G. Hoyle 
Wright. Mr. Wright is in charge of 
the Metropolitan’s Atlantic Coast Ter- 
ritory, of which Baltimore is a part, 
while Messrs, Zettler and Schussler were 
formerly district office managers in Bal- 
timore. Third Vice-President Trethewey 
formerly was superintendent of agencies 
of the Atlantic Coast Territory before 
being made an officer of the company. 
Other guests included: Stanford Z. 
Rothchild, president, Sun Life Insurance 
Co. of America; Dr. Arthur Barrett, 
Lieutenant-Commander, U. S, Naval Re- 
Allan L. Carter, Resinol Com- 
pany; F. Gibbs La Motte, president, 
3altimore Life Underwriters Associa- 
tion; Julius Offit, president, Aetna Shirt 
Co.; Dr. Linwood Ortell; and Charles 
Schmidt, president, Schmidt Baking Co. 


serve; 





STORIES FROM LIFE 
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oLife , eer gives you 


3? 
peace of alia 


A letter from the beneficiary under Provident policies 
670,430 and 670,431— 


Gentlemen: 

My insurance check arrived today and I noticed you had 
stamped on the envelope “Life Insurance Gives You Peace of 
Mind.” It certainly does. I don’t know what I would do without 
my monthly insurance check. I feel so safe and secure—just as 
if our Daddy were still here taking care of us. Every man should 
do that much for his family. 


I was an office secretary. I have been trying to secure a 
permanent position since my husband passed away. But I find 
they only want women in their twenties and thirties—so I have 
had to enter other fields of work because I am in my early forties. 
What would I do if I didn’t have my insurance to take care of 
my boy and my little girl? We are all well and happy and have 
much to be thankful for. 


Pardon this long letter—I didn’t intend to ramble on so—but 
I did want you to know as one widow receiving insurance from 
your Company that we certainly have “peace of mind.” 
Sincerely, 
(Signature of Beneficiary) 
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Home Life, New York, 
Reports Gain in 1940 


CHAIRMAN LOW ISSUES REPORT 





Volume of Paid-for Business Durimg 
1940 Rises 3.82% Over 


Previous Year 





\ 3.820% increase in volume of new 
naid-for business, and reduction of the 
business lapse rate through out- 

tandin e conservation efforts, contributed 

a $16,794,159 increase in insurance 

: force of the Home Life of New 

York during the past year, according 

the S8lst annual report of the com- 
nany’s activities, made public by E. I. 
Low, chairman of the board. 

The company’s new business lapse 
ratio has been reduced to 13.2% in spite 
of the substantially larger amount of 
business exposed. New business paid-for 
in 1940 was $43,609,392 compared with 
$42,003,528 in 1939. The average size 
policy sold in 1940 was $6,170, an all-time 
high. The number of $1,000 policies 
sold has been reduced and more busi- 
ness is being paid for on a semi-annual 
or annual premium basis. The mortality 
experience of Home Life for 1940 was 
53.3% of the expected. 

On the investment side the company 
also had a good year. In spite of a sub- 
stantial increase in assets the company 
has not only increased the actual amount 
of its surplus so that it now stands as 
the highest in the company’s history 
but it has also maintained over the 
past ten years the same relationship of 
surplus to assets, namely 4%. Assets on 
December 31, 1940. totaled $112,982,353 
as compared with $106,922,369 on Decem- 
ber 31, 1939. Over the same period sur- 
plus was increased from $4,300,635 to 
$4,522,307. 

Dividend Schedule Same 

The company will maintain the same 
schedule of dividends to policyholders 
for the year 1941 as was used for 1940. 
The net interest earned by Home Life 
during 1940 was 3.81%. This rate reflects 
the net return after providing for all 
investment expenses. 

New investments of $15,441,209 were 
made during the year at an average in- 
terest rate of 3.88%. Of this amount 
$7,207,906 was invested in mortgages at 
an average rate of 4.73%. Total assets 
of the company in mortgage loans are 
$42,053,258. On this investment, interest 
overdue more than one month taken as 
an admitted asset was only $5,291 as of 
December 31, 1940. The interest rate 
current on all mortgages was 4.92% dur- 
ing 1940. 

Bond investments for the year totaled 
$7,595,391 at an average yield of 3.01% 
and $101,419 was invested in preferred 
stock at an average rate of 3.86%. As 
of December 31, 1940 Home Life’s assets 
include $13,335,243 in U, S. Government 
3onds, $29,137,670 in other bonds and 
$1,858,825 in preferred stock. 

Railroad Holdings Lower 

The most significant trend in the bond 
account is a further reduction in the 
proportion of railroad holdings and a 
corresponding increase in public utility 


holdings. Railroads now represent only 
6.2% of the company’s assets as con- 


trasted with 11.1% three years ago and 
33.7% about 15 years ago. Of total bond 
investments 90.1% are in the first three 
rating groups according to one or more 
of the accepted bond rating services. 

Real estate acquired under foreclosure 
and still owned now represents only 3.1% 
of Home Life’s assets as contrasted with 
6.4% four years ago. Of the properties 
acquired through foreclosure during the 
depression years, the company has sold 
59.4%. The sound basis of real estate 
sales is demonstrated by the fact that 
the company holds only two properties 
involving $13,500 which have been re- 
acquired following previous sales. Com- 
pany assets in foreclosed real estate as 
of December 31, 1940, totaled $3,508,202 
as compared with $4,233,394 in 1939, 

Since organization in May, 1860, the 
Home Life has paid policyholders and 
beneficiaries $241,993,142 and holds for 
policyholders and beneficiaries $108,460,- 
046. The total is $350,453,188. 


Florida Court Rules 
Against Tax Exemption 


PREMIUM RETURNS AN 


ISSUE 





Companies May Not Take Credit for 
Dividends or Cash Surrender Values 
Under State Law 





Under a ruling by the Circuit Court 
of Leon County (Tallahassee) Fla. life 
insurance companies may not take credit 
in their premium tax returns to the 
state for dividends issued to policyhold- 
ers or cash surrender values. Contend- 
ing for such credits the Volunteer State 
Life of Chattanooga on April 3, 1940 
brought suit against former Insurance 
Commissioner W. V. Knott to restrain 
collection of the 2% tax on certain pre- 
miums written in Florida prior to De- 
cember 31, 1938, the amount covering 
return premiums and surrender values. 
Exemption was claimed under 19051 
Laws of Florida, Acts of 1939. The 
position of the company was that a cash 
surrender value is tantamount to a can- 
cellation. 


It was further contended by the com- 
pany that the words which exempt from 
the 2% tax “return premiums” and “can- 
cellations” must necessarily include sur- 
render values for cash consideration, as 
well as return premiums; and further- 
more that such words should cover and 
include dividends issued by the company 
to policyholders, which dividends are ap- 
plied to reduce the premiums paid, and 
consequently the premium paid the com- 
pany by the policyholder is reduced by 
the amount of the dividend, and is 
exempt from taxation under the statute, 
to the extent of the reduction. 


Commissioner J. Edwin Larson states 
that the decision stands as the law of 
Florida until reversed or modified by 
the Supreme Court, and should be fol- 
lowed by all companies affected in com- 
puting and paying their premium taxes 
on premiums written in Florida during 
the calendar year 1940. The Florida de- 
partment, he says, has always contended 
that dividends applied to the payment 
or reduction of premiums are subject to 
the 2% premium tax and the effect of 
this decision is to uphold this conten- 
tion as well as to uphold the State’s 
position on the question that cash sur- 
render values paid to policyholders are 
not deductible from taxable premiums. 

Mr. Larson also announces that at a 
later date his department will take up 
with the companies the effect of this 
taxation upon certain deductions appar- 
ently made heretofore by some of the 
companies in computing and paving their 
annual premium taxes to the State. 


OCCIDENTAL LIFE RECORD 
Vice-President D. L. Clarke Reports 
$29,196,786 Increase in Insur- 
ance in Force 
Occidental Life of California reports a 
$29,196,786 increase in life insurance in 
force during 1940, according to Execu- 
tive Vice-President Dwight L. Clarke. 
The gain of approximately 6%, Mr. 
Clarke added, brings Occidental’s busi- 
ness in force to a new high of more 
than $519,000,000. New paid life insur- 

ance sold in 1940 was $74,377,500. 

In premium income Occidental showed 
a similar gain, Mr. Clarke reported. 
Including the figures from the Accident 
and Health and Group departments, the 
company in 1940 showed an increase of 
$1,426,068 in total premium income over 
1939, an increase of more than 11% for 
the year. Total assets reached $73,- 
443,041. 








RANNI AGENCY TOPS COMPANY 


With paid-for business during 1940 of 
$3,300,000, first-year premiums of $105,- 
000 and single premium business of 
$225,000, the James G. Ranni agency 
of the Manhattan Life at 280 Madison 
Avenue, New York, led all agencies of 
that company for the third successive 
year. 

General Agent Ranni has set the goal 


for 1941 at $5,000,000. 





— 





quiry to Box Number 1394, The 
Street, New York City, and state 





New York Opportunity for Young Man 


A young man about thirty who is a college graduate, has 
several years field experience, is industrious and determined to 
create a real place for himself in Life Insurance may apply for 
an opening of unusual interest in New York City. Address in. 


ee | 


Eastern Underwriter, 94 Fulton 
salary you can earn. 








Eric Johnson Agency App-O-Gram Club 
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IN JANUARY 


Gis a thibufe to ouk GENERAL AGENT 
ERIC.G. JOHN 


SPELL OUT HIS MONOGRAM 


Eric G. Johnson 


The Pittsburgh Agency of the Penn 
Mutual announces results of a special 
effort of the last twenty-one days in 
honor of General Agent Eric G. John- 
son, by qualifying for the App-o-Gram 
Club. For each application submitted, 
one of Eric’s initials was shown after 
the agent’s name on a big board in the 
agency room. Erle Shobert qualified 
eleven times during the effort, and James 
R. Hayes had fifteen cases to qualify 
five times. There were twenty-eight men 
who qualified for membership in the 
Club by spelling out E. G. J. Total cases 
were 242 lives for $862,409 of written 
business. 

The App-o-Gram Club was sponsored 
by. the Johnson Agency Association 
Cabinet which took over the manage- 
ment for the last three weeks of the 
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1941 





James W. Cannon 


month. James W. Cannon, as president 
of the agency association, was general 
agent, assisted by his staff of super- 
supervisors, Charles W. Wright, Jr, 
John Cornman, George Reitz, T. E. G. 
Greenlund, Paul Gies and Miss Alice 
Murphy. 

During the period a special one day 
effort was held starting with an “Early 
Bird Breakfast.” This was on January 
29 while Eric G. Johnson was in New 
York attending the Penn Mutual’s gen- 
eral agents’ conference. Upon his re- 
turn to Pittsburgh Thursday, January 
30, he was greeted with forty-six appli- 
cations for $150,685 of business written 
the day before. 

Eric G. Johnson recently succeeded 
Baxter Maddox of Atlanta as chair- 
man of program committee of National 
Association of Life Underwriters. 





Canadian Insurance Sales 


Drop Slightly During 1940 


Life insurance sales in Canada during 
1940 showed a slight decline from the 
1939 figure, amounting to less than 1%. 
The 1940 total was $365,217,000, com- 
pared with $368,726,000 in 1939. 


The decline in the dominion as a 
whole was due largely to the drop in 
new business in the western provinces, 
as Ontario, Quebec, New Brunswick and 
Prince Edward Island showed gains. 
Unfavorable marketing conditions for a 
bumper wheat crop was responsible for 
the drop in Canada’s prairie provinces. 

December sales in Canada were $33,- 
727,000, against $34,759,000 in the same 
month of 1939. 





STUDY TYPE USES 


Under the chairmanship of George A. 
Adsit, vice-president of the Girard Life 
of Philadelphia, the Keystone Group 
of the Life Insurance Advertisers Asso- 
ciation has begun a series of meetings, 
at which the study of the mechanics of 
the printed word is being discussed. The 
first of these meetings, held on Febru- 
ary 5, was addressed by Sol Hess, art 
director of the Lanston Monotype 
Machine Co. of Philadelphia. Mr. Hess, 
prominent designed of monotype type 
faces, several of which bear his name, 
addressed the group on “The ABC of 
Type.” 


ST. LOUIS AGENCY DINNER 





Over 75 Attend Annual Banquet of 
Veith and Lowenstein Agency, 
Massachusetts Mutual 
Veith and Lowenstein, Saint Louis 
general agents of the Massachusetts Mu- 
tual, were hosts to their entire organiza- 
tion, including the wives of the repre- 
sentatives, at the annual agency banquet | 
at the Candlelight House. In addition 
to the seventy-five members of the local 
organization, James Marchese, managef 
of the benefit department, and Rick 
Gale, agency assistant, were present. | 
New officers of the agency association 
for 1941 were presented to the grown, 
including Roger E. Lord, president; John 
P. Veith, vice-president; Leah V. White, 
secretary; Charles F, Cook, treasure, [ 
and William B. Farmer, member of the 
agency council. f 
Ralph D. Lowenstein presided as toast- 
master, and Anthony E. Veith presente 
awards for outstanding accomplishments 
for the year 1940. Honored were J, W. 
Leigh, leading producer of the agency: > 
Roger E. Lord and John F. O’Connor. 


KRAUS TO HOLLYWOOD 


Arthur L. Kraus, CLU, has been ap: Ff 
pointed general agent in Hollywood for> 
Pacific Mutual Life. A life insurance p 
producer and manager for the past four-f 
teen years, he is a member of the Los 
Angeles chapter, CLU, and the Lifeh 
Underwriters Association of Los Angeles. 
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prehensive than compulsory insurance, 
are supplementary.” 
Comments by Other Proponents 


Viewing the measure as a financial 
responsibility bill with teeth, Crandall 
Melvin, chairman of the Bar Associa- 
tion's committee on auto accident pre- 
vention, stressed that it is aimed at both 
the financially irresponsible and care- 
less motorists; that it has the dual pur- 
pose of increasing the number of care- 
ful drivers and the number of financially 
responsible motorists, and that unlike 
compulsory insurance, “which would not 
cover property damage, guest occupants 
and non-residents of which there are a 
substantial number in New York,” the 
proposed bill will apply to all of these 
important groups. He is convinced that 
the Anderson bill will give greater pro- 
tection to the people of the state than 
a compulsory insurance law. 

Arthur Snyder of A. M. Best Co., in 
his capacity as president of the New 
York Board of Trade, described the bill 
as “an intelligent and modern solution 
of the serious automobile accident prob- 
lem. It does not compel anyone to buy 
insurance—but woe unto the reckless or 
irresponsible drivers, small in number 





| 
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but responsible for a disnronortionately 
larre number of all accidents. 

“The Commissioner of Motor Vehicles, 
under this bill, has broad mandatory 
powers and can refuse to license an ap- 
plicant who has a bad record, thus meet- 
ing the ‘first bite’ theory. It does not 
work unnecessary hardship upon farmers 
and others who use cars in their daily 
work, nor upon the careful and prudent 
auto driver.” 


Fourteen Associations Backing Bill 


Mortimer E. Sprague of the Home of 
New York, speaking as chairman of the 
insurance section of the New York Board 
of Trade, pointed to the complete una- 
nimity of purpose among those who have 
given deep study to proposed legislation 
covering the operation of motor vehicles. 
At the conferences called by the insur- 
ance section of the New York Board of 
Trade he said a commendable spirit of 
cooperation and understanding was man- 
ifested. The result is that the bill as 
originally drafted by the New York 
State Bar Association has been broad- 
ened in many respects to give greater 
protection to the public. 

Including the New York Board of 
Trade, fourteen organizations particinat- 
ed in the conferences and are backing 
the measure. They include: 

Brooklyn Insurance Brokers Association, Inc., 
Bronx Insurance Men’s Association, Broker As- 
sociations Joint Committee on Legislation; Gen- 
eral Brokers’ Association of Metropolitan Dis- 
trict, Inc., Independent Brokers’ Association of 
Brooklyn, Inc., Insurance Brokers Association 
of New York, Association of Casualty & Surety 
Executives, New York State Bar Association, In- 
surance Federation of the State of New York, 
New York State Chamber of Commerce, New 
York State Association of Local Agents, Local 
Agents Association of the City of New York, 
Bronx Chamber of Commerce. 


Outstanding Features of Bill 


Highspotted, the outstanding features 
of the bill are as follows: 

(A) Upon the happening of an accident in- 
volving death or personal injuries in any amount, 
or property damage in excess of $25, the motor- 
ist involved must be able to show that he is 
insured by a motor vehicle liability policy or 
bond up to $5,000 for bodily injury or death 
to one person, $10,000 to two or more persons 
and $1,000 for property damage. If he is un- 
insured the Commissioner is required to sus- 
Pend his operator’s license and_ registration 
Plates within not less than ten days nor more 
than forty-five after he receives a report of the 
accident,’ unless the person involved furnishes 
Security to cover the accident. The Commis- 
Stoner has power to set the amount of security 
not in excess of the amounts required in the 
Standard “5 and 10” liability insurance policy. 

(B) Proof of financial responsibility in the 
future is required. This may be shown by the 
Standard policy or bond, or by depositing $11,000 


N. Y. Safety Responsibility Bill 


(Continued from Page 32) 


in money or securities with the Department of 
Taxation and Finance. 

(C) If the person involved in the accident is 
unable to furnish security for that first accident 
as well as proof of financial responsibility in 
the future, he not only loses all his licenses, but 
the saleability of his automobile, if he owns one, 
is destroyed. It cannot be driven by anyone 
or sold until the required security and proof 
are furnished. 

(D) The uninsured driver does not have to 
furnish security for the first accident, or, if he 
has furnished it, it is returned to him, where 
he obtains a release from the other persons in- 
volved in the accident, or a judgment in -his 
favor, or has satisfied a judgment against him, 
or receives a confession of judgment from the 
other parties involved, or where no action is 
brought against him by the injured party within 
one year from the date of the accident. But 
proof of financial responsibility in the future 
must be furnished. 

(E) Furthermore, the Commissioner may sus- 
pend all of the licenses of a person upon any 
reasonable ground appearing on the records of 
his bureau, unless proof of financial responsi- 
bility in the future is furnished. 

(F) Provision is made for the more effective 
reporting of accidents, convictions and judg- 
ments, and a means is furnished whereby judg- 
ments may be paid in installments so that a 
person may be able to drive, providing he can 
show financial responsibility in the future. An 
owner of a motor vehicle may also give proof 
for his chauffeur or a member of his own 
family. 

(G) The law would apply just as strictly to 
non-residents as to residents. In case of non- 
compliance the non-resident cannot drive within 
the state nor can any motor vehicle owned by 
him be driven within the state until he meets 
the requirements of the law. Furthermore, ade- 
quate provision is made for reciprocal arrange- 
ments with other states and the provinces of 
Canada whereby our Commissioner upon receiv- 
ing notification can suspend licenses of a New 
Yorker failing to meet the requirements of the 
law of another state or province similar to our 
own. 





INSURANCE POST RALLIES 





New York Legionnaires Join in National 
Program to Register Legion 


Manpower 
Rallying to the call of the American 
Legion to all of its 11,715 posts to 


register the entire membership for na- 
tional defense service, Commander James 
W. Irving of Insurance Pest No. 1081, 
an insurance broker of the Bronx, New 
York, urges all members in or near 
the post and other interested World War 
Veterans to register. 

Insurance Post No. 1081, located in the 
heart of the New York insurance dis- 
trict, is active in all legion activities and 
can be expected to give a good account- 
ing of itself in the present undertaking. 
Edward A, Quinlan is adjutant of the 
post and will furnish copies of the 
American Legion National Question- 
naire to any veteran. He can be reached 
at 99 John Street. 

The purpose of the national registra- 
tion is to provide the local, state and 
national leadership of the legion with a 
complete inventory of the assets of the 
organization in manpower, experience 
and special training that can be made 
available to the Government if needed 
in the defense of the nation. Saturday, 
February 22, the 209th anniversary of 
the birthday of George Washington has 
been proclaimed national defense regis- 
tration day for all legionnaires. 

Insurance Post No. 1081 will under- 
take to register all legionnaires and un- 
affiliated World War veterans in the 
insurance district of New York. 





NEWARK HEAD FOR SUN LIFE 
Fred W. Merselis, district manager for 
the Sun Life of Canada at Newark, 
has been promoted to special supervisor 
and will have full charge of the Newark 
division territory for that company. 





GIVES “AMERICA” TO SCHOOLS 





Bart Leiper, Kinsman of Patriotic 
Author, Distributes Repli- 
cas to Schools 
“My Country Tis of Thee” is going to 
mean more to American school children 
because of an original idea of Bart 
Leiper, manager of the advertising and 


sales promotion department of the 
Provident Life & Accident of Chat- 
tanooga. 


Mr. Leiper, a great-great nephew of 
Dr. Samuel Francis Smith, who wrote 
America, is president of the Chattanooga 
chapter of the American Business Club. 
It was his idea to make an etching 
reproducing the original autographed 
manuscript of America, embody it in a 
red, white and blue poster depicting 
patriotic scenes and distribute it to the 
schools of the country through local 
chapters of the National Association of 
American Business Clubs. 

The reproduction of America appears 
on a scroll around which Mr. Leiper 
created original dry point etchings 
which suggest the theme of the famous 
patriotic song. 

His idea has been adopted enthusiasti- 
cally by chapters all over the country. 
Appropriately the first presentation was 
made at the Orange Grove School at 
Chattanooga on Lincoln’s birthday. 

The reproduction was made from the 
autographed copy written by Dr. Smith 
which hangs in the library of Auburn 
Seminary, Auburn, N. Y., where he com- 
pleted his theological training. 





JEFFERSON NATIONAL GAINS 





Young Indiana Company Paid For 
$8,000,000 in 1940; E. Kirk McKin- 
ney Its President 
Tefferson National Life of Indianap- 
olis recently held its first annual stock- 
holders’ meeting recently, at which 
President E. Kirk McKinney reported 
that more than $10,000,000 in written 
business was produced by the field forces 
in 1940 of which $8,000,000 was issued 
and paid for. This record for a young 
company was “viewed with pride” by 
Mr. McKinney, One of its popular pol- 
icies is a mortgage protection contract 
for savings and loan associations and 
mortgage lending institutions. Two of 
its agents produced $750,000 in paid-for 

business last year. 

As of December 31, 1940, Jefferson 
National Life showed total assets of 
$193,614, fully paid capital of $100,000 and 
has $166,750 set aside for protection of 
policyholders—including capital and re- 
serves. 

Mortality experience in 1940 was “un- 
usually good,” President McKinney re- 
ported. He is one of the leading busi- 
ness men of Indianapolis, and in addi- 
tion to heading the Jefferson National 
Life, is president of E, Kirk Real Estate 
Co., Inc., and president of First Federal 
Savings & Loan Association. His chief 
lieutenants in running the company are 

*. Poff, assistant vice-president and 
office manager, and E, E. Ballard, as- 
sistant vice-president and agency direc- 
tor, both of whom were formerly with 
Alliance Life of Peoria. 





St. Paul Managers Discuss 
Advancing Money to Agents 


The pro’s and con’s of the practice 
of financing agents by the general 
agency was discussed by a special panel 
of five at the luncheon meeting of the 
St. Paul Life Managers and General 
Agents Association on Monday, Febru- 
ary 17. 

No general conclusion was reached, but 
among the points stressed by the speak- 
ers were that financing new agents, 
without some investment on their part, 
is unsatisfactory; that financing exper- 
ienced producers, with a lien on their 
renewal income, is legitimate; that the 
loss sustained by a general agent on 
money advanced to agent is covered by 
the total volume of agency business, and 
that the goal of all agencies should be 
to get their agents out of debt to the 
agency. 


Aetna Advances Men 
Long In Its Service 

SKETCHES OF THEIR CAREERS 

Perkins, Walker, Snow, Bidwell, O’Brien 


Have Spent Business Lives in 


Affiliated Companies 





Promotions of F. P. Perkins, Ralph J. 
Walker, Henry F, Snow, Clyde C. Bid- 
well and G. Morris O’Brien in the Aetna 
Life Affiliated Companies, announced 
briefly in The Eastern Underwriter last 
week, are of interest because all of these 
men have spent practically their entire 
business lives in the service of the 
Aetna Companies. 

Mr. Perkins, advanced from assistant 
actuary to associate actuary of the Aetna 
Life, was born in Skowhegan, Me., and 
was graduated from Bowdoin College 
in 1925. He entered the actuarial de- 
partment immediately upon graduation 
and became successively superintendent 
of group annuities and assistant actuary. 
He is a member of the Actuarial Society 
of America and of the American In- 
stitute of Actuaries, 

Mr. Walker, elected assistant actuary, 
is a native of Canton, Ohio, and a grad- 
uate of the University of Florida in 
1934. He, too, joined the actuarial de- 
partment of the Aetna Life immediately 
upon finishing college, was later trans- 
ferred to the group division and for the 
past three years has been specializing 
in the sales and administration of group 
hospitalization insurance. 

New Assistant Secretary 

Mr. Snow, promoted to assistant sec- 
retary, Group division, was born in 
White Plains, N. Y. Graduated from 
Colgate in 1924, he joined the Group 
division of the Aetna Life, serving as 
home office representative of the division 
at Philadelphia, Detroit and New York. 
He came to the home office in 1933 ad- 
vancing to superintendent of that divi- 
$10n. 

The other two promotions are in the 
Aetna Casualty & Surety. Mr. Bidwell, 
who becomes field supervisor of the 
casualty agency department, was born in 
Hartford and went to Dartmouth. He 
left college to join the navy in 1917 and 
entered the employ of the Aetna in 1919. 
He served successively in the Philadel- 
phia, New York and Bridgeport offices, 
and was transferred to the home office 
agency department in 1921. 

Mr, O’Brien, now field supervisor of 
the casualty agency department, was 
born in Jonesboro, Ark., and was grad- 
uated from Arkansas Law School in 
1924. After service with the Aetna gen- 
eral agency of Campbell, Mallory & 
Throgmorton at Little Rock, he joined 
the New Orleans office of the Century 
Indemnity, later going to Dallas. He 
came with the Aetna as special agent 
at Dallas in 1933 and in 1938 was called 
into the home office. 


Woodmen’s President Club 
Holds Sixth Annual Meet 


The President’s Club of Woodmen Ac- 
cident Co. of Lincoln, Neb., recently met 
at Edgewater Beach Hotel, Chicago, for 
its sixth annual meeting. It was a 
three-day affair which began with wel- 
coming address by President E. J. Faulk- 
ner and closed with an old-fashioned 
barn dance. Arrangements and program 
were well handled by R. W. Faulkner, 
first vice-president. 

Guest speaker was Harold R. Gor- 
don, executive secretary, Health & Ac- 
cident Underwriters Conference, whose 
address was delivered at the first after- 
noon’s session just before that of Presi- 
dent Faulkner. I. G. Boehm, president 
of the club, was on the first day’s pro- 
gram and so was J. Keith Walker, su- 
pervisor for eastern Nebraska. The 
second day was an executive session, 
President Boehm presiding, at the close 
of which new officers were elected, En- 
tertainment features included a bus ride 
and sight-seeing. 
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HOSPITAL AND MEDICAL 
INDEMNITY PLANS 
the field of “non-profit” 
and hospital service 


That 
indemnity 


medical 
protection 
is entering a phase of probable keen com- 
petition seems evident from the prelimin- 
ary report of Superintendent of Insurance 
Louis H. Pink dealing with this subject. 
New medical indemnity are 
springing up, particularly in the New York 
metropolitan area. Four of them have al- 


organizations 


ready been licensed and four additional 
corporations have received permits to 
solicit subscribers. There are now nine 


hospital service corporations in the state 
with a membership of nearly two million. 

As the Superintendent points out, ques- 
tions have arisen as to how many such 
corporations should be permitted to organ- 
ize in any particular area. The law itsclf 
The plans offered all 
have their good points and weaknesses. A 
of first whether 
these medical indemnity organizations have 
adequate financial backing to provide the 
protection they hold out to give. The law 
does not place any minimum financial re- 


places no limitation. 


question importance is 


quirement and the Superintendent mentions 
$25,000 as a possible specified surplus for 
new organizations which must necessarily 
incur expense in 
operation. 

Unless adequate restrictions, especially as 

financial responsibility, are imposed on 
new corporations of this type, the com- 
likely to have a mushroom 
growth in this field that will have its in- 
evitable aftermath of failures in perform- 
ance, which would discredit this new type 
of protection. 

It is also recognized that 
plans to be 
substantial backing in the 
profession, but the fact of the matter is 
that doctors and medical societies until re- 


and early 


organization 


munity is 


of 
must 


for any 


these successful they 


have a medical 


cently have been hesitant about taking any 
action with respect to this program. 





BOILER INSURANCE BOOK 
Probably as comprehensive 
publication about an individual property 
damage cover that the business has yet 
is the 77-page booklet 
oiler and Machinery Insurance jointly 
published by Travelers Indemnity and 
Hartford Steam Boiler Inspection and 
Insurance Co., and illustrated with many 
of cuts. Basis of the book is 
lectures on the subject by James H. 
Coburn, vice-president Travelers Indem- 
nity, and Dale F. vice-president 
Hartford Steam 
In was in 1867 that steam boilers were 


as any 


seen new on 


pages 


Reese, 
3oiler. 


1907, at the post office 


of New York City under the act 


Writing 
this insurance grew out of meetings of 
Hartford, Conn., engineers 
who were investigating the question of 
boiler explosion just before the Civil 
War started. After the war they reached 
the conclusion that they could establish 
a regular service and for a 
small charge could guarantee this serv- 
ice by affording insurance against loss 
up to such amounts as the client chose 
to select as his policy limit. They or- 
ganized the company called Hartford 
Steam Boiler Inspection and Insurance 
Co. The new company started 1°67. 
At the present time there are between 
fifteen and twenty companies 
engineering insurance with premiums 
running between $10,000,000 and $15,- 
000,000 a year. 


first coverede in this country. 


a group of 


inspection 


writing 





Gertrude A. LaMarche of the fidelity 
and surety department of the Aetna Cas- 
ualty & Surety, Cleveland, has been 
elected a director of the Women’s Fed- 
eral Savings & Loan Association, that 
city. 

* ok x 


Frank D. Young, manager of the Old 
Dominion Adjustment Bureau at Rich- 
mond, Va., is qualifying to be a flier, 
as is also his assistant, Mitchell B. 
Williams. Both with fifteen solo flying 
hours to their credit now have student 
pilots’ licenses. In time they hope to 
obtain what is known as a private pilot’s 
license. Thirty-five solo flying hours 
to their credit will be necessary to ob- 
tain this type of license. Current re- 
ports that they are qualifying as fliers 
with a view of speeding up their ad- 
justment work in the field with the use 
of planes are without foundation, they 
say. They merely want to be aviators 
because they love to fly. 

x * * 


Thomas B. Donaldson, former Insur- 
ance Superintendent of Pennsylvania, is 
a director of the American Taxpayers 
Association, Inc., which held a dinner 
at the Hotel Astor on February 13. 
Among the speakers were Fred I. Kent, 
former vice-president Bankers Trust Co., 


New York, and Dr. John C. Gethardt, 
economist, writer and lecturer. 
a 


Thomas W. Ozlin, member of the Vir- 
ginia state corporation commission with 
supervision over insurance matters, who 
had been looked upon as a candidate for 
governor in this year’s democratic pri- 
mary, has decided not to make the race. 
He is planning to leave soon on a three 
weeks vacation trip to Puerto Rico. 
There are so far four candidates in the 
gubernatorial race, one of them being 
Ashton Dovell, of Williamsburg, a for- 
mer speaker of the Virginia house of 
delegates and a director of the Mary- 
land Casualty. 











President M. B. Brainard receives a call from W. R. Brannan 
and his Seeing Eye dog, “Don.” 


William R. Brannan of Summit, N. J., 
third in class at the Aetna 
Casualty & Surety Co.’s five-week sales 
course at the home office, with a mark 
of over 90. In spite of the fact that 
all his notes were taken in Braille, his 
classmates were unanimous in saying 
that his notebook was undoubtedly the 
most complete of any taken at this ses- 
sion of the course. 

Mr. Brannan will establish a multiple 
line agency in Summit. Although he 
has a Seeing Eye dog, “Don,” as his 


stood his 


A. R. Hustad, associate manager in 
charge of Minneapolis and St. Paul for 
the White & Odell agency, Minnésota 
state managers for Northwestern Na- 
tional Life, has been elected to the 
board of directors of the Minneapolis 
Athletic Club for a three-year term. 

Howard C. Lawrence, Jr., son of How- 
ard C. Lawrence, general agent of Lin- 
coln National, Newark, and Margaret 
Forcey Taylor, daughter of Mr. and Mrs, 
Howard Scattergood Taylor, were mar- 
ried in Haddonfield, N. J., home of the 
bride, on February 7. 

x * * 

W. B. Powell of Hamilton, Ont., 
director of the 
is president of 


a new 
Mutual Life of Canada, 
Appleford Paper Prod- 


ucts, Ltd., and a director of Cosmos 
Imperial Mills, Ltd. and Prudential 
Trust Co. 

x x 


Albert H. Curtis, dean of Boston life 
insurance men, and head of the Albert 
H. Curtis general agency of the New 
England Mutual Life, was honored last 
week on the observance of his fortieth 
anniversary with that company, when 
his associates in the home office and i 
his own agency gave a dinner in his 
honor at the Chamber of Commerce, 
Only those who had been with the com- 
pany and agency for twenty-five years 
or more attended the dinner. Mr. 
Curtis was presented with forty Amer- 
ican beauty roses and a silver platter 
suitably inscribed as a memento of the 
occasion, together with the facsimile 
signatures of those in attendance. 

x * 

William F. Kimberly has been elected 
vice-president of Dexter P. Rumsey & 
Co., Inc., of Buffalo, N. Y., in charge 
of insurance. 


constant companion and guide, he plans 
to engage a secretary-chauffeur in order 
to conserve time in going from one 
prospect’s office to another. 

Blind since babyhood, Mr. Brannan 
succeeded in graduating from Beloit 
College, Wisconsin, in 1939, where he 
majored in mathematics and_ physics. 
Furthermore, he was captain of the 
college wrestling team. After selling 
life insurance in Chicago for a year 
and a half he decided to sell general 
lines as well and entered the Aetna’s 
sales course. 





SARAH 


B. SMITH 


Sarah B. Smith, who for some years 
has been one of the leading women life 
insurance agents of the United States, 
and is with the Wheeling, W, Va, 
agency of the Equitable Society, was 
the leading Equitable woman producet 
in 1940. During her seventeen years 


with the Equitable she has placed several 
millions of Ordinary insurance and an- 
nuities and an impressive line of Group 
insurance. Her home,,is, in Fairmont, 
W. Va., and she is the mother of five 
children. 
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George W. Ingalls’ Half Century 

in Fire Insurance 

One of the outstanding fire insurance 
field men in New York State, George 
W. Ingalls, New York state agent of 
the Fidelity Phenix, has been in fire 
insurance more than half a century, as 
he got his first job in June, 1890, with 
the local agency of Col. George H. Gil- 
lis of Saratoga Springs, N. Y., after his 
graduation from Albany Business Col- 
lege, being 16 at the time, The Gillis 
agency was subsequently succeeded (in 
1894) by Hartwell & Shackelford agency, 
which is still in existence. In a rem- 
iniscent letter to a friend recently, he 
covered some interesting points in his 
career, and it well illustrates the broad 
experience that a veteran top fire in- 
surance field man possesses. His letter 
follows : 

“Upon termination of my all too brief 
schooling, two openings appeared on the 
horizon: insurance and banking. Insur- 
ance was my choice and I am glad that 
I made it. My vocation has_ proved 
rich in traditions, in friendships and 
there was real joy in living. Many of 
those friendships with agents formed 
in ‘the horse and buggy days’ have 
continued. 

“Our office was on Division Street, 
opposite the United States Hotel, with 
which both Colonel Gillis and Mr. Hart- 
well were associated; hence, during the 
Western Union meetings which were 
held at intervals at Saratoga during those 
years, we had the extreme pleasure of 
meeting such stalwarts of the business 
as George L. Chase of the Hartford, 
William B. Clark of the Aetna, E. G. 
Snow of the Home, Alexander Stoddart 
of the New York Underwriters Agency, 
and other luminaries, They were all 
friendly and interesting men. Mr. Stod- 
dart invented the daily report while gen- 
eral agent of the Aetna Insurance Co. 
in Ohio, thereby eliminating bordereau 
reports. 

“These are fleeting memories. Among 
the clients of the agency could be 
counted some of the better known and 
distinguished people of the time: Van- 
derbilts, Goulds, Stranahans, Whitneys, 


Hiltons, Sanfords and others equally 
important. 
“The business of the agency was 


largely fire (representing thirty-nine fire 
companies). Aside from the fire lines 
that the agency wrote in those days 
were employers’ liability; boiler insur- 
ance; plate glass insurance; elevators; 
life, health and accident insurance; 
automobile insurance, the latter com- 
prising a few steamers and electric car- 
tiages. The Boston Insurance Co. was 
the only company in the agency at that 
time writing the automobiles. 

‘Astonishing as it may seem, we 
wrote Use and Occupancy insurance— 
one policy for Wooley & Gerrans, pro- 
Prietors of the Grand Union Hotel. 
This line came to our agency through 
Woodworth & Hawley of Buffalo. The 
late Mr. Hawley was a brother-in-law of 
Mr. Wooley. 

“The business of the agency was 
largely Summer hotels; Saratoga Rac- 
ing Association; Canfield’s Restaurant 





























and gambling establishment; large es- 


tates, and lake resorts. Insurance rates 
were high in those years—excepting 
farm property, which was written for 
seventy-five cents for three years all 
inclusive, dwelling and contents, out- 
buildings and contents. Notwithstand- 
ing, the class showed an underwriting 
profit. The picture changed, but that 
is another story and readily explain- 
able, and arrived at in a crude sort of 
way—by squint and guess method. 

“Savings in insurance costs were ef- 
fected by those owning large homes by 
taking out perpetual insurance—the cost 
of which if my memory serves me right, 
was ten annual premiums—and through 
the application of coinsurance clause. 
There were two companies in the agen- 
cy writing perpetual insurance: Insur- 
ance Co. of North America and Pennsyl- 
vania Fire. 

“The coinsurance rider was not as 
widely applied in those days as now, 
being confined to protected properties 
only. It is probable if Mr. Affeld, one 
of the United States co-managers of the 
Hamburg-Bremen and the father of co- 
insurance, were alive today, he would 
not approve of the wide use of the co- 
insurance or average clause, especially 
referring to unprotected business. Many 
insurers in the unprotected towns and 
villages, in order to avail themselves of 
the coinsurance rates, would require 
them to carry more insurance in com- 
pliance than the property would sell 
for. 

“Ten years were spent by me in this 
local agency, after which I was invited 
by James Ryan and Albert Schaeffer 
of the Phenix of Brooklyn and the In- 
surance Co, of North America respec- 
tively, to rerate the city of Schenec- 
tady—supplementing the card system for 
the old tariff books. This was in the 
early introduction period of schedule 
rating of mercantile and manufacturing 
risks in New York State outside of the 
Metropolitan district. The resulting rates 
were extremely high owing to the trans- 
formation which Schenectady was going 
through at that time on account of the 
General Electric Co. locating there and 
the purchase of the Ellis Locomotive 
Works by the American Locomotive 
Works. However, the result of the ap- 
plication of those schedules and_ pub- 
lished rates and with the cooperation of 
the city’s Fire Chief Yates, many reforms 
relating to fire hazards were brought 
about—especially referring to electric 
wiring installations—and rates reduced 
accordingly. After Schenectady, I re- 
rated special hazards, Rensselaer Coun- 
ty, outside the city of Troy, and War- 
ren County. 

“This rating job was taken on for ex- 
perience. At its conclusion and upon 
the invitation of Alexander Stoddart of 
the New York Underwriters Agency. 
I became one of the examiners in their 
eastern department, following which I 
became special representative to inspect 
business throughout the country in un- 
profitable agencies. I resigned my posi- 
tion in 1903 to engage in the real estate 
and insurance business in Syracuse un- 
der the firm name of Frederick & In- 








galls. At the termination of this part- 
nership, 1 became associated with the 
general agency of A. J. Woodworth & 
Co., Syracuse, N. Y., where I remained 
seven years, joining the America Fore 
Group in 1913, and by whom I am em- 
ployed at the present time. 

“From 1890 to 1941 is a span of fifty- 
one years, and during that period there 
have been changes and inovations, in- 
surance-wise, benefiting the public and 
at a steadily diminishing cost. Not all 
of the public realizes this great service 
of fire insurance. It may be that the 
gospel of insurance is not preached hard 
and often enough. Any way, stock in- 
surance companies are public benefac- 
tors through their various organizations, 
such as National Board of Fire Under- 
writers.” ° 

ok * * 
Former Insurance Agent to Get High 


Post in N. J. Politics 


Lewis Compton, formerly a member of 
the Perth Amboy, N. J., agency of Comp- 
ton Brothers, has resigned as Assistant 
Secretary of the Navy to accept a post in 
the New Jersey state service which is de- 
scribed as highly important. The appoint- 
ment will bring to New Jersey an able and 
experienced administrator and to _ the 
Democratic party in the state a potential 
candidate for high office. Mr. Compton 
will have the $10,000 office of State 
Finance Commissioner unless the state 
legislature acts to consolidate this office 
with another. 

The insurance agency is now being con- 
ducted by Lewis Compton’s brother, James 
A. Compton. The former served in the 
Navy during the World War and has been 
in insurance for some years. He has 
served as Assistant Secretary of the Navy 
since February, 1940. 


* * 8 


Used Car Buyers Often Victims 
of Thieves 


The New York newspaper PM re- 
cently printed a series of remarkable 
stories showing how automobile thieves 
operate. Some of the information was 
obtained from a famous automobile thief 
catcher, Captain Eddie Dillon, of the 
New York Police Department. One of 
the stories was based on Frank L. 
Bryan, now doing an 18-months sentence 
in jail, who was arrested by Detectives 
Edward Ritterbush and Bernard Shan- 
ley after being wanted in seven cities 
for ninety car theft jobs as well as mail 
fraud. In Utica, N. Y., Bryan and his 
crowd took over a block-long building, 
plastered it with “Cars wanted” signs, 


and disappeared with the cars when 
they gathered what they thought was 
enough. 

In PM’s articles, written by John 


Kobler, the public is warned about vari- 
ous phases of the used car racket. PM 
advises the public to keep away from 
lately established dealers who offer fan- 
cy prices; not to sell to strangers with- 


out checking their record; to think 
twice before accepting a promissory 
note. Kobler says most car dealers can 


afford to pay cash. 

He adds that just because a car is 
locked does not mean that it is safe, 
as it can be almost instantaneously 
opened with a beer can opener, while 
the ignition unlocks with a circuit 
jumper in five minutes. PM also ad- 
vises the public not to leave keys in 
parking lots, as a chief can get a peek 
at the code number on the key and can 
get a duplicate from a locksmith, as all 
locksmiths keep lists of manufacturers’ 
code numbers. 

PM quotes Captain Dillon as giving 
the following advice to used car buyers: 

“Watch out when the seller wants cash 
instead of a check. Take time to investi- 
gate when prices are unusually low or 
the seller seems willing to do too much 
for you. 

“Don’t close the deal in a hurry. Take 
a week to investigate. Thieves can’t 
afford to wait. Suspect the seller who 
pleads Wall Street reverses or gambling 
losses. These are stock excuses. 

“If you’re suspicious, by all means call 
at Police Headquarters for a check with 
the list of stolen car serial numbers. 

“Watch out for so-called private 
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sellers who use post box addresses, tele- 
phone booth offices or meet you on a 
street corner. 

“Almost every week car thieves devise 
some new trick. They will park a hot 
car directly in front of a reputable deal- 
er’s place, give the prospective buyer a 
cock-and-bull story explaining how they 
can sell it so cheaply, go into the dealer, 
ostensibly to discuss the transaction with 
him (actually to wash their hands or 
something) and finally convince you that 
they represent the dealer. 

“Then there are the gangs who special- 
ize in co-operating with car owners who 
want to collect theft insurance. 

“Every week it’s something different.” 


Priestman, at 75, Plans Usual 25-Mile 
Hike on March 17 


Charles Priestman, secretary-treasurer 
of the Ontario Fire and Casualty Insur- 
ance Agents’ Association, although he 
will be 75 years old next October, cur- 
rently is making plans for his annual 
twenty-five mile walk from Toronto to 
Oakville on March 17. This will be the 
eleventh consecutive year that Mr. 
Priestman has started and finished this 
feat, and as usual he hopes to finish in 
less than six hours. 

There will be some interesting angles 
to the walk this year, however. Charles 
Priestman, as editor and business man- 
ager of The Economist, official organ 
of the Ontario agents, has more or less 
dared other insurance magazine editors 
to do the walk with him, His dare has 
been taken up, so Mr. Priestman tells 
us, by Jeff Lewis, editor of Canadian 
Insurance. 

* * * 
New Anti-Aircraft Devices 

The International Statistical Bureau, 
Inc., 70 Fifth Avenue, New York City, 
says in its foreign letter that Great 
Britain now has in use two anti-aircraft 
devices of impressive character. One is 
a new kind of sound detector, able to 
provide protection 100 miles away from 
the point of detection. The other is 
a chemical spray which is the opposite of 
a smoke-screen; it is a type of phos- 
phorescent illuminator put out by patrol 
planes. Both have proved effective 
against night raiding. 

* * *x 
Llovd’s Closing Later 

At the end of January the underwrit- 
ing room at Lloyd’s reverts to 4 o'clock 
for the close of business. This marks 
the end of a Winter emergency measure 
adopted at the end of last October to 
overcome difficulties of work and travel 
in black-out conditions. Since then the 
closing hour has been 3 o'clock, but, so 
that the curtailed working day should 
not interfere with business, underwriters 
and their deputies “staggered” their 
lunch hours. Instead of being closed 
from 1 to 2 o’clock the market has car- 
tied on continuously from 10 a.m. to 
the close of business. 
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Pink Backs Experience 
Rating for HOLC Lines 


PRACTICAL SOLUTION IS SOUGHT 


Sees Too Much Money Generally 
Wasted on Commissions, Yet Real 
Producers Are Not Overpaid 


Insurance Superintendent Louis H. 
Pink of New York on Wednesday re- 
suggestion, with respect to 
Owners’ Loan Corp. fire 
contract, that if a proper ex- 
rating plan were filed providing 
reductions based upon 
factors outlined in the insurance law, 
no legal or moral objection could be 
made. Speaking before the Insurance 
Club of Washington, D. C., at the Lee- 
Sheraton Hotel, Mr. Pink said that a 
new contract is before the Attorney 
General of New York State for opinion 
as to its legality. While saying he 
hoped the plan can be so revamped that 
it will conform with New York insur- 
ance laws and “with proper insurance 
practice,” he did not give any hint as 
to how the contract differs from the 
old one which expired February 15. 
Continuing to speak of his proposal 
which he believes will meet the diffi- 
culty, Mr. Pink said: “It is probable 
that such a plan would not be contrary 
to the legal requirements of the states 
nearly all of which, like New York, are 
seeking the light and trying to find some 
practical yet legal solution. 





newed his 
the Home 
insurance 
perience 
for suitable 


Implications in Original Contract 

Stating he has no desire to impede or 
interfere with the business of any 
branch of the Federal Government, 


Supt. Pink argued that there are certain 
implications in the original contract 
which seem to him dangerous to the 


companies and the producing forces. 

“Under the original contract,” said Mr. 
Pink, “the HOLC agreed to perform 
certain services primarily along the line 
of fire prevention and in return received 
25% of the premiums. No supervisors 
have been more enthusiastic over the 
extensive and efficient preventive and 
educational work of the fire and casualty 
companies than the Superintendents of 
Insurance of New York, 

“We have encouraged the formation 
of affiliate organizations and groups of 
companies for this purpose and have 
never quibbled over any legitimate ex- 
pense. Undoubtedly this work can be 
made still more effective and perhaps 
even more money should be spent upon 
it. But the companies are able to do 
effective work along this line at a cost 
of less than 5% of the premium. 


“Are we justified in paying 25% for 
prevention and servicing and at the 


same time continue the payment of 20% 
to the agents for servicing the business ? 
Will the public stand for such a large 
expenditure out of the premium dollar 
before losses and the cost of manage- 
ment are paid? If this can be done, 
is there not an implication that rates 
should be substantially reduced? Grant- 
ing that the HOLC situation is unique 
in some respects, can we permit a 
branch of the government interested in 
a large number of properties to receive 
substantial remuneration unless other 
large institutions with thousands of 
properties, such as the life companies and 
savings banks, are also eligible?” 
Too Much Money Spent on Commissions 
Supt. Pink then discussed the ques- 
tion of wholesale insurance, including 
rates of commissions. He believes that 
“too much money is spent on commis- 
sions, yet the brokers and agents who 
render real service are not overpaid.” 
Some revamping of the structure to 
eliminate waste must be effected, he 


“must 


stated, and the producing forces 
have the courage to meet the issue and 


or in the end 


someone will be forced to do it for 
them.” He believes men in the com- 
panies and production ranks with vision 
are doing everything in their power to 
bring about those necessary readjust- 
ments which will make for a sounder 
and more permanent insurance structure. 


“The problem of wholesale insurance which 
HOLC contract has raised is one that cannot be 
overlooked either by insurance supervisors or by 
the companies or agency forces,” continued Mr. 
Pink. ‘“‘We would prefer that there were no 
such problem but unfortunately it is here, very 
concretely and very definitely. We cannot dis- 
criminate as between risks but neither can we 
blind our eyes to the fact that all kinds of 
business are conducted today upon a large scale 
and that insurance must serve that business 
nationally as well as locally. No one could be 
more anxious than I to protect the small man 
and when there is doubt he should have the 
benefit of it. But I am not sure that compelling 
the large assured to pay a substantial part of 
the cost of the small man’s insurance is not also 
untair discrimination. Is not the real intent 
of the statute against discrimination to secure 
justice and fairness throughout? 


States Must Work Together 


“We undoubtedly have had difficulties in the 
past, and shall perhaps have more in the future, 
bringing our rather rigid insurance structure 
into line with the growth and expansion of busi- 
ness. State regul ition, while it has proved effi- 
cient and should continue, must not be narrow 
or selfish and must realize that insurance is 
national and international. The states must 
work together and substantial uniformity in im- 
portant matters should obtain. Those states 
which insist on narrow and selfish laws for the 
protection of local groups or classes are not 
really gaining advantage for themselves or their 
citizens; they are endangering the entire struc- 
ture of state supervision and control. * * 

“There has been constant complaint that ie 
are too many companies, particularly in the fire 
field, too many agents, too many brokers and, 
until the prep: ‘redness movement stimulated all 
industry, there was a decided falling off of pre- 
miums in many lines, It is undoubtedly true 
that the entire insurance structure is too loosely 
organized; that there has been too great a ten- 
dency for fire companies to create casualty affili- 
ates and vice versa, and for fleets to develop 
around a strong company. There are too many 
agents and too many brokers and the compensa- 
tion is not properly apportioned according to 
the importance and value of the work. 

“Tt is selfishness which has caused most of 
the trouble in the world. Groups of people 
with common interests seek to monopolize busi- 
ness or to secure special benefits at the expense 
of other groups and of business as a whole. 
Selfishness more than anything else is behind 
the break-up of the world and the struggle of 
nationalism for dominance. By adopting a broad 
view of things and trying to build up 4 broader 
insurance structure based on sound, equitable 
foundations we can have our influence in re- 
shaping the world of tomorrow which is so de- 
pendent on insurance for support.” 


clean their own house 





Virginia Commission 
Slashes Fire Rates 


The State Corporation Commission of 
Virginia has ordered reductions in rates 
on several classes of fire risks and re- 
visions of schedules, effective February 
20. The Commission holds that the re- 
ductions will save Virginia policyholders 
approximately $510,000. 

The Commission ordered discontinu- 
ance of flat rates in Charlottesville and 
substitution of schedule rating in that 
city, where the rate reduction is also 
applicable. Alexandria is now the only 
city in the state where flat rates pre- 
vail. In some instances the rate was 
reduced as much as 10%. This is the 
sixth reduction ordered by the Commis- 
sion since the regulation of fire rates 
was placed under it by legislative act in 
928, 





Buys Preferred Fire 
L. T. Block & Co. of St. Louis has 


announced acquisition of controlling in- 
terest in the Preferred Fire of Topeka, 
Kan. It is planned to use the fire com- 
pany as a running mate for the Utilities 
Insurance Co. of St. Louis for the pur- 
pose of writing automobiles comprehen- 
sive coverage on a combined policy form 
basis. The Preferred is a stock com- 
pany organized in 1917. 


Expects U. & O. Rates 
And Losses to Soar 


TALKS TO MINNESOTA BUYERS 


Mehagan Urges Long Term Buying; 
Earnings More Important Than 
Property Values 


Business in this country is faced with 
much larger use and occupancy losses 
and more U. & O. business will be writ- 
ten than ever before, Charles’ L. 
Mehagan, manager Western Adjustment 
& Inspection Co., told members of the 
Insurance Buyers Association of Min- 
nesota at their February 10 dinner meet- 
ing at Minneapolis. 

“My hope is that the present low rates 
on this coverage will continue but the 
danger is they will soar,’ Mr. Mehagan 
said. He added that business firms could 
help to minimize their & O. losses 
by segregating their materials so that 
all would not be exposed to a single 
hazard. 


Mr. Mehagan told the buyers, repre- 
senting many of the largest firms in 


Minnesota, that they would have to con- 
sider buying U. & O. for more than 
twelve months; possibly for twenty-four 
or thirty-six months because of the in- 
creasing difficulty of replacing equip- 
ment and materials during the carrying 
out of the national defense program. 
He said it was World War I that really 
brought U. & O. to the front. 

“When you carry U. & O. you want 
the insurance company to carry all your 
risks, for no one knows under what 
conditions a loss may occurr,” Mr. 
Mehagan continued. “Policies should be 
written on an annual basis. U. & O. is 
adaptable to all circumstances of busi- 
ness and may apply to any hazards that 
affect property values. While U. & O. 
is designed to protect the insured against 
loss of earnings during business inter- 
ruption it is based upon the expectation 


that the business will resume normal 
operations as soon as possible.” He said 
that comparatively little litigation has 


resulted over U. & O. policies. 

Mr. Mehagan traced the history of U. 
& O. from the first case in Dover, Eng- 
land, down to the present time and ex- 
plained the evolution it has undergone 
although he said the first policy written 
in this country in 1879, covering a New 
England textile mill, is almost identical 
with the form used today. The rapid 
development of mass production in this 
country has had an important effect on 
U. & O. undewriting, Mr. Mehagan said. 

“What a business earns is today be- 
ing regarded as more important than its 
property values and that is why U. & O. 
coverage is in greater demand than ever 
before,” the speaker continued. “More 
U. & O. will be needed and written in 
the future than ever before.” 

Mr. Mehagan discussed at some length 
the U. & O. situation in Minnesota 
where, because of court decisions some 
years ago, insurance companies have 
not been as avid to write this type of 
coverage as in some other states. Since 
those decisions the Minnesota law has 
been amended in some particulars and 
there are now four forms available in 
this state. 


Tom Donaldson Edits 
Father’s Idaho Memoirs 


Thomas B. Donaldson, president of 
the Pennsylvania General Underwriters 
at Philadelphia, has edited his father’s 
memoirs, “Idaho of Yesterday,” which 
will be published by the Caxton Print- 
ers of Caldwell, Idaho. It is expected 
to appear on May 1 and the cost will 
be five dollars. 

Mr. Donaldson has spent years pre- 
paring for publication the rough notes 
his father left him on his death in 1898. 
Thomas Donaldson Sr. was born in 1843. 
He was married in Columbus, Ohio, and 
with his bride started westward for 
Boise City in what was then Idaho Ter- 
ritory in 1869. From Kelton, Utah, they 
traveled 400 miles by stagecoach to 
Boise. 

“Why did they go?” asks Mr. Donald- 





Carvalho Group Buying 
The Metropolitan Re 


WAS CONTROLLED IN PARIS 
Believed To Be First Sale Involving 
Foreign Owned Company Since 
War Began 


B. N. Carvalho, president of the 
Northeastern Insurance Co, of Hartford, 
heads a financial group which is fe. 
ported buying the Metropolitan Fire 
Reassurance of New York, in what js 
believed to be the first sale of a foreign. 
controlled insurance company since the 
besinning of this war. 

The Metropolitan has been controlled 
through stock ownership by the Societe 
Anonyme de Reassurances contre L’'In- 
cendie of Paris through the Transatlantic 
Securities Co. of Hartford. Its opera- 
tions have been closely tied in with 
those of the Northeastern, formerly 
Rossia, and Mr. Carvalho is also presj- 
dent of the Metropolitan. 

The Metropolitan Fire was formed in 
1932 through a merger of the Fire Re- 
assurance of New York and the Metro- 
politan Fire. Negotiations for its pur- 
chase have been in progress for several 
months and because of the German 
occupation of France they were con- 
ducted with much difficulty through an 
intermediary in Zurich, Switzerland 

The price involved in the transaction 





was not disclosed but it was based on 
the book value as of October 1, 1940, 
as determined by Joseph Froggatt & 
Co., insurance auditors and actuaries. 
Drafted Sales Terms 

Owners of the controlling interest 
drafted their own sales terms and con- 
ditions which were transferred to the 
Treasury Department of the United 
States for study and sanction. On Mon- 
day of this week authorization for the 
sale came through from the foreign 
securities control committee of the 
Treasury Department. 

In view of the sale three directors 
residing in Paris were not reelected at 
the annual meeting of the company on 
Monday. They were replaced by Amer- 
icans, one of whom is S. H, Karpen, 
secretary and treasurer of the company. 

The Metropolitan Fire had an increase 
of $842,588 in premiums written in 1940 
and at $1,979,578 showed increase of 
74% over 1939. Sharing in the surge 
of reinsurance volume, because of the 
restrictions in European markets, Metro- 
politan Fire had to increase its unearned 
premium reserves. The increase in re- 
serves was $610,000 and it became neces- 
sary to draw down the company sur- 
plus $217,000. Approximately $30,000 
was added to the company’s contingency 


reserve. Assets increased $509,000 to 
$3,490,171, 
Indicated liquidating value as of 


1940 was $128.52 against 
1939, 


December 31, 
$126.81 December 31, 





New England Agents Meet 
At New London June 25-27 


The New England Associations of In- 
surance Agents will hold their 1941 Sum- 
mer meeting at the Griswold Hotel, New 
London, Conn., on Wednesday, Thursday 
and Friday, June 25-27. This popular 
annual gathering of New England 
agents, brokers and company represen- 
tatives is held under the direction q 
the New England Advisory Board, 
which Harold W. Hatch of New Britain, 
Conn., is chairman. Paul H. Taylor of 
New Haven i is secretary-treasurer. There 
will be a get-together dinner on June 25 
and morning sessions on June 26 and 27. 





son. “Well, they were Americans, born 
of generations of American stock who 
sought, to earn—and did—an_ honest 
living.” 

Mr. Donaldson is widely known in the 
insurance world and his work will be re- 
ceived by it with interest. He is 4 
former Insurance Commissioner of 
Pennsylvania, having served from 1919 
to 1923 
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Mehorter Adds Jersey 
Territory to Field 


HOME FLEET MAKES CHANGES 





Puschel and Allen Promoted to Home 
Office; Wilson Made 
State Agent 





Samuel A. Mehorter, assistant secre- 
tary of the Home of New York com- 
panies has had New Jersey added to 
the territory under his supervision, with 
the exception of Camden, Gloucester and 
Burlington Counties. 

The Home further 


announces that 


State Agent Herbert W. Puschel of New 
Jersey is to be transferred to the home 
office as assistant manager of the im- 





SAMUEL A, MEHORTER 


proved risk department and that W. W. 
Allen, formerly manager of the Western 
Pennsylvania Department is coming into 
the home office to act as associate man- 
ager of the metropolitan suburban de- 
partment with Manager Charles E, 
Swan. 

Associate State Agent Arthur Bach- 
man of New Jersey goes to Pittsburgh 
as manager of the Western Pennsylvania 
Department. 

George H. Wilson has been appointed 
state agent for the Home in Northern 
New Jersey with headquarters in New- 
ark, and L, G. Griswold, former adjuster 
for the Home in Newark, has been ap- 
pointed associate state agent for North- 
ern New Jersey. 

Mehorter Widely Known 

Mr. Mehorter, widely known through- 
out the country as past most loyal gan- 
der of the Biue Goose, will supervise 
the New Jersey field for all the com- 
panies in the group with the exception 
of the New Brunswick, National Liberty 
and Baltimore American. He will con- 
duct his New Jersey operations from 
the flect’s headquarters in New York. 

Mr. Mehorter has been in the insur- 
ance business since 1912, having started 
with the Philadelphia Fire Underwriters 
Association as rate clerk. Later he joined 
the Schedule Rating Office of New Jer- 
Sey, and then went with the America 
Fore as special agent and engineer. 

His next move was with the North 
America as state agent. He remained 
with that company until 1929 when he 
Joined the Home as state agent for 
Northern New Jersey. Five years later 
he was promoted to the home office as 
a production supervisor of the Eastern 
division, and in March, 1936, was ap- 
Pointed assistant manager of the New 
York Metropolitan department, later be- 
ing made assistant secretary. 

Mr. Puschel has been with the Home 
leet since 1930 and was appointed 
Northern New Jersey state agent in 
1936. He has been active in the New 
Jersey Field Club. 

Mr, Allen, a graduate in engineering 
from Penn State College, went first with 


N. A. Step Brings Forth Talk 
Of Participating Policy Trend 


The announcement made by the In- 
surance Co. of North America that it 
was taking steps toward securing au- 
thority to write participating policies, 
mentioned briefly in The Eastern Un- 
derwriter last week, has aroused the fire 
insurance business more than any occur- 
rence of recent date. 

Many people see in it a consummation 
of their predictions of 1938 when the 
Federal and the Stuyvesant Fire took 
similar steps, that a trend in that di- 
rection was indicated in the stock fire 
insurance business. Now that the North 
America, the oldest stock fire company 
in the country, has made this move, it 
is small wonder that the business is 
asking “Who will be next?” 

As explained in the letter to stock- 
holders of President John O. Platt call- 
ing for a special stockholders’ meeting 
March 19 to act on the recommendation 
of the stockholders that the way be 
onened for writing participating policies 
the step is being taken with .an eye 
toward future events, and there is no 
indication that there is any intention on 
the part of the company management to 
issue such policies at the present time. 

Charter Amendment 

‘Tt is proposed by the board of direc- 
tors,” the letter said, “that the charter 
of the company be amended by asking a 
new article authorizing the board to 
permit the policyholders of the company 
from time to time to participate in the 
profits of its operations through dis- 
tributions to policyholders and to make 
reasonable classifications of policies, 
from time to time, for the purpose of 
carrying this provision into effect, thus 
enabling us to be prepared to issue 
participating policies, should the board 





On Governing Committee 


Of New York Rating Body 


New members of the governing com- 
mittee of the New York Fire Insurance 
Rating Organization to replace those 
whose terms had expired were elected at 
the annual meeting last week as follows: 

J. Lester Parsons, United States Fire; 
Olin L. Brooks, Globe & Rutgers; Wil- 
liam J. Reynolds, American Equitable; 
H. F. Ellen, Yorkshire, and Paul B. 
Sommers, American of Newark. The 
committee elected William F. Dooley, 
America Fore Group, chairman and 
yeorge F, Neiley, Royal, vice-chairman. 


Eagle Star 1940 Figures 


The United States branch of the Eagle 
Star of London shows a strong financial 
position. As of December 31 last ad- 
mitted assets were $6,315,551, a gain of 
nearly $70,000. Due to a rise in the 
unearned premium reserve from $1,969,- 
892 to $1,998,174, reflecting a gain in 
premium income, the surplus was reduced 
slightly to $3,267,551. The company has 
more than $2 in assets for every $1 of 
liability. 


CLUB ELECTS GOVERNORS 


The annual meeting of the Drug & 
Chemical Club, New York, was _ held 
yesterday, February 20. The following 
were elected to the board of governors: 
W. J. Reynolds, J. J. King, E. C. Otto, 
R. T. Marshall, F. J. McDonough and 
T. R. Farrell. 


the engineering department of the board 
of Allegheny County, and joined the 
Home in 1937, 

Mr. Bachman joined the Home as spe- 
cial agent for Northern New Jersey in 
1936 and was made associate state agent 
that Fall. 

Mr. Wilson was’ graduated from 
Northwestern University and has been 
in the insurance business since 1935. He 
was state agent first with the Liverpool 
& London & Globe and later with the 
Security of New Haven, 











deem advisable their issuance at some 
future time.” 

Only a few stock fire companies in the 
country have issued participating policies, 
so there is comparatively little exper- 
ience on which to formulate opinion as 
to the practicality of such a plan. 

The General of Seattle has paid divi- 
dends on participating policies since it 
was first organized. It issues such poli- 
cies in the western provinces of Canada 
and eighteen states. Elsewhere it is 
licensed only to write non-participating 
policies which are generally written at 
a deviation from tariff rates. It has 
returned savings of from 15% to 20% 
at the close of the policy year on its 
participating business. 

Federal and Stuyvesant 

It was the announcements with re- 
spect to the Federal and the Stuyvesant 
Fire and the amendment of their chart- 
ers to allow the writing of participating 
insurance that caused the first excite- 
ment over the “trend.” The news of 
these two companies came almost simul- 
taneously. 

On April 1, 1938, stockholders of the 
Federal, one of the Chubb & Son com- 
panies, authorized the issuance of par- 
ticipating policies. The company, how- 
ever, has not issued such policies but 
simply sought authority to issue them 
if future events make that course seem 
wise. 

On the twentieth day of that same 
month, stockholders of the Stuyvesant 
Fire took similar action. It, however, 
is writing some participating business, 
but is said to be proceeding cautiously 
and conservatively in this field. It is 
one of the oldest American companies, 
having been founded in 1851. 





NATIONAL ADVANCES ZOOK 





Western Manager Bell Announces Pro- 
motion of Michigan Fieldman to 
Agency Superintendent 

General Manager George H. Bell of 
the Western Department of the Nation- 
al Fire group at Chicago has announced 
the appointment of C. L. Zook, former 
Michigan state agent for the companies, 
as agency superintendent, 

A nat#ve of Kansas, Mr. Zook entered 
the insurance business there in 1925 with 
a local agency at Ottawa. The follow- 
ing year he joined the National Fire as 
special agent. He was named Michigan 
state agent in 1935. 

Oscar A. Ogden, since 1924 special 
agent for the companies in southern 
Ohio, succeeds Mr. Zook as Michigan 
state agent. 





Blue Goose Donates to 
British War Relief 


The Virginia Pond of the Blue Goose, 
meeting in Richmond last week, donated 
$50 toward a mobile kitchen to be sent 
to England. Other ponds in this coun- 
try and Canada are making similar 
donations. 

Harry Lewis, deputy most loyal gan- 
der, who is special agent for the Na- 
tional Union in North Carolina, was 
present. The following goslings were 
initiated: Guy Friddell, Hartford Fire; 
John Cole, Fire Association; Jack Han- 
ratty, Royal; Gilman Roberts, Virginia 
Rating Bureau; B. P. Carter, Jr., B. P. 
Carter, manager; A. M. Sands, Jr., 
attorney. 





PASSAIC ADJUSTER EXPANDS 

Joseph J. Brumberg, adjuster of fire 
losses for assureds, who is located in 
the Passaic National Bank Building, Pas- 
saic, N. J., has acquired the services of 
C. C. Judlowe, formerly with the Cudahy 
Packing Co, of New York City, as an 
associate. The firm name is now Brum- 
berg & Judlowe. 


Home of New York Had 
Biggest Year in 1940 


IN HISTORY 





ASSETS HIGHEST 


Premium Income Jumps $8,000,000 to 
Over $66,000,000, Also an All- 
Time High 








The annual statement of the Home of 
New York for the year ending Decem- 
ber 31, 1940, shows the largest total of 
admitted assets in the company’s his- 
tory at $123,726,916. 

These assets comprise cash in banks 
and trust companies, $24,549,297 against 
$15,295,881 the year before; bonds and 
stocks, $87,947,462 against $97,664,997; 
first mortgage loans $371,827 against 
$300,000 ; premiums uncollected, less than 
90 days due, $9,393,129 against $8,353,236; 
reinsurance recoverable on paid losses, 
$1,241,546 against $1,021,060; and other 
— assets, $223,654 against $420,- 
Under liabilities are shown: Capital 
stock, $15,000,000, unchanged; reserve for 
unearned premiums, $55,020,615 against 
$48,121,615; reserve for losses, $8,192,729 
against $6,190,596; reserve for taxes, $2,- 
350,000, unchanged; reserve for miscel- 
laneous accounts, $670,974 against $848,- 
769; funds and securities held under re- 
insurance treaties, $178,218 against $173,- 
600; and net surplus, $42,314,380 against 
$50,371,518. 

The premium income of over $66,000,- 
000 was the largest in the history of 
the company and was an increase of 
over $8,000,000, or 144%4% over the pre- 
vious year, 


ANNOUNCES FIELD CHANGES 








Western Manager Clark, Loyalty Group, 
Shifts Fieldmen in Illinois 
and Michigan 

H. A. Clark, resident vice-president at 
the Western Department of the Loyalty 
Group at Chicago, announces the follow- 
ing changes among the fieldmen in IIli- 
nois and Michigan: 

Leslie E. Whaling, special agent for 
Northern Illinois with headquarters at 
Rockford, is transferred to Springfield, 
where he will be state agent in the 
southern and central territories for the 
Milwaukee Mechanics. He _ succeeds 
Donald B. Davidson, who has been trans- 
ferred to Jackson, Mich., as state agent 
for the Firemen’s and Keystone Under- 
writers in lower Michigan, outside of 
Wayne County. 

Floyd W. Buschlen, formerly special 
agent for all the companies in the group, 
is made state agent for the Concordia 
and National-Ben Franklin in lower 
Michigan and C. B. Herrick is made 
state agent for the Milwaukee Me- 
chanics and Pittsburgh Underwriters in 
the same territory. 

Kenneth J. Scott, former Wayne 
County special agent for all the group, 
becomes state agent for the Girard in 
lower Michigan, including Wayne 
County. 

These fieldmen will supervise opera- 
tions of the Commercial Casualty and 
Metropolitan Casualty in the agencies 
under their jurisdictions. 





50 Years in Marine Field 


Edwin S. Close, veteran marine under- 
writer, celebrated his fiftieth anniversary 
with the New York office of the In- 
surance Co. of North America on 
February 12. He was tendered a lunch- 
eon by General Manager Henry H. 
Reed and presented with a testimonial 
and engraved desk set, signed by his 
associates and old friends. Mr. Close 
started with Catlin & Platt when they 
were managers of the New York marine 
department of the North America. In 
1918 he became a member of Platt, 
Fuller & Co., then marine managers. 


HELEN HUNT IS EDITOR 
Helen Hunt is editor of “Highlights,” 
the new monthly publication of the St. 
Paul Association of Insurance Women. 
The St. Paul and Minneapolis women’s 
organizations held a joint dinner meet- 
ing February 20. 
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National Ass’n of Insurance Agents 
Outlines Mid-Year Meeting Program 


Completion of the framework of the 
program for the mid-year meeting of 
the National Association of Insurance 
Agents at Oakland, Calif., April 21-24, is 
reported by the program committee of 
which Jule M. Hannaford, Jr., of St. 
Paul, Minn., is chairman. 

The tentative outline of ccnvention 
activities planned for the meeting in- 
cludes five main convention sessions, a 
iull list of meetings by spec‘al groups. 
discussions 7nd forums, and a variety 
of entertainment features. Although 
discussion topics and sveakers will not 
begin to be announced for another week 
or so, plans are fast developing in this 
direction to present a practical and vital 
agenda of subjects and issues of high 
current interest and importance, 


First Convention Session on Monday 


Preceding the formal opening of the 
meeting proper on Monday, April 21, 
the executive committee, following its 
custom of recent years, will begin its 
meetings on Friday, April 18, and will 
be in practically continuous — session 
through Sunday afternoon. The ccm- 
mittee will meet thereafter as the occa- 
sion warrants, with the probability that 
it will hold an extra session following 
the close of the convention. 

Present plans for the first and second 
main convention sessions on the morn- 
ing and afternoon of Monday, April 21, 
are being built around a clinic and 
forum of practical value in the sale of 
insurance—a related series of talks and 


Brooklyn Brokers to Hear 
James J. Ward February 26 


The regular monthly luncheon meet- 
ine of the Brooklyn Insurance Brokers 
Association 1 ill be held Wednesday, 
February 26, at the Hotel Bossert, 
Brooklyn. This meeting, which will be 
the first presided over by newly elected 
President Alex Goldberger, wil be ad- 
dressed by James J. Ward, who will 
discuss the relationship of broker and 
agent to ~~ adjuster. 

Mr. Ward adjusts automobile and in- 
land marine losses, acting for some thir- 
ty or more companies. He is a past 
senior vice-commander of the Insurance 
Post, American Legion; past grand 
knight K. O. C.; president of the “Win 
or Lose Committee, Inc.,” a Ridgefield 
Park, N. J., youth organization. He is 
the father of five sons. 


KIRBY HEADS ‘OTTAWA AGENTS 

J. D. Kirby has been elected president 
of the Ottawa Fire Insurance Agents’ 
Association. First vice-president is J. G. 
Shaw and second vice- Leng iy Rok. 
Duclos. Secretary-treasurer 1s Rad- 
ford Crawley. On the executive aie 
tee are W. G. Stewart, P. R. Halpenny, 
D. Charboneau, James Bennie, Charles 
Patton and J. R. Bethune. 


364 IN CONNECTICUT ASS’N 

The Connecticut Association of In- 
Agents now has a membership 
substantial increase 





surance 
of 364 agencies, a 
over a year ago. 


discussions primarily concerned with 
problems of the agent in regard to busi- 
ness building, business getting and _ busi- 
ness development. This key spot in the 
program is one similar to that filled by 
the educational clinic held at the last 
mid-year meeting in Wichita in 1940 and 
by the profit motive forum at the annual 
meeting in Buffalo last Fall. 

The advisory council of the Business 
Develonment Office will hold its tradi- 
tional dinner meeting on the evening of 
April 21, 

Among events scheduled for Tues- 
day, April 22, will be the national coun- 
clers’ territorial conferences in the 
mornine, the joint luncheon for state 
association officers and national council- 
ors, the advisory committee luncheon, 
the semi-annual meeting of the national 
councilors in the afternoon, and also in 
the afternoon, the meeting of the state 
association officers. The get-together 
dinner for all conventioneers is sched- 
uled for Tuesday evening. 

The third main convention session will 
be held on Wednesday morning, April 
23, the fourth main convention session 
that same afternoon, and the fifth and 
concluding session on Thursday morn- 
ing, April 24. In the shaping of the 
program for the main convention ses- 
sions, special efforts are being made to 
present subjects susceptible of general 
discussion from the floor in which there 
might thus be achieved an even greater 
narticipation by all agents than hereto- 
fore. 


Comipeitas Ausiane Back 
New Qualification Bill 


Sponsored by the Connecticut Associa- 
tion of Insurance Agents a bill has 
heen introduced in the General Assembly 
of that state to set up new qualifications 
ior licensing of agents. 

Provisions of the proposed law are 
not completely set at this date, but are 
being worked out by President E. S. 
Cowles, Jr., of the state association and 
a committee of the association together 


with company officials and the Insur- 
ance Commissioner, John C. Blackall. 
rhe present effort is the culmination 


of a growing sentiment for better qualifi- 
cation act which crystallized in the 1939 
annual meeting at New Haven. 


PHOENIX OF LONDON AMERICAN 
ee, ee ee FIDELITY - PHENIX 


COMPLETE 
FACILITIES 


HARTFORD 
NORTH AMERICA - U Ss 


Service Since 1894 


Elect F. H. Witmeyer 
Ist V. P. of Excelsior 


BOARD OF DIRECTORS ENLARGED 
Chairman of Board William G. Hurtzig 


Calls on Insurance Men to Give Full 
Aid to National Defense 
Forrest H. Witmeyer, who has heen 
superintendent of agencies of the Ex- 
celsior of Syracuse for several years, 
was elected vice-president of the com- 
pany at an organization meeting of the 
directors last week. The board of di- 
rectors was enlarged from twenty-one to 
twenty-four members. Mr. Witmeyer 
is well known in the local agency field 
end has been a frequent attendant at 





FORREST H. WITMEYER 


national and state association conven- 
tion of producers. 

John E. Greenwood of Warren, Ohio, 
who has been serving as first vice-presi- 
dent, now becomes second vice-president, 
succeeding Laurence B. Starr of Mead- 
ville, Pa. Mr. Greenwood is one of the 
outstanding agents in Ohio and for many 
years served on the executive committee 
of the Ohio Association of Insurance 
Agents, later becoming president of that 
organization. 


New Directors 


New directors of the Excelsior are 
Carl McM, Crawford, Chester, Pa.; 
Mark McLaughlin, Rome, N. Y.; Wil- 


B. Miller and B. C. Lewis, pg; 
and Charles Hill Jones, 
New York City. Mr. Miller is president 
and Mr. Lewis vice-president of the 
Virginia Fire & Marine, with which 
company the Excelsior has recently be- 
come more closely associated. Mr. 
Jones, a vice-president of the Manufac- 
turers Trust Co. of New York, also is 
associated with the Virginia company. 
Of the nineteen other directors of the 


liam 
Richmond, Va., 


Excelsior all were re-elected or held 
over, 
Other officers of the Excelsior are 


William G. Hurtzig, Morristown, N. J., 
chairman of the board; Robert C. 
Hosmer, Syracuse, president; Frederick 
W. Barker, chairman of the executive 
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committee, and Henry C. Little, sec- 
retary and treasurer. 

Mr. Witmeyer has been with the 
Excelsior for the past thirteen years, 
the on two as superintendent of agen- 
cies. He is a graduate of Syracuse 
Univ versity’ s College of Business Admin- 
istration class of 1928 going with the 
Excelsior, in the home office, after leay- 
ing college, then in the field as special 
agent, returning to the home office 
in 1936. 

Mr. Greenwood, a 
company’s board for 
chairman of the _ planning 
composed entirely of agents. 

In his report to the annual meeting 
Chairman Hurtzig said in part: 

Concurrent with National Defense 

“The Excelsior is still in a starting 
position and I firmly believe there are 
vitually no limits to human possibilities, 
Our steady progress and healthy con- 
dition is proof that we are building on 
a firm foundation. We, therefore, have 
the fundamental requirement necessary 
to proceed with our part in this most 
important phase of our history and the 
life of our country. 

“The term engineering service has be- 
coine a common one in recent years and 
its value when really applied in the 
prevention of loss from all causes is be- 
yond doubt. Let every one of us be 
sure that we hold before us constantly 
the need for prevention of any and all 
losses so that they may be held to the 
barest minimum. Each member of the 
Excelsior family must study and apply 
the knowledge gained so that he may 
qualify in the rendering of so-called 
engineering service even in what may 
serve the least instance. It is a respon- 
sibility that we should gladly accept. 

“Those who make up the Excelsior 
family have among other things been 
attracted to the company by reason of 
ideals and we whom you have placed in 
administration and guiding positions are 
doing our utmost to maintain and ad- 
vance those ideals and to carry out what 
we sense you would have us do. In the 
final application of and results obtained 
by an ideal it becomes only as powerful 
and satisfactory as each one of us, 
through our individual efforts, make it. 
So I say again to those of you who will 
not be directly called into the service 
of our country, let no minute of any 
day pass without putting forth every 
effort to make not only insurance but 
the Excelsior concurrent with national 
defense.” 


EUGENE M. GAVEY DIES 

Eugene Mason Gavey, local agent 0 
Belleville, N. J., and also register of 
vital statistics, died a few days ago 
after an illness of seven weeks. Born 
in Brooklyn he went to Belleville in 
1899 and operated in real estate and in- 
surance. Mr. Gavey held many positions 
in the local government at various times. 
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NOT SO DUMB! 


Save your clients money 
by selling them 3 year 
policies at 2/4 times 
the annual premium. 


Offer them the savings 
provided in 5 year policies. 
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Sees TNEC Probe of 
Fire-Casualty Business 


CUNNEEN SPEAKS IN BOSTON 





Thinks Recent Attacks Upon Insurance 
May Bring Some Form of 
Federal Regulation 


Terence F. Cunneen, executive assistant 
for insurance of the Chamber of Com- 
merce of the United States, and a man 
who has done much for the insurance 
business, spent last Thursday and Friday 
in Boston, when he addressed three 
different gatherings of insurance men, 
explaining the various functions of the 
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TERENCE F. CUNNEEN 


Chamber and pointing out that fire and 
casualty insurance would soon come in 
for investigation by TNEC. 

On Thursday a large meeting was held 
in the ballroom of the Parker House, 
sponsored by the Boston Board of Fire 
Underwriters, at which Robert A. Sulli- 
van, president of the board presided. 
The speaker was introduced by Edward 
C. Stone, U, S. general manager and 
attorney of the Employers’, with closing 
remarks made by President William R. 
Hedge, Boston Insurance Co. 

Friday noon Mr. Cunneen addressed 
a group of direct writing mutual repre- 
sentatives at a Chamber of Commerce 
luncheon and that afternoon he spoke 
before the members of the New Eng- 
land Mutual Insurance Union. 

He spoke in part as follows at each 
meeting: 

“Recent attack on insurance may bring 
about some form of Federal regulation,” 
was stated by Mr. Cunneen. “The long 
expected report of the Securities and 
Exchange Commission,” said Mr. Cun- 
neen, “will be released in the very near 
future. It is expected that the report 
will carry suggestions that may forecast 
legislation for Federal supervision and 
regulation of the insurance business.” 

The speaker called attention to the 
recently adopted resolution of the United 
States Conference of Mayors, which re- 
quests a Congressional investigation of 
fire insurance, 

Referring to insurance activities of the 
National Chamber, Mr. Cunneen said: 

“The Chamber of Commerce of the 
United States furnishes a medium for 
cooperation between business men and 
those engaged in all branches of insur- 
ance. It thus is in a position to survey 
the problems of insurance not alone 
from the viewpoint of those directly en- 
gaged in the business but also of policy- 
holders. The Chamber, through its 1,700 
member organizations with an underly- 
ing membership of 700,000 business men, 
firms and corporations, serves as a 
functioning group to oppose any at- 
tacks that may be detrimental to their 
interests as policyholders.” 




















COPMIONT 1922, BY INS.CO. OF NORTH AMENCA 


The constant publicising of the advantages... 
in both increased safety and reduced insur- 
ance costs ... enjoyed by North America pol- 
icyholders from the services of the White 
Fireman, is doing an effective public relations 
job for North America Agents. 


For each North America national advertise- 
ment emphasizes that the services of the White 
Fireman are available through North America 
Agents . . . a sound reason why property 
owners, particularly those with large values at 
stake, should investigate the service offered by 
their local North America Agents. 


See our full-page advertisement in 
the February 24th issue of Life. 


Insurance Company of 
North America 
PHILADELPHIA 


and the 


Indemnity Insurance Company of North America 
write practically every form of insurance, except life. 


Pevnded 1792 


Capital Surplus to Policyholders, 
$12,000,000 over $71,000,000 
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Fire Commissioner Asks 
Bomb Fighting Methods 


BUFFALO OFFICIAL WANTS Data 





Takes Up Proposal to Governor Lehman 
for Distribution of Bomb 
Fighting Technique 





A proposal by Buffalo’s fire commis. 
sioner, William R. Castimore, that the 
New York State Defense Council gather 
and disseminate to populous cities of the 
state information on the most advanced 
methods of fire department fighting of 
explosive and incendiary bombs has been 
sent to Buffalo legislators in Albany, 

Senator Walter J. Mahoney of Buf. 
falo said he will refer the commissioner's 
recommendation immediately to Lieut. 
Governor Charles Poletti, state defense 
co-ordinator, with a request that he dis- 
cuss the proposal with Governor Leh- 
man, chairman of the state defense 
council, with a view to its adoption, 

Commissioner Castimore’s recommen- 
dation for distribution of bomb-fighting 
technique data through a central state 
agency followed a study of New York 
City’s program for the training of fire- 
men in the most modern methods of 
fighting explosive and incendiary bombs, 

Part in Aerial Attack 

Commissioner Castimore indicated he 
may seek Common Council authority to 
send Buffalo Fire Department members 
to New York City to take the special 
training course. He said: “We in Buf- 
falo, together with many other cities, 
are not unmindful of the important part 
our fire departments will play in the 
event of an aerial attack upon our city 
and we are anxious and will endeavor 
to secure any and all information avail- 
able on this subject. 

“If there is any new or revolutionary 
information to be had along the lines 
indicated, the state of New York should 
take the matter up and disseminate this 
knowledge through a _ central source 
where all cities of the state would bene- 
fit by it.” 


John T. Byrne Elected 
President of Universal 


Directors of Talbot Bird & Co. of 
New York, managers of the Universal 
and the Universal Indemnity, have elect- 
ed Samuel Bird, formerly president and 
treasurer, to the chairmanship of the 
board and advanced John T. Byrne to 
president and treasurer. 

Others officers of the Universal were 
elected as follows: vice-president and 
secretary, S. Curtis Bird; vice-prest- 
dents, Harry Bird and G. W. MclIndoe; 
marine secretary, Charles Rosebrook; 
assistant secretaries, Robert E. Witten- 
berg, John G. Tice and James G. Stan- 
ton. The latter three are new officers. 

Officers of the Talbot Bird & Co. are 
the same excepting that Harry Bird 1s 
secretary as well as vice-president and 
S. Curtis Bird is vice-president only. 





Camden Issues Story 
Of Its First Decade 


In connection with its hundredth an- 
niversary, the Camden Fire has published 
a handsome brochure highlighting the 
first decade of the company’s existence. 
Profusely illustrated with color pictures, 
the brochure devotes itself to company 
“firsts.” 

On the front cover is shown the first 
house insured. Inside, there is a photo- 
graph of Joseph C. Burroughs, the first 
policyholder. The first policy was dated 
April 3, 1841. There is a graphic pic- 
ture of the first fire, which occurre 
in three buildings owned by William 
Wannan, a director. It took practically 
all the funds the company had, but the 
houses were rebuilt. E 

The brochure preserves in attractive 
form the record of the first ten years 
of the company. 
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undertake an “all-out” attack soon with HAROLD S. POOLE RETIRES 
§ * hi D gas, parachute troops, gliders, etc, “It 
is hila e p la insurance ociety anquet will be a serious day if England doesn’t Well Known Secretary of Eastern De- 
succeed in resisting. Somehow, I be- partment of the Home Has Been 
ry e ° lieve that. there always will be an Eng- 54 Years in Insurance 
TA ears lea for id to ritain land, and thank God for it! If England Harold S, Poole, secretary of the 
holds out until the middle of the Sum- Home. is retiving after completion thie 
lan } : : mer, Hitler never will take England and si = s ‘ 
With a record attendance of 1,200, the wagen, vice-president, Indemnity of  will’never win the war.” ty-seven years in the Eastern depart- 
Insurance Society of Philadelphia held North America; M. J. Broderick, presi- The speaker declared that Hitler want- ment of that company and fifty-four 
its annual banquet at the Penn Athletic dent, Eureka Casualty; John Glendening, ed Italy and would soon get it. Japan, years in insurance 
is. Club last week and conducted a pro- vice-president, Home of New York; J. J. he thought, had a healthy respect for ~ Ed PCT Ee ee ae a 
the gram highlighting aid to Britain and ed- __ P. Rogers, vice-president, State of Penn- the United’ States and “won't force a SEE SE RE Pe Smee ie sey 
Ler ueation, Louis A. Johnson, former As- sylvania, and Stanley Kite, vice-presi- war.’ But Russia Mr. Johnson feared York and at the College of the City of 
sistant Secretary of War, featured speak- dent, Ohio Casualty, Lee: more than Hitler and Mussolini. “In New York, Mr. Poole entered insurance 
he er, made a plea for an end to partisan- Mr. Donahue said that in view of the fact, more than I fear anything in the jn 1887 with the Liverpool & London & 
ed ship and a all-out aid ie Brit- new ues — a hr dee ig put = world.” In his opinion, Stalin would not Cite la tien 1008 be beeen 
of ain and de ended his campaign for re- into effect by the ennsylvania Insur- help the Balkan countries against Ger- sce re Na ay, igs lees Ss 
armament which began. in 1937. John ance Department, the society 1s prepar- many, after promising to do so; would — see in ae a assistant to 
- W. Donahue, now in his third term as ing to give a course to applicants to fit wait until England was about to win and the chief eo in the Eastern depart- 
f president of - ig -_ vy is — them for either agents’ or brokers’ li- then attempt to take Germany by Com- age ‘cn lg Mg nieong! Rentindir ye 
I~ d ice- ident, Marylanc asualtv, censes. H He felt tl Stalin soul oO ° ary, , he was p ter 
; ent vice-pres , rs ; : munism. e telt that Stalin sought t weep Sheers ‘ : : 
rs announced that the Society had remod- President Donahue further said the fertilize the entire world for a world or ~_ retary and in January, 1921, 
ut, eled its home in order to carry further society is planning a special celebration revolution and was “the greatest menace '"° ee ee secretary. ‘ 
Be the educational program. for its fortieth anniversary next Octo- of all.” For a number of years Mr. Poole has 
S- John A. Stevenson, president, Penn ber, and congratulated the New York been an active member of ae impor- 
“ Mi Lif ; tnesteatey tle de- ‘Sncidiy cm tha teste acuioeeiase ta te ‘ tant insurance committees and organiza- 
Mutual Life, was toastmaster. Society on its rtieth anniversary r€ é ; C ; d ; 
se clared that education is in the foreground observed on February 25. He reported E. Scott Hale Assistant — including ~ a A ge 
; “sid aie ; ? St Sab bin Caatae.. to -ataatihe : ers Association, the Central Traction & 
in the insurance field today, and that that the Philadelphia Society is steadily Secretary of American + eka hee ates A % 
n- the longer a man is in the business the growing and that its membership is now ighting Bureau, indstorm onfer- 
Ig more he realizes that fact. Ernest E. 610. E. Scott Hale, manager of the loss ence, the board of governors of the 
te Lindner, Indemnity of North America, Louis Johnson’s Plea a “ the oat commana of New England Rating \ssociation, New 
k is perpetual chairman of the event, and Mr. Johnson’s address in support of je “ ie vers gavast sroup of New- York Fire Insurance Rating Organiza- 
e- the following officials of New York and all-out aid to Britain was well received. SS ae he ected an assistant nage re tion, New Jersey Schedule Rating Of- 
of Philadelphia were special guests: He said that twenty vears ago the b key eee at : a of the fice, the Underwriters. Protective Asso- 
, fficials Present United States was idealistic, scrapping Mr Hal png i aN h Coral; 6. ciation of Newark, N. J., and others. 
Iohn J. King, president, Hooper- its army and its navy while the other ~ 4 wepnng ae “i Di — U arolina, He is also a director of the Paul Re- 
ie Holmes Bureau, and president of the nations tore up blueprints, po a U; mates gee N of Ceechee’ vere Fire. Although recognized as well 
& Insurance Society of New York: Insur- “The time has come,” he declared, Du , - World We h orth on. merited, Mr. Poole’s retirement is _re- 
ance Commissioner Matthew H. Taggart “when we must stand for America and ae fT 4 soe he was a Second gretted by a wide circle of his close 
i | of Pennsylvania ; John §S. Thompson, for all the democratic principles in the Tolionin _ n woos 3 a friends in insurance. 
| president, Insurance Institute of Amer- world. Aid to England rises above all _following the war he went with the 
- | ica: Edward J. Bond, Jr., president, and partisan controversy. American oninion New Ein bag gh General Fp HITS NEW JERSEY FIRE POLICY 
f ’ se ° . ; . Pie ie + . o “4 a . 
: William T, Harper, agency vice-presi- is cemented behind giving Churchill what Balti paca igloo yen a to the Criticis Sita Mines: Minna nied 
tf} dent, Maryland Casualty; Otho E. Lane, he wants—tools to fight with. Is there - he Salicb ce, itd. yo cng je WARAger f Fiticism OF the New Jersey = Ed. 
: president, and J. Victor Herd, vice-presi- sufficient time? Frankly, I don’t know. © 1, 1924 i, pes 1 adi nee. ae rene policy = voiced by Ed- 
y dent, Fire Association; Sheldon Catlin, This country is committed to furnish pees 4 ‘\ eit the Adjustment Bureau ward Gaulkin, Newark insurance _at- 
‘ assistant to the president, Insurance Co. production and transportation to break 0° ee im bs orb laig. 0m follow- torney, when speaking Monday before 
of North America; J. Somers Smith, Hitler’s counter-blockade.” adi which pe erage se Md —— the Essex County Bar Association in 
executive secretary, Philadelphia Con- Always an England adjustment office in Bluefield, W. Va. Newark. He charged that the policy 
y tributionship; T Macill Patterson. sec- Mr. Johnson asserted that the co'l-p-¢ In 1933 he went with the Fire Com-_ contains too many technical provisions 
S retary Pennsylvania Fire; H. P. Stell- of Italy made it necessary that Hitler Pamtes, Adjustment Bureau as manager under which fire companies can deny 
1 y, J : ’ of their offices at Bluefield and Beck- payment of losses if they so desire and 
S ley, W. Va., where he remained until he pointed out particularly the sections 
e going with the American in August, in the policy dealing with ownership and 
3 1940, title to the insured property. 





G 


TAL Sp 
et 
* 


© + 
andard 


Nata: 
hd) Sa 


* 
“uy ims¥ 








MEASURED BY LEADERSHIP 





‘ie Sringlield Group has been a leader 
in the insurance field for over ninety years, 
and during that leadership has proved itself 
worthy of the trust received from its agents, 
brokers, and policyholders. 


THE AZTECS KNEW ABOUT RUBBER 


. . . But not enough. When the city of Tenochtitlan fell to 
Cortez and along with it the entire Aztec civilization, rubber 
was but a plaything, first used by the Aztecs to bounce around 
in a game called Tlaxtli, similar to present-day basketball. 
Four centuries later, while basketball still claims the passing 
attention of a 20th century civilization, rubber has assumed a 
role of major importance in the advancement and defense of 
that civilization. 


Today, annually, nearly 1,000,000 tons of it from distant 
tropical plantations touch our daily lives in hundreds of forms 
—shaping this nation's destiny and progress—playing an 
essential part in our defense program. 


It has grown with the con‘idence of the 
public, and today its name in insurance is 
recognized as the hallmerk of security, ser- 
vice, and good faith. 


— Since 1849 — 


Vital to this program .is American insurance in the foreign 
field, reaching out to the far corners of the earth to protect the 
life lines of our foreign commerce. On its part, the AIU or- 
ganization, through a worldwide network of offices and 
agencies, is helping to simplify the handling of America's 
international insurance requirements. 
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THE SPRINGFIELD GROUP 


WALTER B. CRUTTENDEN, President 


SPRINGFIELD FIRE & MARINE INSURANCE COMPANY SPRINGFIELD, MASS 
CONSTITUTION DEPARTMENT . . . . SPRINGFIELD, MASS. 
SENTINEL FIRE INSURANCE COMPANY SPRINGFIELD. MASS. 
MICHIGAN FIRE & MARINE INSURANCE COMPANY OETROIT, MICH. 
NEW ENGLAND FIRE INSURANCE COMPANY PITTSFIELD, MASS. 


OF FIRE INSURANCE COMPANIES 











AMERICAN INTERNATIONAL 
UNDERWRITERS CORPORATION 
111 John St., New York 340 Pine St., San Francisco 
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Insurance Women of N. Y. to Begin 


Letter-Writing Course in March 


Announcement by the Insurance Wo- 
men of New York that the letter writ- 
ing course it sponsors is this Spring to 
give more stress to good will building 
and tie in more closely with public rela- 
tions and educational work, came after 
the organization’s committee had inter- 
viewed executives of a number of insur- 
ance companies. Louise F. Windle, 
head of the Windle School, Inc., Rocke- 
feller Center, who will give the course 
as Part II of the Windlehills “Brush- 
up” English course which she has con- 
ducted for the past four years under 
the sponsorship of Insurance Women 
of New York, said to The Eastern 
Underwriter: 

“Most people in the business world 
think they can write an effective letter 
because they have been writing letters 
most of their lives, but this is not cor- 
rect. I do believe, however, that any 
intelligent person is qualified to write 
effective letters if this person guards 
against correspondence pitfalls and care- 
lessness and also observes the funda- 
mentals of the English language.” 

Miss Windle, whose school trains col- 
lege girls and some high school girls 
for secretarial work, says that a letter 
to have the expected influence and car- 
ry proper weight should be direct and 
balanced so that the recipient will know 
exactly what is in the writer’s mind. It 
should make no mistake in grammar; 
should avoid cliche (stereotyped expres- 
sion), and should be neatly typewritten. 
The tone should be neither too familiar 
nor too cold. 

“Every time a letter is dictated in the 
insurance world it should be with the 
thought that the correspondence may 
wield considerable influence,” she says. 
“No letter should be dictated without 
having in mind the reaction. Good let- 
ter writing improves public relations; 
bad, careless, thoughtless letter writing 
damages public relations.” 

Members of the Insurance Women 
occupy secretaarial and supervisory posi- 
tions in the fire and casualty end of the 
business. Consequently they come in 
close contact and are vitally concerned 
with the correspondence of their com- 
panies and are alert to the needs of 
management. 


The Lectures 


Miss Windle was once employed in the 
office of her father, the late Joseph J. 
Windle of the well known firm of in- 
surance adjusters, J. J. Windle & Co. 
She was graduated from Radcliffe Col- 
lege and later received her M.A. from 


Allied-News Photo 
WINDLE 


Teachers College, Columbia University. 
After ten years at the head of the 
English Department of the Katharine 
Gibbs School in Boston and New York, 
she established her own secretarial 
school in Rockefeller Center, New York 
City. 

Miss Windle emphasizes the fact that 
the course will not be limited to stenog- 
raphers and typists. It will be of partic- 
ular value to those who dictate cor- 
respondence. The school will run for 
ten consecutive Monday evenings, be- 
ginning on Monday, March 3, and clos- 
ing on Mav 5, with a final examination. 
Through the courtesy of the Royal, 
classes will be held the same as last 
year in the auditorium on the nineteenth 
floor of the Royal Building. Enroll- 
ments are now being made at Room 
201, 150 William Street, in charge of 
Miss Evelyn Buehler. 

Past Prize Winners 

The first “Brush-up” course was given 
in 1937. Edward R. Hardy, secretary 
of the Insurance Society, awarded the 
prize won by Miss Degmar Byman of 
the North British & Mercantile. In 
1938, W. E. Mallalieu, general manager 
of the National Board of Fire Under- 
writers, gave the prize which was di- 
vided equally between Misses Lenora 
Amodeo and Regina M. Gully of the 
Royal-Liverpool. In 1939, B. M. Culver, 
president of the America Fore Group, 
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THE PILOT REINSURANCE COMPANY 
of NEW YORK 


Reinsurance: Fire, Marine & Allied Lines 
Carl Schreiner, President 
A. F. Sadler, Vice-President & Secretary 
70 Pine Street, New York City 
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offered the prize which was won by 
Miss Mae W. Rodman of the Home, 
and in 1940 Harold Warner, U. S. man- 
ager of the Royal-Liverpool Groups, 
donated the prize which again went to 
a student in the North British & Mer- 
cantile, Miss Mary E. Griffin. 

The companies have supported the 
work wholeheartedly. Some of them 
have sent large enrollments of students 
and a number have paid the tuition fee 
of $7.50 upon satisfactory completion of 
the course by an employe. 





January Fire Losses Down; 
Move Against Normal Trend 


Fire losses in the United States in 
January are estimated at $26,470,000 by 
the National Board of Fire Underwrit- 
ers. This figure is 27% below the same 
month last year and is the lowest Jan- 
uary fire loss since 1937. Various rea- 
sons are given for the low fire loss, 
including moderate weather and the 
tremendous national effort to reduce fire 
hazards in industrial plants engaged in 
defense operations. Normally it is ex- 
pected that fires will increase as busi- 
ness expands. In January, 1940, fire 
losses were as high as $36,260,650 and 
in January, 1939, they were $27,615,316. 





Advertising Men Will 
Hold Meeting in May 


At a meeting of the executive com- 
mittee of the Insurance Advertising 
Conference, held in New York last 
Thursday, it was decided to hold the 
next meeting of the conference at the 
Hotel Roosevelt in New York City on 
Thursday, May 15. 

In addition to group discussions led 
by conference members, the tentative 
program plans also include talks by an 
outstanding company official, an advertis- 
ing agency executive and a_ technical 
expert on printing. Complete details 
will be announced later. 


CHARTER OAK IN 33 STATES 

Effective January 2, and January 4 
respectively, two more states, Iowa and 
Colorado, have authorized the Charter 
Oak Fire, one of the Travelers compa- 
nies, to do business within their borders. 
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CELEBRATES FORTIETH YEAR 





New York Insurance Society to Hear 
Johnson, Receive Flag; Many 
Reservations Made 
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Louis A. Johnson, former Assistant | 
Secretary of War, will be the principal | 


speaker at the fortieth anniversary din. 
ner and dance of the New York In. 
surance Society at the Waldorf-Astoria 
Hotel on the evening of February 25, 

_Secretary Edward R. Hardy of the so. 
ciety has been urging reservations, and 
his campaign has met with conspicuous 
success, Tables and seatings are as- 
signed in the order in which they are 
received and numbers of parties already 
have been arranged. A number of wom- 
en will attend, including the Insurance 
Women of New York. 

An interesting event during the din- 
ner will be presentation of an American 
flag to the society by Insurance Post 
1081 of the American Legion, New York. 





Canadian Fire Losses 


Dropped in January 

Fire losses across Canada dropped 
29% during the first month of the year 
when compared with the same 1940 
month, according to Monetary Times. 
The estimate for the first 1941 month 
was $1,770,125 against $2,487,400 for the 
same 1940 month. 

The highest individual loss was under 
$50,000 and occurred in Montreal when 
mercantile premises burned in Jacques 
Cartier Square. Although the province 
of Quebec accounted for the heaviest 
individual losses, the total for that 
province was substantially below the 
figure for January, 1940. Ontario’s loss 
was approximately one-half that for the 
same month last year. 





LOUIS HAWLEY IN MINNESOTA 


Louis H. Hawley of Newhouse & 
Sayre, Chicago, will talk on marine in- 
surance at the mid-year meeting of the 
Minnesota Association of Insurance 
Agents March 5-6. J, O. Christianson, 
superintendent of the Minnesota School 
of Agriculture, also will address the 
meeting. 
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Stock Insurance Agents 
ADVOCATES OF 
AMERICAN 
PREPAREDNESS 
N EVERY American community, day in and day out, stock insur- 
ance agents—ever alert to changing conditions—are rendering a 
public service by insuring manufactur- 


ers with modern coverages so that what- Cagle 


for vital national defense can go on! 
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“Queen” is such that its 
ity should not be vitally 


ec ted by any conflagra- 
tions, or any succession of 
all disasters. Policyhold- 


highly satisfactory ratio and 
re than half of the com- 
U. S$. Government Bonds. 


It possesses an excep- 


ing companies of the 
y./‘— Best's Insurance 























“The underwriting policy of. = 


‘surplus is more than — 


150% of reported liabilities,a 


assets comprise cash — 


ally strong financial po- — 
n and is one of the — 


MAY MEAN NOTHING TO YOU 


but... 


to us it is an occasion to review, with pride and appreciation, the 
accomplishments made possible by the loyalty and competence of a far- 


flung agency organization. 


The “Queen’s” strong financial structure has withstood the test of con- 
flagrations and economic upheavals. Since its incorporation in New 
York State in 1891, the Queen Insurance Company of America has been 
closely identified with the country’s industrial development and has 
made important contributions to the rebuilding of population centers 
devastated by conflagrations, windstorms and other disasters. Its under- 
writing, loss-paying, and, service facilities have kept pace with the 
country’s growth and with the requirements of its agents, brokers and 


policyholders. 


To its present representatives and to those who may become agents of 
the “Queen” in the future we pledge a continuation of our cooperation 
in providing unquestioned security hacked by many practical aids toward 


increased premium production. 


7 
































February 21, 194) 





Executive Promotions Announced 
By the Phoenix-Connecticut Group 


Announcement was made in _ these 


columns last week of the five executive 
promotions 


made by directors of the 





JOHN A. NORTH 
Phoenix-Connecticut Group of Hartford. 


John A. North was advanced from sec- 
retary to vice-president ; Oscar M. How- 


A 


OSCAR M. HOWLAND 


land, Harold M. Grant and Glen L. 
Pickens, general agents, were made as- 





JOHN ASHMEAD 





sistant secretaries, and John Ashmead, 
advertising manager of the Phoenix and 
other companies in the group, was pro- 


HAROLD M. GRANT 


moted to general agent. . 
Mr. North joined the Phoenix in 1925 
after graduation from Yale and in 1936 





2 


GLEN L. PICKENS 

was elected an assistant secretary. He 
became secretary in 1939. He has served 
in the field in Texas and New England. 

Mr. Howland was graduated from 
Worcester Polytechnic Institute and en- 
tered insurance in 1905. He joined the 
Connecticut Fire in 1921 as special agent, 
Later he served as general agent, super- 
vising New England. 

Mr. Grant was graduated from the 
University of Texas in 1924 and in Jan- 
uary, 1928, entered the Phoenix ranks 
as special agent in Texas. He was 
transferred to New Orleans and on 
September 1, 1939, went to Hartford as 


general agent for the Southern de- 
partment. 

Joined Phoenix in 1935 
Mr. Pickens was graduated from 


Monmouth College and joined the Queen 
in Chicago. He entered the employ 
of the Phoenix in 1935 as special agent 
and was called to the home office in 
October, 1939, as general agent in the 
Western department, 

Mr. Ashmead joined the Phoenix in 
1927 as conflagration engineer. Nine 
years later he became advertising man- 
ager and is one of the best known men 
in that field, He is a past president 


of the Advertising Club of Hartford. 





Bennett Sees Trend 
To Federal Control 


CITES NEW DEVELOPMENTS 

Tells New Jersey Insurance Women 

Government May Take Over Super- 
vision of Insurance 








It seems to be within the bounds of 
possibility that it is now but a step 
for the Federal government, through 
Congressional enactment, to take over 
the supervision and administration of 
the insurance business, Walter H. Ben- 
nett, general counsel of the National 
Association of Insurance Agents, told 
the Insurance Women of New Jersey at 
their meeting in Newark yesterday. 

Speaking on “The Trends in Legisla- 
tion,” Mr. Bennett said that there is 
rapidly developing a conflict between 
the requirements and desires of the 
Federal government and the old states 
rights theory. He said that state super- 
vising insurance officials are tenaciously 
holding on to their supremacy on all 
insurance questions, for which they can- 
not be blamed, and refusing to recog- 
nize or consider an approaching danger 
which may eventually result disastrously. 

Citing the decisions of some of the 
insurance departments holding the Home 
Owners Loan Corp.-Stock Company 
Association contract illegal in their 
states, Mr, Bennett said that the con- 
tract was made to the satisfaction of 
the HOLC, insurance companies and 
home owners and was thought to be 
advantageous to all. He continued: 

Unique and Unusual 

“It was a unique and unusual way of 
handling at one time, an enormous block 
of insurable properties, with the Federal 
government interested in each of them 
as a mortgagee. The home owner was 
permitted to establish a tax and insur- 
ance account, whereby these charges 
could be paid monthly. In the working 
out of this contract, the HOLC agreed 
to perform extensive collection, inspec- 
tion and fire prevention services, tor 
which the companies agreed to pay the 
HOLC a certain percentage ot the total 
prenuums collected. 

“A tew Insurance Departments, claim- 
ing that the contract was made without 
tueir knowledge or consent, proceeded 
to hold that it was in violation of their 
interpretation of a given state’s statute 
commonly known as a rebating or anti- 
discrimination law. 

“It may be that the trouble thus caused 
will result in the Federal government 
becoming a self-insurer on these prop- 
erties, or establishing an insurance fund 
to take the place of company protection. 
The net result of this will be that the 
states will lose the taxes on all this 
business, the agents will lose their com- 
missions and the companies will lose 
that volume of premium. All of that, 
however, will be a small loss compared 
to the harm that will be done to the 
whole property insurance interests ot 
this country, if one government instru- 
mentality after another shall follow 
through along the same line and thus 
take away from the insurance business 
billions ot dollars of protection and un- 
told millions of dollars of premium in- 
come.” 

Deterrent to Efficiency 


He quoted from a recent issue of a 
New York paper which said that the laws 
ot most ot the states as they exist today 
are a deterrent to the efficient operation 
of the property insurance business in 
the national defense emergency, calling 
attention to the divergence of state laws 
and the constant addition of powers to 
state departments to regulate details of 
insurance company and agency opera- 
tions. 

He said that for three-quarters of a 
century the state insurance department 
and company management have been 
resting confident behind the Supreme 
Court decision in Paul v. Virginia, which 
holds that because insurance is not com- 
merce, Congress is without power to 
legislate with reference to it. But, he 
said, both the Congress and the Federal 


administration under stress of emergen 
have been doing those very things, 
If Congress should decide that the 
restrictive and burdensome state lays 
are interfering with the defense program 
or are not in harmony with modern eco. 
nomic ways, or are not adaptable to 
the free flow of insurance across State 
lines, he said, he has no doubt that the 
Supreme Court of the United States 
as it is constituted today would Sweep 
Paul v. Virginia into the discard. 


Restrictive State Laws 


“That’s what I mean,” he continued 
“by the danger that is confronting te. 
strictive state insurance laws; that js 
confronting the whole insurance bysj- 
ness, lacking as it is in freedom of 
national operation.” 

Turning to Federal wage and hour leg. 
islation, Mr. Bennett said the accepted 
theory that the people who work in the 
industry as a whole are paid a fair day’s 
wage for a fair day’s work is on thin 
ice because the administration of the 
act is rapidly moving toward including 
the business of insurance under this 
law. Saying that other Federal depart. 
ments are likewise moving toward in- 
surance, Mr. Bennett concluded: 

“As I have watched the trends over 
the years, and contemplate what may 
be in store for the future, it seems to 
be within the bounds of possibility that 
it is now but a step for the Federal 
government to take over by Congres- 
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sional enactment the supervision and 
administration of the insurance business, 
Whether that legislation will be for 
good or ill, I do not know. One thing 
is certain. It will create a revolution 
in the state supervising end of the in- 
surance business. Neither do I know 
how this possible movement mizcht be 
viewed by company management.” 





N. Y. BASKETBALL CHAMPIONS 





Royal - Liverpool Groups Team Wins 
Championship by Defeating Home; 
to Participate in “Playoffs” 

The Royal-Liverpool Groups basket- 


ball team won the championship of the | 


Insurance Basketball League on Febru- 
ary 7, at the Hotel Diplomat, when it 


defeated the Home Insurance Co. team | 


The team thus se- 


by a 36-30 score. 
leg on the Harold 


cured the second 
Warner Trophy which 
three times for permanent possession. 

The league has been in existence for 
thirteen years, eleven of these active, and 
during this time teams representing the 
Royal-Liverpool Groups have worn the 
mantle of the champions on no fewer 
than eight occasions. Last season, after 
gaining the title, the team played benefit 
games for the Infantile Paralysis Fund, 
the Hartford Times Fresh Air Fund 
and the Finnish Relief Fund, winning all 
three contests. The latter two were 
played as home-and-home games with 
the London & Lancashire Group team, 
champions of the Hartford Insurance 
League. Plans are now being made to 
stage another home-and- home series 
with the London & Lancashire, the 
entire proceeds of both games to go to 
the British War Relief Society, Inc. 

In winning fourteen games of sevel- 
teen played during the current season, 
the. Royal-Liverpool team scored 762 
points to 515 by its opponents, an aver- 
age of 44.8 to 30.3 per game. Two 0 
the defeats were by one-point margins 
and, in return games, the champions re- 
versed the decisions, winning 46-32 and 
36-30. 

The league champions will play in the 
New York Basketball Federation play 
offs, starting in March. The Federation 
is composed of six industrial and com- 
mercial leagues and the winner ot each 
group will meet in an elimination con- 
test, the ultimate victor to go to Phila- 
delphia to play the industrial league 
champions of that city. 





VIRGINIA AGENTS TO MEET 

The 1941 annual convention of the Vit- 
ginia Association of Insurance Agents 
will be held in Roanoke May 22-24. The 
Hotel Roanoke will be headquarters. 


must be won | 
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OHN JAMES AUDUBON was born near New Orleans on 
J May 4th, 1780. His father, a French naval officer, soon 
thereafter went to Santo Domingo accompanied by his wife 
who died there, a victim ofa negro insurrection. He returned 
to France with his son, and it was there that James spent his 
boyhood days. He was instructed in music, geography, math- 
ematics, dancing, fencing, and spent two years studying 
art under Jacques Louis David, who painted the celebrated 
portrait of Mme. Recamier. 

At the age of seventeen, he returned to America and took 
up his residence at Mill Grove on the Schuylkill, in Penn- 
sylvania. 

' This, the first American home of the great naturalist and 
woodsman is a fine example of the 18th century country 
homes found in Eastern Pennsylvania with a pleasing com- 
bination of timber and field stone construction. 

With knapsack and rifle, in canoe and flatboat, he travelled 
down the waters of the Missouri, Ohio and Mississippi, 
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pausing at frequent intervals to sketch and study bird life. 
Lucy, his wife, established a school and taught to enable him 
to continue his studies. Upon one occasion two hundred 
of his sketches were destroyed by mice. Three long years 
were spent in the woods replacing them. 

In 1826, Audubon went to England to find a publisher 
for his life work—“The Birds of America.” Within a week 
he was invited to exhibit his paintings in the Royal Institute 
and was proclaimed “The great American genius.” Fame 
had at last singled him out and he was elected to member- 
ship in the most important societies of Science and Art i> 
England and France. 

The first volume of his great work comprising 435 plates 
in which 1000 birds were shown full size in minutest detail, 
was completed in 1830 and the entire work in 1839. It 
had cost $100,000 to publish it. His residence on the 
Hudson was later known as Audubon Park. He died on 


January 27th, 1851. 


The Home, through its agents and brokers, is America’s leading insurance protector of 
American Homes and the Homes of American Industry. 
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Fire Association Group 
Increases Its Assets 


FOUR COMPANIES ALL GAIN 


Annual Report Also Shows Increases in 
Unearned Premium Reserves for 
Philadelphia Companies 





Companies comprising the Fire Asso- 
ciation group of Philadelphia show an 
increase in assets and unearned premium 
reserves at the close of 1940 over the 
close of 1939. 

Fire Association of Philadelphia, ac- 
statement, at 
1940, total assets 
of $24,808,879, compared with $23,463,- 
843 on December 31, 1939, surplus to 
policyholders of $11,919,459 against $12,- 
214,569 a year ago. 
reserve at the close of 1940 according 
to the statement was $10,907,981, com- 
pared with $9,527,819 at the close of 
1939 and cash of $2,055,018 against $2,- 
038,144. Bonds and stocks at the close 
of 1940 totaled $18,938,678 against $18,- 
014,510 in 1939. 

Lumbermen’s of Philadelphia in its 
financial statement as of December 31, 
1940, shows total assets of $5,454,280 
against $5,233,965 at the close of 1939 
and surplus to policyholders of $3,380,- 
325 against $3,436,303. Unearned pre- 
mium reserve at the close of 1940 was 
$1,733,913 against $1,519,276 at the close 
of 1939. Cash on hand at the close of 
1940 was $537,511 against $523,930 and 
bonds and_= stock $4,487,678 against 
$4,231,098. 


cording to the financial 


December 31, shows 


Unearned premium 


Reliance Assets Up 


The Reliance of Philadelphia at the 
close of 1940 reported total assets of 
$4,295,328 against $4,159,485 at the close 
of 1939 and surplus to policyholders 
$2,895,338 compared with $2,928,266. Un- 
earned premium reserve at the close of 





LUMBERMEN’S MUTUAL REPORTS 
All 


Pennsylvania Company Writes 
Classes in Addition to Lumber 
Risks; Dividend Rate Is 25% 

Pennsylvania Lumbermen’s Mutual 
Fire, Philadelphia, in its forty-sixth an- 
nual statement of condition for the year 
ended December 31, 1940, shows total 
assets amounting to $4,255,508. Surplus 
to policyholders totaled $2,229,988 ($204,- 
468 in excess of liabilities). 

During 1940, Herman J. Pelstring, 
president and manager of the company, 
pointed out, “cash on hand and U. S. 
Government bonds were increased by 
$440,355, to $2,228,402. “The company,” 
he further stated, “has paid dividends 
to policyholders since organization in 
1895, the current rate being 25%. Total 
dividends paid to policyholders since 
organization amounted to $10,313,008, 
and losses paid since organization 
totaled $12,646,413.” The company in- 
sures all types of first class risks, 
schools, churches, dwellings, mercantiles 
and factories, in addition to class risks 
of lumber. 





PHILADELPHIA ADJUSTER DIES 

Bruce M. Titman, an insurance ad- 
juster in Philadelphia for twenty-five 
years, died last week. He was a member 
of the Blue Goose and the Downtown 
Club of Philadelphia and was a Mason. 





1940 was $1,124,009 against $981,130. Cash 
on hand amounted to $325,368 against 
$480,491 and bonds and stocks $3,514,248 
against $3,237,821. 

Philadelphia National at the close of 
1940 showed total assets of $3,097,164 
compared with $2,997,685 at the close 
of 1939 and surplus to policyholders of 
$2,286,747 against $2,304,124. Unearned 
premium reserve amounted to $666,350 
against $575,239. Cash on hand at the 
close of 1940 was $410,261 against $406,- 
372 and bonds and stocks amounted to 
$2,508,910 compared with $2,417,073. 


Excess Profits 1940 
Tax Changes Wanted 


CHAMBER OF COM. REQUEST 





President Kemper Calls Present Law 
Hard to Administer and Discriminates 
Against Earnings 





James S. Kemper, president Chamber 
of Commerce of the United States, has 


urged that Congress make an immediate 
revision of the excess profits tax so that 
the amendments can be made applicable 
to the taxable year of 1940. He made 
the recommendation as the House Ways 
and Means Committee was trying to 
draft a bill to amend sections of the 
low dealing with the “adjustment of 
abnormalities” and particularly to elab- 
orate a “basket” clause which left the 
greater part of the “adjustment” to reg- 
ulations to be promulgated by the In- 
ternal Revenue Bureau. The committee, 
which has received suggestions frorm 
both the Treasury Department and the 
joint Congressional Committee of In- 
ternal Revenue Taxation, has completed 
a bill for introduction in the hope of 
action before the March 15 tax collec- 
tion date. 

“As the law now stands,” Mr, Kem- 
per wrote, “it imposes serious and, in 
some instances, apparently unintended 
hardships and inequities on taxpayers. 
Because of its complexities, it will be 
exceedingly difficult to administer, if, in- 
deed, some of its provisions can be ad- 
ministered at all. 

“The great majority of corporate tax- 
payers file their income tax returns on 
March 15. It may not be feasible for 
Congress to approve extensive modifica- 
tions of the present law before that date, 
but it should be possible to enact a lim- 
ited number of the more urgent amend- 
ments needed. Modifications proposed 
by the chamber’s committee on Federal 
finance would permit greater administra- 
tive efficiency and at the same time give 


immediate relief from some of the hard. | 


ships and inequities.” 
Want Discrimination Against Ear 
Basis Removed 


The New York Herald Tribune gays 
the chamber’s committee recommended 
that the earnings basis should be Te- 
tained; that discrimination against earn- 
ings basis should be removed; that final 
election of income basis at time of filing 
returns should not be required; tha 
daily computation of invested capital 
should not be required ; that there should 
be simplification of invested capital com. 
putations; that excess profits should be 
measured over the five-year period, and 
that adequate and equitable relief be 
provided for abnormalities either of jp. 
vested capital or earnings in the base 
period of the taxable year, 





ALEXANDER D. IRVING DIES 





Retired Secretary of Phoenix Assurance, 
Nephew of Washington Irving, 
Won Foreign Decorations 


Alexander Duer Irving, 67, retired 
secretary of the Phoenix Assurance of 
London, died February 7 at his home, 
Old Hill Farm, Greenville, Del. 
Irving retired as_ secretary of 
Phoenix about three years ago, and 
moved to Delaware. He was the son 
of the late A. Duer Irving and Ellen 
DuPont Irving of Sunnyside, Irving-on- 
the-Hudson, N. Y. He was a great- 
great nephew of Washington Irving, 

He was graduated from Harvard in 
the class of 1895, and was in the naval 
reserve in the World War. He served 
as junior aide to President Wilson dur- 
ing the Versailles Peace Conference, 
acting as his interpreter. He was 
awarded the Legion of Honor and the 
Belgian Order of the Crown. 

As secretary of the Phoenix he 
traveled extensively. He was a member 
of the Brook Club of New York, the 
Philadelphia Club of »Philadelphia, the 
Travellers of Paris and the Orleans of 
London. His wife, the former Catherine 
Cooper of New York survives. 
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“A FLANK ATTACK 
ON YOUR HOME" 


is the headline of this month’s Alliance national 


The illustration pictures a householder guarding his 
doorway with a gun labeled “Fire Insurance.” Around 
the corner comes such villains as wind, hail, explo- 
sion and smoke—representing some of the hazards 
that may be guarded against through the Extended 
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Service Offices located in principal cities 


Complete nation-wide Insurance Facilities 
for Agents and Brokers 


are 























Acrr to changing conditions 
and needs, our organization is kept 
flexible to meet new problems and as- 
sure you adequate service. 
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Admiralty Jurisdiction Depends On 





Place Where Injury Was Caused 


A libel against the United States of 
America, as Owner and operator of the 
S$, Waukegan, and against its in- 
surer, the Continental Insurance Co. of 
New York, under a protection and in- 
demnity policy covering, among other 
things, damages caused by the Wauke- 
can, alleged that the Waukegan collided 
with the St. George’s Bridge over the 
Chesapeake Delaware Canal, and as a 
result of that collision the libellant’s 
decedent, while lawfully engaged in his 
duties as foreman bridge tender of the 
bridge, was precipitated from the bridge 
into the canal, by the negligent opera- 
tion of the Waukegan, resulting in his 
death. The libellant claimed rights and 
benefits under the policy as a donee 
heneficiary. The libel was alleged to be 
filed pursuant to the Suits in Admiralty 
Act, 46 U. S, C. A., Sec. 742. 

The Federal District Court for East- 
ern New York held, Oakes v. United 
States et al., 35 F. 2d 868, that the alle- 
gations of the libel were not sufficient 
to bring the case under that section, 
so that the cause of action was not 
within the admiralty and maritime juris- 
diction. 

Proximate Cause of Injury 

As alleged in the libel, the proximate 
cause of the injury to libellant’s dece- 
dent was the blow caused by striking 
the bridge on which he was working, 
throwing him into the water. 

The bridge, the court said, is a land 
structure, and the tort committed was 
a non-maritime tort, not cognizable 
within the provisions of the suits in 
admiralty act. If libellant’s decedent 
had come to his death by drowning 


within the water, that, the court indi- 
cated, would not change the nature of 
the tort, as, under the authorities cited, 
the proximate cause of death, the blow 
struck by the Waukegan to the bridge 
from which the libellant’s decedent was 
thrown, determined the court’s jurisdic- 
tion and not the fact of drowning after 
being thrown. But the death certificate, 
dated the day after the accident, stated 
as follows: 

“Intra Thoracic and retro peintonial 
hemorrhage gangrenous tissue of left 
thigh following external force.” It was, 
in fact, “of no moment where the de- 
cedent came to his death, as the only 
question was, as to where the decedent 
was at the time of the act which was 
the proximate cause of death, to wit, 
the striking of the bridge by the S. S. 
Waukegan.” 

Cases cited by the court were Martin 
v. West, 222 U. S. 191; T. Smith & Son, 
Inc. v. Taylor, 276 U. S. 179; Minnie 
v. Port Huron Terminal Co. et al., 295 
U. S. 647; The Admiral Peoples, 295 
U. S. 649; The Strabo (D. C.) 90 F. 
110, affirmed 98 F. 998; L’Hote et al. v. 
Crowell, 54 F. 2d 212. 

As to the insurance company it was 
held that the libellant had no direct 
right against it under the laws of the 
State of New York, except under the 
provision of Section 167 of the Insur- 
ance Law (formerly 109) Consol. Laws 
N. Y. c. 28. Jackson v. Citizens Casualty 
Co., 277 N. Y. 385, 14 N. E. 2d 446. 
Under that statute the libellant could 
not recover on such a policy prior to 
judgment against the accused. The libel 
was therefore dismissed. 


IDENTITY OF TRUCK LOST 





Proof Insufficient That Vehicle Which 
Injured Plaintiff Was Same One 
As Was Insured 
The Court of Appeals of New York 
State has affirmed a directed verdict 
in favor of Glens Falls Indemnity in a 
suit brought by Lillian Mustor under 
section 109 of the insurance law on a 
judgment against the company’s assured 
in excess of $15,000 The company dis- 
claimed liability, contending that Miss 
Mustor had been injured by a 1929 
Ford truck, while the company’s policy 
insured a 1928 Ford truck. The truck 
involved in the accident bore license 
plates that had been issued for the in- 
sured truck, and plaintiff sought to 
identify the truck which injured her by 
presenting the owner’s license appli- 

cation. . 

The trial judge excluded that evidence, 
holding that the truck involved in the 
accident could not have been considered 
to be the truck covered by the policy 
simply because the license plates which 
it bore had reference to the truck de- 
scribed in the policy. Thus, the fact 
that the license plate referred to a 
truck bearing the same engine number 
as the truck described in defendant’s 
policy was not of itself sufficient to 
establish that the truck which injured 
plaintiff was the truck which was in- 
sured. 


“Deductible” Clause Ruled 
Out on Auto Radios 


Insurance superintendents for all the 
Canadian provinces except Quebec have 
made public a new ruling to the effect 
that any “deductible” clause in an auto- 
mobile insurance policy shall not apply 
to an insured radio in an automobile. 

According to the statement issued, the 
radio is insured separately by endorsement 
for an additional stated premium. Accord- 
ingly, the superintendents rule, it should 
not be affected by the clause under which 
the company is relieved from liability for 
damage to the car under a certain amount. 
If a deductible clause is wanted on a radio, 
it is recommended that it be included in 
the endorsement. 








General of Seattle Group 


Shows 20% Gain in Premiums 


The three companies in the General 
of Seattle Group report combined assets 
of $25,141,061 at the close of 1940. Gen- 
eral of Seattle, the parent company, had 
$17,199,293 assets, increase $1,226,745. 
The unearned premium reserve was $8,- 
047,793, increase $667,948. Capital re- 
mained at $1,000,000; general voluntary 
reserve was $765,000, increase $25,000. 
Net surplus was $5,531,077, increase 
$239,897. 

General Casualty had $6,497,586 assets ; 
capital $1,000,000; net surplus $849,461; 
general voluntary reserve $120,000; un- 
earned premium reserve $2,468,095. Cash 
was $781,958, U. S. Government bonds 
$2,086,638; other bonds $1,990,261; stocks 
$799,496. 

The assets of First National totaled 
$1,444,182; capital $500,000; net surplus, 
$319,048. Unearned premium reserve 
was $535,292, The assets include cash 
$257,818; U. S. Government bonds $713,- 
242; stock $182,300; premiums in course 
of collection $162,687. 

_All bonds and warrants are on amor- 
tized basis, and stocks on the commis- 
sioners valution basis. 

President H. K. Dent reported total 
Premiums, less returns, for the two fire 
companies, amounted to $11,278,000, gain 
16%, and for the casualty company, 
$271,000, gain 30%. The consolidated 
record showed total premiums written, 
less returns, $15,500,000, gain 20%. 
Combined loss ratio was 47.38%, 
against 47.19% in 1939; expense ratio to 
premiums earned 43.89 against 45.62 in 
1939, leaving underwriting profit to 
earned premiums 8.75%, compared to 
7.19 in 1939 


Insurers Win Reversal on Points 


In Murray Oil Products Co. Case 


The Hanover Fire, for a prepaid pre- 
mium, issued a policy covering a ship- 
ment of oil from Shanghai, to be shipped 
on the President Taft, scheduled to leave 
about August 14, 1937. While the oil 
was awaiting transportation war broke 
out at Shanghai, lasting until early 
November 1937. In an action by the 
shippers of the oil against the Hanover 
Fire and the American International 
Underwriters Corporation to recover 
additional premiums paid under protest 
on the policy covering the shipment of 
oil, it was alleged that “because and in 
consequence of said hostilities and war- 
like operations” the Taft failed to take 
on the oil, and the oil did not leave 
Shanghai until about October 20, 1937, 
when it was taken on by another vessel. 

In consequence of this delay the Han- 
over demanded an aggregate of $11,321 
additional premiums to cover the oil 
during the time it continued at Shan- 
ghai. It was asserted that, to avoid 
running any risk of the lapsing of the 
policy and any claim of such lapsing, 
the plaintiff, under protest, paid such 
additional premiums. 

N. Y. Supreme Court Decision 

On a motion by the plaintiff to strike 
out six complete defenses and two par- 
tial defenses as insufficient in law, the 
New York Supreme Court, Trial Term, 
New York County, Murray Oil Prod- 
ucts Co. v. Hanover Fire, 24 N. Y. S. 
2d 101, granted the motion as to all the 
complete defenses except the second, 


and as to both the partial defenses, with 
leave to serve an amended answer. 

The Appellate Division of the New 
York Court has since reversed the lower 
court decisions on complete defenses 
dealing with voluntary payment of pre- 
miums by the plaintiffs. This case has 
not come to actual trial and may not for 
some time to come. 

The lower court said that the demand 
for additional premiums was apparently 


made in accordance with the “held 
covered” clause of the policy. 
The second defense, held sufficient, 


was that if the contract of affreight- 
ment permitted the shipowner to cancel 
or suspend the scheduled call at Shang- 
hai in the event of war, and if the 
Taft failed to call because of hostilities 
or warlike operations, then, under the 
“held covered” clause, the defendants 
were entitled to additional premiums. 
The policy, the court said, was not in- 
tended to insure the plaintiff, except at 
a premium to be arranged, if the con- 
tract of affreightment authorized the 
shipowner to vary the adventure speci- 
fically covered by the policy. 

Defenses Reviewed 


The first defense, that the delay at 
Shanghai was a deviation, which required 
the payment of an additional coverage 
under the “held covered” clause, was 
held insufficient in view of the decision 
of Shientag, J., ruling that the complaint 
was legally sufficient, and holding that 
the delay at Shanghai was not brought 
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about in the “course of transit,” nor the 
result of any voluntary act on the part 
of the plaintiff; but “in consequence of 
hostilities, one of the risks specifically 
insured against under the policy.” 

Under that decision, if the failure to 

remove the oil until October 20, 1937, 
was the result of “hostilities or warlike 
operations,” then the plaintiff was cov- 
ered by the policy. In any event the 
defendants were held sufficiently pro- 
tected by their denial that the delay at 
Shanghai was due to hostilities and war- 
like operations. 
_ The third defense was held insufficient 
in view of Judge Shientag’s decision. 
The fourth defense that the payment 
was the result of a valid compromise 
and the sixth, that the additional pre- 
miums were paid voluntarily and with- 
out mistake, were held insufficient for 
the same reasons. 

The fifth defense that the plaintiff had 
obtained a substantial sum in settlement 
of a suit against the owners of the 
Taft for alleged breach of contract to 
transport the oil was held insufficient as 
a complete defense. 

If the plaintiff was entitled to recover 
the defendants would not be entitled to 
a set-off of the amount paid the brokers 
as commissions, since what the defend- 
ants did with the moneys paid them 
was, it was held, no concern to the 
plaintiff. 

Nor were the defendants held entitled 
to a_ set-off of $10,000, allegedly re- 
ceived by the plaintiff from the owners 
of the Taft in settlement of its action 
for alleged breach of contract, there 
being no priority of contract between 
the defendants and the steamship com- 


pany, and the alleged settlement could 
not insure to the benefit of the de- 
fendants. 


UNITED STATES FIRE REPORT 








Crum & Forster Company Shows Gain 
in Premiums in 1940; Total Assets 
Are $35,023,223 
The United States Fire, of the Crum 
& Forster Group, reports in its annual 
1940 total admitted 
assets of This is a gain of 
nearly $500,000. The 117th annual state- 
ment also shows policyholders’ surplus 
as of December 31 last amounting to 
$21,569,494. Net premium income last 
year ot $11,125,352 represents an increase 
of $978,858 over 1939. The unearned pre- 
mium reserve is $10,723,798, an increase 

of $505,933. 


Holdings 


statement covering 


$35,023,223. 


of United States Government 
bonds by the company amount to $9,- 
625,049. Cash amounts to $6,606,563. 
These two items far exceed the total lia- 
bilities of $13,453,729. 


WANT PROPERTY FLOATER 

Waldo O. Hildebrand, Lansing, 
tary-manager of the Michigan Associa- 
tion of Insurance Agents, addressed a 
meeting of the Kalamazoo association 
last month on the personal property 
floater. Efforts are to be made at the 
current legislative session to legalize 
this form of coverage, now barred t 
Michigan agents. 
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Pittsburghers Stage Big Show for 
15th Annual Insurance Day Affair 


Seating a Problem as 1,500 Hear H. V. Kaltenborn and 
G. G. Beamish on European War; C. A. Nottingham 
Honored; Five Educational Forums 


Widely heralded, the fifteenth annual 
Pittsburgh Insurance Day held on Mon- 
day in William Penn Hotel lived up to 
its reputation as the No. 1 educational 
attraction of the mid-winter season. 
More than 1,500 attended including 
agents and many top-notch company ex- 
ecutives, General chairman was Chas. 
H. Bokman, New Amsterdam Casualty’s 
manager in Pittsburgh, and under his 
expert guidance a program was put on 
which was both informative and enter- 
taining. He was flanked by two asso- 
ciate chairmen—E. W. Murphy and 
Henry S. Bepler—and a_ hard-working 
group of sub-chairmen. They included 





C. F. Flaherty, reception; E. A. Logue, 
entertainment; J. J. O’Donnell, dinner; 
Jet Parker, publicity; W. W. Allen, 
dance; W. H. Osborne, floor; P, M. 


Simmerman, day program; J. W. Henry, 
geuests; A. W. Pardew, luncheon; W, C. 
Fiand, speakers; E. E. Gangewere, tick- 
ets; T. J. Beagan, door; W, J. Zwinggi, 
finance, and R. L. Milliman, program. 

Kaltenborn Luncheon Attraction 

H. V. Kaltenborn, news analyst and 
radio commentator, was the guest attrac- 
tion at the luncheon and so keen was the 
interest in his talk that the hotel’s ball- 
room proved inadequate to hold the 
crowd and two smaller rooms were taken. 
The European war was his topic and he 
declared himself as “tremendously opti- 
mistic” regarding the British chances of 
victory. He insisted that Herr Hitler 
was licked last September when he did 
not follow up immediately his first big 
air assault on London. He predicted that 
if and when the pressure in Germany 
gets too heavy and defeat takes the place 
of “one victory after another,” there will 
probably be an uprising against Herr 
Hitler just as the people rose up against 
the Kaiser in World War No. 1. 

George G. Beamish Banquet Speaker 

A crowd of 1,400 attended the annual 
banquet after a day of stimulating edu- 
cational forums, Featured was George 
G. Beamish, world secretary of London 
Assurance, who recently arrived in 
America. He spoke with pride on the 
calmness with which English insurance 
companies have met the war situation; 
said that despite close governmental con- 
trol over other activities the British 
companies continue to handle the war 
risk insurance situation to the satisfac- 
tion of the government. Mr. Beamish’s 
talk was described by one observer as 
“a masterpiece of understatement.” 

Charles A. Nottingham, assistant 
United States manager, Royal Insurance 
Co., was also in the banquet spotlight. 
He was presented by Chairman Bokman 
with a scroll commemorating his fifteen 
years of continuous attendance at Pitts- 
burgh Insurance Day affairs. 

An excellent job was done by Col. 
Howard P. Dunham, American Surety 
vice-president, as toastmaster. Similar- 
ly, Frank A. Meisel, president of the In- 
surance Club of Pittsburgh, performed 
adequately in his presidential address. 
Joey Sims and his band provided the 
music for dancing. 

Educational Forums 


Five educational forums were staged 
in the morning and it was hard work for 


any one person to keep up with them. 
1. E. Gangewere, American Casualty, 
presided at the A. & H. session at which 
Arthur M. Holtzman, Mutual Benefit 
H, & A. manager at Rochester, spoke. 
F. M. Selsor, Fidelity & Casualty, and 
Marwin F. Jonas, American Surety and 
New York Casualty, were the attractions 
at the fidelity-surety forum. John H. 
Eglof, Travelers, held the floor in the 
casualty meeting; C. S, Weech, New 
Amsterdam Casualty, discussed public re- 
lations in the casualty claims’ room, 
and use and occupancy was the subject 
selected in the fire and marine forum by 
Clarke Smith, Royal-Liverpool Groups, 


New York. Highspots of these talks 
follow: 
Arthur M. Holtzman—The art of 


prospecting represents at least 90% of an 
agent’s permanent success in selling A. 
& H. insurance. Major returns in our 
agency came from nine prospecting 
methods and each agent has specialized 
on the type of prospecting which has 
proved applicable to his particular qual- 
ities, Greatest source of prospects, study 
(Continued on Page 33) 


New Responsibility 
Bill Has “Teeth in It” 


BACKED BY 14 ORGANIZATIONS 
Drafted by N. Y. State Bar Ass’n and 
Introduced in Assembly; Board of 
Trade Takes a Leading Role 





Spot news of the week was the intro- 
duction in the New York Assembly on 
Wednesday of an amended “standard 
motor vehicle safety-responsibility bill” 
by Floyd E. Anderson of Binghamton. 
Drafted by the New York State Bar 
Association’s committee on automobile 
accident prevention, this bill is the result 
of many conferences in which the insur- 
ance section of the New York Board of 
Trade took the leading role. Repre- 
sentatives of all branches of the busi- 
ness—companies, agents, brokers, busi- 
ness and civic associations—have attend- 
ed these conferences and freely partici- 
pated. All differences were finally rec- 
onciled and the revised bill is the result. 
It is felt to have “real teeth in it”; 
places broad powers in the Commissioner 
of Motor Vehicles and makes it manda- 
tory that he exercise them. 

Non-Partisan and Non-Political 

In introducing the bill Assemblyman 
Anderson said that in its essence it is 
non-partisan and non-political and de- 
cidedly in the public interest. He em- 
phasized: “It will accomplish most of 
the worthy objects of a compulsory in- 
surance bill without carrying a trail of 
political and economic disadvantages. I 
could never bring myself to the belief 
that the solution to our mounting acci- 
dent toll lay simply in financial com- 
pensation. Nor do I believe that gov- 
ernment fulfills its complete obligation 
simply by insisting upon dollar pay- 
ments. 

“This bill aims toward safety and the 
preservation of life and property, The 
compensatory features, even more com- 


(Turn forward to Page 17) 
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LIBERALITY in claim handling spells 
satisfaction to policyholders. 
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age is supported by a claim policy that makes 


GENERAL ACCIDENT 


FIRE AND LIFE 
ASSURANCE CORPORATION, LTD. 


Philadelphia 


The General 














Davidson U. S. Manager | 
Of Accident & Casualty | 


SUCCEEDS NEAL BASSeETyq 





C. A. Barkie Moves Up to Pp 
Senior Assistant Mer.; Their. : 
Respective Careers 





Odgen Davidson, who becomes United 
States manager of the Accident & (ys. 
ualty Company of Winterthur, Switzer. 
land, on March 1, succeeding Neal] Bas- 
sett, retired, has had an unusually broad 
insurance experience and_ has many 
friends in the insurance fraternity, Son 





OGDEN DAVIDSON 


of the late Harry Davidson, one of the 
topnotch early wood engravers, he went 
into Wall Street after leaving high 
school. He served eight years with the 
New York Trust Co., having experience 
in general bookkeeping, auditing and 
other work, being receiving teller when 
he resigned to enter the insurance busi- 
ness. He left banking for insurance 
through Charles A. Timewell, who was 
New York manager of the Standard 
Accident. He became friends with Mr. 
Timewell in a golf club of which Mr. 
Timewell was the president and Mr. 
Davidson the treasurer. 

His first work was as a special agent, 
territory being Greater New York and 





Underwood & Underwood 
CHARLES A. BARKIE 


Hudson Valley. He then returned to 
the inside and was with various depart- 
ments of the company here, including 
auditing, cashier, claim inspection an 
underwriting work, and then was made 
assistant manager of the company i 


(Continued on Page 33) 
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Levinson Book Makes 
Exposure of Rackets 


FOREIGN SUBSTANCE’ SWINDLES 





Insurance Co.’s, Hotels, Restaurants, 
Victims of Crooks Who Allege They 
Have Suffered Injury 





A nation-wide insurance racket in 
which unscrupulous persons attempt to 
make easy money by claiming that their 
teeth have been broken or they have 
heen ill because of some foreign sub- 
stance they encountered in their food 
eaten in public places, is exposed in a 
new book entitled “Food, Teeth and Lar- 
ceny.” Author is Dr. Charles A. Levinson, 
known as the Dental Sherlock. For more 
than ten years he has examined thou- 
sands of foreign substance cases in vari- 
ous parts of Massachusetts. At one time 
he was resident dentist at the House 
of Correction, Deer Island, Boston Har- 
hor, and he was former visiting anaes- 
thetist to the Forsyth Dental Infirmary, 
Boston. The book is from the press of 
Greenberg: Publisher, New York City. 

Dr. Levinson alleges that the foreign 
substance racket costs American people 
millions of dollars each year. He de- 
scribes the inner machinations of: this 
highly profitable swindle; tells how to 
combat its vicious practice. The book 
discusses the subject of handling honest 
and dishonest claims, proper court pro- 
cedure; the relation of the examining 
dentist or physician to the companies 
with which he is associated; and other 
subiects of allied interest. 

There is also a chapter cn product 
liability insurance. Dr. Levinson says 
that New York has the largest number 
of fake foreign substance claims; Bos- 
ton stands second. 

Massachusetts Law Makes Some 

People Claim Conscious 

Discussing causes of the racket he 
says : 

“There seem to be special and logical 
reasons, as might be expected, for this 
prevalence of claims in the Hub and 
throughout Massachusetts. Up to 1926, 
there were few cases handled by the 
claim departments of manufacturers and 
vendors of foods, but a new law became 
effective that year that had an unfore- 
seen result. The law provided that in 
order to secure registration of a motor 
vehicle in Massachusetts, the owner 
must be insured. It was not long before 
automobile accident cases began to in- 
crease, and along with them, foreign 
substance claims. Massachusetts citizens 
had become ‘claim conscious.’ Formerly 
when there was a slight personal injury 
or damage to an automobile there was 
less inclination to sue; but when the law 
had gone into effect, rich and poor alike 
were protected with a coverage of sev- 
eral thousand dollars. 

“Though Massachusetts since 1926 has 
been the ideal field for fraudulent claims 
in connection with food and motor ve- 
hicles, the changed attitude spread like 
an epidemic. Other states had no com- 
pulsory automobile insurance laws, but 
people became ‘claim-minded’ all over 
the country. Each year more of them 
took out insurance to cover personal 
Injury and property damage, and more 

of them brought claims.” 

In his chapter on product liability in- 
surance he mentioned the case of a 
bakery with 772 suits for poisoning 
against it, showing that a stampede can 
assume sizeable proportions. The bakery 
Was one of the best known and equipped 
of its kind in the country; a model 
plant, efficient and adequately super- 
vised, Casualty men who had inspected 
it said the equipment was all of supe- 
rior character. Yet some foreign sub- 
stance had entered the pastry and 
caused the illness of a great number of 
people. It is consideration of facts like 
these that make necessary high rates 
for Product liability insurance. Yet, the 
untavorable advertising a firm receives 
a widely publicized case of this kind 
can be even more expensive than the 
settling of a large number of individual 
claims. 

One chapter is devoted to handling 


Pittsburgh Ins. Day 


(Continued from Page 32) 

has revealed, are our present policyhold- 
ers. Direct mail performs usefully in 
landing prospects. “Planning hour” sug- 
gested by the speaker during which 
agent will meet and try to close with 
at least one new person each day. Chief 
point: “If you have done a good job 
of progressive prospecting you will have 
painless presentations.” Ross F. Rob- 
erts, Loyal Protective, introduced Mr. 
Holtzman. 

F. M. Selsor discussed “What Causes 
Dishonesty and Forgery Losses.” He 
pointed out that principal blocks to fi- 
delitv and surety losses were indifference 
and belief that employes are honest. 

Marwin F. Jonas featured “Effective 
Selling of Dishonesty Insurance.” Speak- 
er urged that greater study be given to 
dishonesty types of bonds; that agents 
will find this is not difficult knowledge 
to acquire and, having done so, it is 
well worth the time and effort, He in- 
dicated the limited amount of premium 
income over a period of years in this 
line, pointing to insufficient sales effort 
directed to cultivation of business. Said 
that bond once sold remains for years 
on the books; backed up this statement 
by displaying long list of customers of 
his own companies—the premium they 
started out with and how each account 
has been built up. 

C. S. Weech—Consensus was that he 
gave one of best talks on “Public Re- 
lations” delivered to date, approaching 
subject from claim department angle. 
He has examined his own company’s 
records and those available in other 
companies and estimates that there have 
been 20,000,000 “interviews” or contacts 
with the public in a year’s time in con- 
nection with claim settlements, In other 
words, 20,000,000 opportunities to sell the 
public on stock casualty insurance. Pres- 
ent day adjuster, he declared, is equita- 
ble and fair: poor and rich are treated 
alike; their stories listened to patiently 
so as to get every possible fact bearing 
on the claim. Mr. Weech described ad- 
justers as “among our best salesmen for 
stock casualty insurance.” 

John H. Eglof declared that retro- 
specting rating on workmen’s compensa- 
tion risks is the answer to two of the 
foremost industrial problems of the day: 
(1) elimination of “bottlenecks” caused 
by accidents, and (2) reducing cost of 
insurance occasioned by the present 
surge in industrial activity. Further- 
more, retrospective rating answers prob- 
lem of meeting the insurance costs of 
increased payrolls because the plan is 
based largely on losses instead of pay- 
rolls. No other rating plan, he empha- 
sized, has gone so far to give the pol- 
icyholder full credit directly and prompt- 
ly for the results of his accident pre- 
vention work. 

Clarke Smith discussed ably ramifi- 
cations of Use & Occupancy coverage 
and its application to present day prob- 
lems. 

Kwery Klinic Popular 

Afternoon feature was the “Kwery 
Klinic” conducted by J. W. Hubbard of 
Keystone Adjustment Co., who was 
dressed in the black gown and mortar 
board hat of the professor. Jovial and 
efficient, he gave the five competing 
teams in this “Pot o’ Gold” program a 
busy time, Any question missed by the 
team which tried to answer it was 
opened to audience participation. Cash 
prizes were awarded for correct an- 
swers. Respective team captains were 
C. P. Cunningham, Zurich; C. J. Ivory, 
Massachusetts Bonding; A, A. Rohrich, 
American Surety; A C. Feagan, Inter- 
Ocean Casualty; Paul J Mullen, Phoe- 
nix-London. 





claims and one subject discussed in that 
chapter is the nuisance claim. 

There is reproduced in the appendix 
of the book a paper on product public 
liability insurance by James M. Cahill 
which he delivered before the Casualty 
Actuarial Society, and one by Alton H. 
Hathaway on “How We Handle Foreign 
Substance Claims.” Mr. Hathaway is 
former president of the Hathaway 
Bakeries, Inc., Cambridge, Mass. 


Accident & Casualty 


(Continued from Page 32) 


New York. His experience there was 
thirteen years. 

He left the company for a _ period 
and then J. Schofield Rowe, then presi- 
dent of the Metropolitan Casualty, made 
him assistant manager of the New York 
metropolitan department in charge of 
casualty. Manager of the metropolitan 
department was John R. English, now 
with Great American Indemnity. 

Next, Mr. Davidson went with the 
Ocean Accident as Buffalo manager. 
Then United States Manager Charles 
H. Neeley, of that company, transferred 
him to the branch office in Chicago 
where he was given the post of assist- 
ant manager. 

He resigned in 1930 to become branch 
manager in Chicago for the Massachu- 
setts Bonding, and in May, 1936, joined 
the Accident & Casualty Co. as assist- 
ant United States manager. 

In Chicago he was vice-president of 
the Chicago Managers Association, was 
president of the Plate Glass Bureau, 
was a trustee of the local Surety Asso- 
ciation, and was a director of the Illinois 
Insurance Federation. 

Mr. Davidson belongs to Upper Mont- 
clair (N. J.) Country Club and to the 
Lotus Club of New York. 


Barkie 30 Years in Insurance 


Charles A, Barkie, who moves up to 
senior assistant United States manager, 
observed his thirtieth anniversary in in- 
surance last year, having started his 
career as an insurance broker. In 1914 
he joined the Continental Casualty in 
New York as manager of the branch 
office which post he held three years. 
Then he became executive special agent 
of the Metropolitan Casualty. Joining 
the Norwich Union Indemnity in 1920 
he organized and became superintendent 
of A. & H. lines there, doing so well 
that he was elected assistant secretary 
in 1926. 

From January, 1929, to the middle of 
1930 Mr. Barkie was back in the broker- 
age field being a partner in P. A. Post 
& Co., Inc., New York City, But the 
Norwich Union Indemnity invited him 
to return to the company in 1930 as 
vice-president and superintendent of 
agencies and he accepted the invitation. 
For the next six years he put in a lot 
of hard work and when he resigned in 
May, 1936, to join the Accident & Cas- 
ualty he was Norwich’s operating vice- 
president, 

Mr. Barkie’s first post with the Acci- 
dent & Casualty was as branch secre- 
tary, his promotion to assistant United 
States manager coming in 1937. In his 
new capacity he will share the executive 
supervision with Ogden Davidson, having 
charge of the East and Pacific Coast. 
Mr. Barkie’s hobbies are golf and hand- 
ball, and his clubs include the New York 
Athletic Club. 





Neal Bassett Quits 


(Continued from Page 1) 


1940 its net assets were $4,892,078. Of 
its invested assets 59.27% are in Gov- 
ernment bonds, 37.38% in other bonds, 
3.35% in stocks. 


Early Insurance Experience 


Mr. Bassett was born in Alabama 
where he attended private schools. His 
father was a doctor as was his grand- 
father, and an uncle of his grandfather, 
Richard Bassett, was one of the signers 
of the Declaration of Independence. 
When Mr. Bassett was 20 years old he 
went to Waco, Tex., where he started 
working for a company called the Fire 
Association of Texas, which had $100,000 
capital and $60,000 surplus. Some of the 
officers became well known in the in- 
surance business. 

After his experience with that com- 
pany he became a clerk in a local agency 
in Waco, Tex., which led to his becoming 
a special agent. In September, 1899, 
he went to work for a number of fire 


Coburn and Reese Give 
Lectures on Boilers 


AT N. Y. INSURANCE SOCIETY 


Publish Revised Text Book on Mechan- 
ical Lines; Defense Program 
Increases Importance 








Continuing their practice of the past 
years of making students boiler and 
machinery insurance conscious, J. H. 
Coburn, vice-president, Travelers In- 
demnity, and Dale F. Reese, vice-presi- 
dent, Hartford Steam Boiler, will deliver 
a series of four weekly lectures, the 
first starting on Friday, February 14, 
at the Insurance Society of New York. 

Interest in these lectures is enhanced 
by publication of the text book, “Boiler 
and Machinery Insurance,” based on pre- 
vious lectures of Messrs. Coburn and 
Reese and revised up to January 1, 1941. 

In addition to the lectures the book 
contains a complete set of boiler and 
machinery policies, schedules and en- 
dorsements copyrighted by J. P. H. 
DeWindt, manager of the boiler and 
machinery division of the National Bu- 
reau of Casualty & Surety Underwriters. 
It also includes a number of photo- 
graphs illustrating the various and nu- 
merous types of objects that may be 
insured under the boiler and machinery 
policies. 

The Travelers Indemnity and Hart- 
ford Steam Boiler are publishers of the 
book, Copies may be obtained through 
the office of Mr. DeWindt at the Na- 
tional Bureau, 60 John Street, New York 


Outline of Coverage 


The book begins with the origin and 
history of boiler and machinery insur- 
ance and contains full information of 
the underlying hazards, together with 
the special functions of the insurance 
company in the boiler and machinery 
field. An outline of the coverage is given 
in detail followed by an explanation of 
the policy, schedule and endorsement 
forms. Manual rules and rates, rate 
making, underwriting, the selection of 
risks, inspection, engineering and claim 
services are discussed. 

Each year more and more considera- 
tion is being given to boiler and machin- 
ery insurance or the “mechanical lines” 
as they are more generally called. This 
is very apparent, at this time, because 
of the stress being put on plants in 
connection with the defense plans of 
the country. Not only is this form of 
insurance desirable, but there is a de- 
cided demand for the inspection service 
which the companies maintain in their 
endeavor to prevent accidents and shut- 
downs. 





insurance companies in a territory which 
ran all the way from Pennsylvania to 
Texas. His headquarters were at first in 
Waco, later, he moved to New Orleans 
He became one of the most extensive 
travelers in the insurance business, and 
the number of miles of territory he 
negotiated mounted up to a pretty large 
figure, 

He joined the Firemen’s in April, 1901, 
and as a field man did so well in his 
territory that the company opened a 
Western department in January, 1910, 
making his western manager. In April, 
1923, he became president of the Fire- 
men’s and moved to Newark. By that 
time the Western department’s net 
agency premiums were in excess of #,- 
500,000. He was one of the founders 
of the Western Insurance Bureau. 

As president of the Firemen’s he be- 
came one of the outstanding men in the 
business. He was aggressive and pro- 
gressive. The company, under Mr, Bas- 
sett, bought control of a number of 
companies. 

U. S. GUARANTEE NAMES BERK 

The United States Guarantee, one of 
the oldest of the Casualty and fidelity 
insurance companies of the country, has 
appointed Harry A. Berk, Inc., to direct 
its advertising. Bruce Angus is the ac- 
count executive, 
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May Need Curbs on 
Medical Care Groups 


PINK COMMENTS ON GROWTH 





Raises Question as to How Many Should 
Be in Any Area; Financial Backing 
Another Question 





Superintendent of Insurance Louis H. 
Pink has issued a preliminary report on 
medical indemnity and hospital service 
corporations in New York State. He 
discloses that four new medical indem- 
nity corporations have been formed, two 
in New York City and one each in Buf- 
falo and Utica. These are Associated 
Health Foundation, Inc., 57 West 57th 
Street, New York; Group Health Co- 
operative, Inc. 1790 Broadway, New 

Western New York Medical 
Inc., 374 Delaware Avenue, Buf- 
and Medical and Surgical Care, 
252: Genesee Street, Four 
corporations 


York; 
Plan, 
falo; 
Utica. 
received 


Inc., 
additional have 
permits to solicit subscribers. 

Commenting on the growth of organi- 
zations of this type, Superintendent Pink 
said: ‘ 

“These medical expense indemnity cor- 
porations are intended primarily to serve 
the lower income groups and offer an 
opportunity for further development of 
voluntary action on the part of the peo- 
ple of the state. Although this is an adven- 
ture into a new field, making caution 
not only advisable but necessary, the 
progress to date has not been wholly 
satisfactory. Much less difficulty has 
been encountered in the up-state terri- 
tories than in New York City. In de- 
veloping the plans in Buffalo and Utica, 
there was _ considerable cooperation 
among members of the medical profes- 
sion, the heads of industry and civic 
leaders. There has been no coordinated 
action on the part of those groups in 
New York City. This is perhaps due in 
part to the much larger population and 
to more pronounced differences of opin- 
ion within the medical profession and 
the medical societies. 


Overlapping in New York 


“Questions have arisen as to how 
many such corporations should be per- 
mitted to organize in any particular 
area. The law itself places no limita- 
tion on the number. The only over- 
lapping is in New York City where six 
of the eight corporations are located. It 
would undoubtedly be correct to say 
that all of these plans have their good 
points and their weaknesses. Each has 
connected with it a number of outstand- 
ing individuals. If the Department knew 
which group had the most feasible plan, 
with the best chance of success both 
from the standpoint of the type of man- 
agement and the kind of plan offered, 
there would be much less difficulty in 
endeavoring to further restrict the num- 
ber in the Metropolitan area. Unfortu- 
nately that is not the situation. All of 
the plans differ in certain respects al- 
though in some instances the differences 
may not be substantial. But even where 
there are marked similarities in the 
plans, differences in management indi- 
cate a greater hope for success on the 
part of some than others. 

3ased upon figures submitted as of 
December 31st, 1940, the Buffalo plan 
has about 1,200 subscribers and 750 par- 
ticipating physicians. Utica has slightly 
more than 3,000 subscribers and 300 par- 
ticipating physicians, The two New York 
City corporations, on the other hand, 
have only about 450 subscribers and a 
participating physician membership of a 
little over 400. It is true that of these, 
the Group Health Cooperative, Inc., 





U. S. Life A. & H. Kit 


A new Accident, Health and Hospital- 
ization sales kit aimed to help life agents 
to understand more readily accident and 
health contracts has been issued to the 
agency force of the United States Life. 
The material is bound in a letter-size 
portfolio. 

Contents of the working kit include a 
chart giving policy coverages at a 
glance; fifteen pages for quick reference 
giving detailed information about each 
policy in illustration form; applications ; 
sample policies; a rate digest; sales 
promotion literature, and a_ leather 
pocket-size wallet containing apps and 
illustration cards for use by agents in 
interviewing prospects. 

The following is a resume of policies 
issued by the United States Life: 


Liberal Accident Policies, a series of six, 
covering medical reimbursement—total and par- 
tial disability weekly indemnity, death indem- 
nity, dismemberment, loss of sight, double in- 
demnity, aviation indemnity, identification in- 
demnity; also special and optional indemnities. 
The policies are issued with a 10% no-claim 
bonus rider on annual premiums. Insurance 
men are underwritten as Class A risks. 

Income Protectioin covering d:ath, dismem- 
berment, total and partial disability weekly in- 
demnity, hospital-nurse expenses, surgical- medical 
expenses, double indemnity, aviation indemnity, 
identification indemnity; also optional indemnity. 

Liberal Health covering total disability weekly 
indemnity—hospital-nurse expenses, surgical-med- 
ical expenses, 

Non-Occupational Accident and Sickness cov- 
ering death, dismemberment, total disability in- 
demnity, accident or sickness hospital expense, 
medical expense, aviation indemnity, identifica- 
tion indemnity. 

$10 Auto-Pedestrian-Travel Accident covering 
medical expense—total and partial disability in- 
demnity, death, dismemberment, loss of sight. 
Aviation also covered. 

Hospital Expense Policies—a series of four 
issued to men, women and children covering 
hospital room and board, ambulance service, 
laboratory tests, x-ray examinations, anesthetic, 
operating room, childbirth expenses, wheel chair 
or crutches, non-occupational accidental death. 

Surgical Operations and Physicians’ Fee 
Riders. These riders may be added to hospital 
expense policies and provide reimbursement 
for exnenses of medical treatment and surgical 
operations while confined to a hospital. In addi- 
tion to allowances for doctors’ calls the riders 
provide indemnity of from $5 to $100 for 
operations as stated in the schedule. 





which has approximately 125 subscribers 
and 150 doctors, did not acquire its 
license until December, 1940. The great- 
est physician participation in any of the 
New York City plans is in the Medical 
Expense Fund of New York, Inc., which 
has not as yet received its license al- 
though it has obtained a permit. The 
latest information furnished indicates 
that nearly 2,500 doctors have already 
joined that plan. 

“None of the plans gives complete medi- 
cal coverage due mainly to the exclu- 
sion of certain diseases and conditions, 
but in some the coverage is broader than 
in others; some also place greater em- 
phasis on preventive measures. The rate 
to subscribers ranges in the 8 plans from 
$9.00 to $23.00 with the rate for the 
spouse of the subscriber and the de- 
pendent children being lower than for 
the subscriber but differing somewhat 
in each plan. A few provide for some 
form of a ‘deductible charge’ and con- 
tain a prohibition against accepting sub- 
scribers whose incomes exceed certain 
specified amounts. One of the corpora- 
tions accepts subscribers regardless of 
income but varies the subscription fees 
to be paid according to designated in- 
come groups. There are also differences 
in the method of compensating physi- 
cians, some using the capitation basis 
and others a unit basis. 

“It is recognized that for any of these 
plans to be successful, they must have 
a substantial backing in the medical pro- 
fession. Until recently the doctors and 
medical societies, particularly in the 
Metropolitan area, have seemed hesitant 
to take any action with respect to this 
program. There have been indications 
recently, however, that the medical so- 
cieties are taking a more active inter- 
est and are beginning to evidence a de- 


1940 Accident and Health Results 


The following companies have submitted net premiums and net losses ~ the | 
year 1940 which, in the A. & H. business, is generally regarded as one of th : 
Two of the leading companies—Travelers and Mutual Benefit H. & A. 
ahead in volume over the previous year. 
The list follows: 


net premiums of $27,091,809. 


Company 


Metropolitan Life 
The Travelers 


Mutual Benefit H. & A................... 
Continental Casualty Co................. 
Provident Life & Accident............... 


Washington National Ins. 


Commercial Travelers Mutual Accident Assn............ 
National Gasusity Co. 5.5.5.0 .0608se.ees 


Connecticut General 


Federal Life 


Maryland Casualty Co. ................. 


Woodmen Accident Co. 
Loyal Protective Life 
U. S. Fidelity & Guaranty— 

Accident 


No. American Life & Casualty Co........ 


Eastern Commercial Travelers Accident Assns........... 





e best, 
—are sizeably 
The Metropolitan Life led the field with 


Net Premiums Net Losses 


s: Vee calen Pete ee $27,091,809 $15,306,011 
Me ab AC tne 19,650,000 — (about 529) 
pda encntedaa ts 17,807,767 8,200,009 
siemetacs eoraace ee 8,750,000 Se 
Os Cea 7,489,013 4,222 101 
Sen eee Me tie 7,000,000 (about 47%) 
3,979,713 2,607 58 
WD Biaeafele een ten 3,633,783 1,843,445 
Ri 2 AT 3,568,879 1,784,587 
PORN COC 1,634,307 926,262 
ee SN 8) 1,422,864 617,473 
(ARTS Seis 1,222,360 639,110 
Cn Cue 1,222,210 518,866 
site aiiredeneralanree 985,000 
ec oiate ie Sabre Ge < 196,000 
asiaelatcos eRe ees 3,700 
$1,184,700 
Usaha aie 576,287 223,933 | 
251,976 164,861 





A. & H. Seen As Profitable Line to 
A General Agency by D. E. Compton 


Donald E. Compton, Chicago manager, 
Provident Life & Accident, presented 
some helpful thoughts on “the place of 
accident and health insurance in a gen- 
eral insurance agency” in a recent ad- 
dress to the Mishawaka-South Bend In- 
surance Exchange at South Bend, Ind. 
Mr, Compton preferred to call his talk 
the “Why and How of Accident and 
Health Insurance in the General Insur- 
ance Agency.” He began with the “why,” 
saying that his first and most powerful 
answer to that is—to make money. “No 
line of insurance in any multiple line 


agency will provide a_ steadier, more 
lucrative income than accident and 
health. At the same time there is no 


line less easily transferred than accident 
and health insurance.” 

His next reason of the “why” was— 
defense, about which he said: “Build 
up your defense by insuring your clients 
now on your books first. I believe the 
timely slogan ‘De fense should start at 
home’ will hold true in this instance. 


Some Convincing Figures 
“To go on with the ‘Why’—I want to 
take up the problem of new clientele, 
always a potent topic in any aggressive 
agency. Let us look at statistics for a 
moment. Jn South Bend and Misha- 








sire to be more helpful in its develop- 


ment. 
Need Adequate Funds 


“A question that has been raised is 
whether the law should not be amended 
to require these organizations to have 
some specified amount of surplus as a 
condition of licensing. The sum of $25,- 
000 has been suggested. Experience has 
shown that they actually need several 
thousand dollars for their organization 
and early operating expenses. Certain 
expenses are necessarily incurred before 
the earned premiums are sufficient to 
furnish an adequate working capital. 
Perhaps some such amendment would 
be advisable, but we realize that these 
are non-profit organizations and that 
the 9 hospital service corporations which 
they parallel in the medical field were 
formed and have continued to operate 
under a law which had no such require- 
ment. The Department does feel, how- 
ever, that, based upon its experience 
with these plans to date, any applicant 
for a license should have an appropriate 
initial surplus before such license is 
issued,” 


waka there are approximately 140,400 
people. The average family is four peo- 
ple, or 35,100 families. Now, from anoth- 
er angle, in our nation of 130 million, 
we have forty million wage earners. So, 
in South Bend and Mishawaka we should 
have 4/13ths of 140,400, or 43,200 wage 
earners. If every family had a car and 
a home (which we know isn’t true) we 
should still have 8,100 more prospects 
for accident and health insurance (just 
among wage earners) right here than 
for residence fire insurance or automo- 
bile insurance. A man may not be able 
to own a car or home, and may even 
live in a furnished apartment, yet the 
poorer they are the more they need pro- 
tection of their income. 

“Your logical question is—‘Aren’t a 
good share of these already sold?’ My 
answer is definitely ‘No.’ 


The “How” Problem 


“Now on this subject of ‘how.’ First 
let me say, start among your clientele. 
I had one agent tell me he’d rather 
not because he was less embarrassed if 
he made a mistake on a coverage he 
didn’t know much about. So I'll change 
that to—start where you please, but 
Start! 

“My thought is, don’t get deskitis. I 
would say that a thorough canvass of 
the clientele of any well-established 
agency by a multiple line man will take 
all his spare time for six months or a 
year. After we have gone clear down 
our list of clients and properly discussed 
the coverage with each, some will prob- 
ably say, ‘And now where do we get 
our prospects?’ I again say—among 
your own clientele. 


Individual Experience 


“And what has your own little accident 
and health department done for your 
own agency? Unless I miss my guess 
it has gained clients for you like a 
rolling snowball and each new client 
is either an owner or a future owner. 
Accident and health renews like life 
insurance and the young clients will 
still be paying their premiums when you 
are ready to retire instead of retiring 
with you.’ 

In closing, Mr. Compton emphasized 
that A. & H,, a fertile field for devel- 
opment, can be made, and should be 
made, a substantial department of any 
progressive multiple line agency. e- 
fend your clientele from competitors and 
defend your clientele’s income from 
disastrous inroads of accident or sick- 
ness,” he recommended. 
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The United States F. & G. has in- 
eniously dramatized its forty-fifth an- 
nual report, and made facts and figures 
glow with life. It has done this through 
means of a pamphlet representing print- 
ing craftsmanship, timely and vigorous 
illustrations, and a general explanation 
not only of the company’s business 
standing, but of its aims and purposes 
and the manner in which the organiza- 
tion operates to carry out those ends. 
The entire enterprise is a credit to 
its designers both as to format and 
content. It humanizes insurance be- 
cause it makes it more understandable. 
Such a booklet will serve to intro- 
duce the company’s stockholders to the 
company itself such as a bare, pub- 
lished statement could not do. As 
President E. Asbury Davis says in his 
report, this presentation of illustrated 
material bearing on the casualty and 
surety business, particularly as it relates 
to this company’s agency organization, 
its efforts toward loss prevention and 
the handling of the business in the home 
ofice “should afford the stockholders a 
better understanding of their company 
and its methods of operation.” 


Illustrations Well-Chosen 


The illustrations are well-chosen. The 
first is an excellent drawing of the 
company’s home office doorway, super- 
imposed on a map of the United States. 
There is a double spread on “Illustrating 
the Need for Insurance,” such as the 
Jefferson Memorial in Washington for 
which the company wrote the construc- 
tion bond, and so on down the line of 
accidents, sickness and hold-ups, rob- 
beries and embezzlements, all illustrating 
the necessity of insurance or some form 
of bond. 

Other illustrations show some of the 
main branch office buildings, plant safety 
and educational meetings, safety engi- 
neering in action and servicing the bond 
and policy. 

Under the heading “The Agent—Back- 
bone of Insurance,” it says that not all 
assets are featured in the financial state- 
ment; that the insurance company has 
an asset not featured in its annual re- 
port which represents a tremendous in- 
vestment—the agent. There are nearly 
9000 U. S. F. & G. agents, approximately 
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U.S. F. & G. Humanizes Insurance 
In the Minds of Its Stockholders 


half of whom have represented the com- 
pany for more than ten years, over 
1,200 for a quarter of a century and 450 
for periods of thirty-five years or more. 


Upholds Agency System 

Setting forth its belief in the sound- 
ness of the American Agency System 
and stating that the company had been 
one of its constant advocates, the bro- 
chure continues: 

“The U. S. F. & G. strictly adheres 
to the American Agency System. ° It 
does no overhead writing, does not sell 
direct; only through agents and licensed 
brokers. None of its tens of thousands 
of bonds and policies reaches the public 
except through an agent or broker.” 

Giving details of the nation-wide ac- 
cident picture, the brochure says under 
“The Conservation of Men and Mate- 
rials’: “Once safety engineering was 
thought to be simply a process of de- 
tecting potentially hazardous physical 
conditions—such as lack of machine 
guards or defective floors—and prescrib- 
ing proper structural remedies. Today 
it is recognized as a specialized profes- 
sion requiring not only the technical 
knowledge of the engineer but a broad 
perspective of human behavior. It is 
indeed in the application of methods de- 
signed to control human behavior that 
our hope of safety achievement lies. 
Accidents from defective physical condi- 
tions constitute but 5% of the total. 
Ninety-five per cent of all accidents in- 
volve a personal factor, such as an un- 
safe act, haste, emotional instability or 
improper attitude.” 

Liberal Interpretation 

“An insurance policy is an agreement 
to pay accidental losses, but we prefer 
to place a far more liberal interpretation 
on our obligations to clients. We know 
of no greater service to policyholders 
and to the public generally, than the 
prevention of accidents, suffering and 
economic loss. The years immediately 
before us will emphasize the need for 
a planned accident prevention program, 
designed to conserve life, limb and prop- 
erty. Our safety engineering depart- 
ment, through its 150 sales representa- 
tives, is constantly striving to reduce 
the waste of man-power and material, 
which are the by-product of avoidable 
accidents.” 





KEMPER MUTUALS SHOW GAINS 





Automobile Premiums Up for Twenty- 
ninth Consecutive Year for 
the Group 

_ The twenty-ninth consecutive annual 
crease in automobile insurance pre- 
miums written by the Kemper Affiliated 
group of casualty and fire insurance com- 
panies, totaling $23,044,343 in 1940, has 
been announced by H. G. Kemper, 
executive vice-president of the compa- 
mes. This was an increase over 1939 
of $658,091, compared to the 1939 gain 
over 1938 of $71,405. These gains, ex- 
plained Mr. Kemper, were achieved after 
absorbing over $2,000,000 in rate reduc- 
tions given policyholders, in addition to 
making up the normal premium loss 
through cancellations and non-renewals. 

otal premiums for all lines written 
by the Kemper group reached a new 
high of $40,381,744. This increase of al- 
most $3,000,000 over 1939 was more than 
double the 1939 gain of $1,387,176 over 
the previous year. The net premium 
income of the casualty companies in the 
group amounted to $36,541,739, an in- 
crease of $2,473,876. Net premiums of 
the fire companies totalled $3,840,005, an 
merease of $457,362. 


DRAM SHOP LIQUOR RATES UP 
gona S. Lord of Lord, Bissell & 
vk, attorneys in fact for London 
loyd’s in Illinois, announces an increase 
of 25% in rates on liquor liability cov- 
‘rage under the state dram shop act, 
etective January 20 on new business 
and March 1 on renewal business. 





DAVIS SPEAKS IN ROCKFORD 


Roy L. Davis, manager of the Chicago 
office of the Association of Casualty & 
Surety Executives and Boyce W. Rouce 
were speakers at Rockford, Illinois, In- 
surance Day, sponsored by the Rockford 
Board of Fire, Casualty and Surety Un- 
derwriters, February 19. Harold Green- 
berg, executive adjuster for the West- 
ern Adjustment and Inspection Co. 
showed motion pictures of the South 
Chicago grain elevator fire. 


REINSURANCE 
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19409 NET PREMIUMS INCREASE 





Fireman’s Fund Indemnity Increases 
Assets, Policyholders Surplus; Made 
Underwriting Profit 
During 1940, Fireman’s Fund Indem- 
nity Company’s net premium income 
totalled. $5,842,000, representing a gain 

over the preceding year of $117,000. 

This information was given to the 
stockholders at the company’s annual 
meeting, held in San Francisco on 
Tuesday, February 11. 

The report shows that the company’s 
total assets, based on actual market 
values on December 31, 1940, were $12,- 
017,000, an increase of $419,000 for the 
year. Policyholders’ surplus, based on 
actual market values, stood at $4,937,000, 
compared with $4,293,000 at the end of 
1939. 

On the basis of the valuation formula 
prescribed by the National Association 
of Insurance Commissioners, gross assets 
were $11,636,000 with policyholders’ sur- 
plus of $4,556,000. : 

The year’s operations resulted in un- 
derwriting profit, before Federal income 
tax, of $496,000, as compared with $72,- 
000 for: 1939. 

The company’s income from invest- 
ments amounted to $319,000 against 
$320,000 for 1939. 





BURFORD INDUCTS OFFICERS 





Alldredge Heads Los Angeles Accident 
& Health Managers Club; Past 
Presidents Attend 
Harry G. Burford, California Agencies, 
Inc., one of the original members of 
the Accident & Health Managers Club 
of Los Angeles, inducted the following 

new Officers at its January meeting. 

President, F. B. Alldredge, Occidental 
Life; vice-president, Otto Kloppenburg, 
Hartford Accident & Indemnity; sec- 
retary-treasurer, George Howell, Mary- 
land Casualty. 

There was a large attendance, more 
than half of those present being former 
presidents of the organization. John 
Ford, Pacific Mutual Life, chairman of 
the Los Angeles Accident & Health 
Week committee, outlined plans for that 
event. 
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INDEMNITY COMPANY GAINS 





North America Reports 11% Increase; 
20-’40-60 Sales Campaign Was 
a Big Success 

An increase of $1,371,972—11%—in pre- 
mium income over 1939 and 46,359 new 
nolicies written was the highly gratify- 
ing result of the year-long sales cam- 
paign conducted during 1940 by the In- 
demnity of North America, the casualty 
member of the North America group. 

The method by which this highly cred- 
itable gain in business was accomplished 
was an intensive selling campaign that 
ran throughout the entire year. This 
campaign was made up in turn of five 
subsidiary campaigns, each of two 
months’ duration, during which special 
emphasis was put upon the sale of se- 
lected coverages, 

Preceding the year-long campaign, the 
company ran a preliminary contest, from 
July 15 to October 15, 1939, to find a 
suitable name for the coming year-long 
campaign, the fundamental purpose of 
which was to celebrate the company’s 
twentieth anniversary. From those sub- 
mitted, the name “We’re 20 in ’40 and 
going like 60” was selected. 

Over 85% of the Indemnity agents 
earned gift awards, and more than 50% 
of the entire Indemnity roster of agents 
were able to show worthwhile increases 
in their premium income over the year. 

With an 11% increase in premium vol- 
ume, $13,846,605 for 1940, against $12,- 
474,633 for 1939, the company is highly 
gratified with the results of the cam- 
paign. 

In addition to the gift awards, there 
were 100 grand prizes offered for the 
100 leading producers for the entire year. 
This is to consist of a trip to Atlantic 
City and a two-day stay at one of the 
leading hotels in that Summer resort, 
with all expenses paid to and from the 
agent’s home, no matter in which section 
of the country he may be located. This 
trip for the grand prize winners is sched- 
uled for June 24 to 26, during which 
there will be a “get-together” at which 
company officials will be present. 


Babcock’s 30th Anniversary 


L. K. Babcock, secretary, Aetna Life 
and Aetna Casualty & Surety Company, 
observed his thirtieth anniversary with 
the organization on February 6. Before 
he joined the Aetna he served as super- 
intendent of the Topeka High School 
and later was secretary to the Governor 
of Indiana and to the Mayor of Indian- 
apolis. 

Mr. Babcock is chairman, automobile 
theft committee, Automobile Underwrit- 
ers Detective Bureau in New York; on 
the claims executives’ committee, Na- 
tional Council on Compensation Insur- 
ance; and chairman, advisory commit- 
tee in the Claims Bureau, Association 
of Casualty & Surety Executives. 





DUNCAN REID’S MOTHER DIES 


Mrs. Mary Reid, 84, mother of A. 
Duncan Reid, recently retired as presi 
dent of the Globe Indemnity, and of 
Wallace M. and Charles A. Reid, part 
ners in the Wallace M. Reid & Company 
agency of Pittsburgh, died February 6 
in the home of Charles A. Reid. “She 
was buried in Kingston, Ontario, former 
home of the Reid family. 
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Aviation Insurance Featured by the 
Employers’ In Its Agency Magazine 


The Employers’ Liability and affiliated 
companies published this week the Feb- 
ruary edition of organ, The 
Pioneer, devoted entirely to aviation in- 


its house 


surance, a line which the Employers’ re- 
cently entered through arrangement with 
Newhouse & Sayre, Inc., New York, as 
its aviation general agents countrywide. 
Keynote of this edition is the lead-off 
message of E. C, Stone, United States 
general manager and attorney of the 
eroup. He stresses that the Employers’ 
will underwrite aviation insurance “con- 
servatively, sanely and carefully”; that 
there will be no eager scramble for vol- 
ume. “We believe there are ‘selective 
policies’ in aviation insurance and these 
we are seeking to get,” he says. 

Mr. Stone’s foreword paves the way 
for a general statement of policy by 
Frank D. Tibbetts, automobile superin- 
tendent, whose main point is that there 
are many features of the aviation busi- 
ness that parallel automobile insurance 
conditions and situations. This similar- 
ity prompted the Employers’ to break 
away from the “beaten track” of writ- 
ing aviation lines from the marine in- 
surance angle and to approach the sub- 
ject from the auto underwriter’s view- 
point. 


Jack Nelson on Background Facts 


As W. L. Jack Nelson explains in his 
article: “We believe that aviation laws 
as they are formulated will more close- 
ly follow the laws governing motor cars 
rather than ships.” Mr. Nelson is avia- 
tion manager of Newhouse & Sayre, 
Inc., and as background facts he tells 
why the Employers’ went into aviation 
“on its own” rather than as a member 
of an aviation pool, securing its reinsur- 
ance through the usual channels. A 
simplified rate guide is reproduced with 
Mr. Nelson’s article showing how close- 
ly the cost of various aviation covers ap- 
proximate the cost of various auto in- 
surances. He also gave advance infor- 
mation on a new accident policy cover- 
ing flying accidents which will soon be 
announced. 


It Pays to Fly Carefully 
Giving added prestige to the edition, 
Col. Edgar S. Gorrell, president of the 
Air Transport Association, has a mes- 
sage entitled “It Pays to Fly Carefully” 
in which he stresses that this is a slo- 
gan which every private flyer may well 


adopt as his own operations code. Ap- 
proximately this slogan captions the 
Employers’ aviation program which 


elicits Col. Gorrell’s commendation. 

The enjoyment of flying, both from 
the aesthetic and practical viewpoints, 
is well expressed in the next article 
written by Mrs. Betty Huyler Gillies, 
president of the Ninety-Niners, leading 
women’s pilot organization, a director 
of the Private Flyers Association and 


National Association, and who is the 
mother of three children. 
Rounding out the edition, Jerome 


Lederer, safety bureau director of the 
Civil Aeronautics Board, gives succinct 
information on Federal regulations gov- 
erning certification of aircraft for non- 
airline flying and rules regulating air- 
craft ownership and operations with 
which the agent and broker should be 
familiar. 
Henry S. Stone’s Article 

Another feature is the article by Hen- 
ry S. Stone, son of the United States 
manager, who is a private pilot and 
who is attached to the New York De- 
partment of the Employers’, He tells 
about the amazing progress made in 
private flying over the past six years. 


Visualizing sales opportunities, he says: 
“Once a policy has been written on a 
privately owned plane there should be 
the opportunity to solicit other lines for 
the same assured such as his A. L., resi- 
dence liability, voluntary compensation 
or employers’ liability on his servants, 
burglary, fire, steam boiler and other 
selective sellers.” 

Final articles are by Elliot P. Knight, 
Employers’ superintendent of engineer- 
ing, also a private pilot, who describes 
the “thrills of flying,” and by Leighton 
Collins, editor of Air Facts, magazine 
of safe flying, who emphasizes that the 
chief safety fundamental in the air is 
to “keep high.” 

To Arthur D, Grose, editor of The 
Pioneer, goes a lot of credit for having 
assembled this impressive array of arti- 
cles and authors; also for the attractive 
airplane photographs in this edition. 





Joyce Agency of St. Paul 
Observes 50th Anniversary 


Fifty years ago William B. Joyce, in 
his early twenties and full of ideas and 
ambition, quit the new but expanding 
telephone business to enter the surety 
end of the insurance business. That year 
he established the William B. Joyce Co. 
in St. Paul to represent the Kansas 
City Trust Co. which later became the 
National Surety Co. Within ten years 
Mr. Joyce was called to an executive 
post in the home office in New York but 
the agency he established in St. Paul, 
now known as Joyce Insurance, Inc., 





55 


tion of the Preferred. 


Cars of a 


The Preferred Accident has throughout its 55-year 
career built up and maintained a progressive staff 
of agents in all parts of the country with whom its 
relationship has been friendly and mutually profitable. 


The cornerstone of the Preferred’s success has been 
gradual, steady growth, the emphasis being on 
careful underwriting in both field and home office, 
and a policy of claim settlements that builds good 
will among policyholders. 


That agents appreciate this program in its broad 
aspects is indicated by their long time representa- 


THREE CHANGES IN OCEAN 





Page to New York, Brown to Washing- 
ton; Appoints Kelly Philadelphia 
Manager 

The Ocean Accident & Guarantee and 
Columbia Casualty have appointed Du- 
Blois Page, Jr., assistant manager of its 
metropolitan New York office, named 
William M. Brown its resident manager 
at Washington, D. C., to succeed him, 
and appointed Ralph C. Kelly resident 
manager of the Philadelphia office. 

After his first experience in insurance 
in a Boston general agency, Mr. Page 
came with the Ocean in its Boston office 
as underwriter in 1933, He was placed in 
charge at the Washington office in 1938. 

Mr. Brown also obtained his initial 
experience in a general agency, and 
joined the Ocean in 1939 as special agent 
in the northern New Jersey territory. 

Mr. Kelly has been with Ocean com- 
panies since 1922. Since 1937 he has 
been in charge of the Indianapolis of- 
fice from which he is now transferred to 
Philadelphia. He succeeds L. E. Shall- 
berg who resigned to become manager 
of the Philadelphia office of the Zurich. 





has continued on and has prospered. 

This week it is observing its fiftieth 
anniversary and through the years he 
represented the National Surety. Surety 
lines continue to be the major business 
of Joyce Insurance, Inc., although it 
writes all lines. As a general agency 
it now has 1,100 local agents reporting 
to it in Minnesota and adjoining states. 
It occupies most of a two-story building. 

Most of the present executives of 
Joyce Insurance, Inc., have been with it 
for many years. C. M. Bend, president 
of the agency came in in 1903 as 
secretary, and L. A. Green, secretary, 
joined the firm that same year as an 
office boy. H. E, Berreau, vice-president 
in charge of the Minneapolis office, en- 
tered the company in 1905 and Charles 
J. Moos, also vice-president, came in in 
1926 after serving as postmaster in St. 
Paul. 
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N. Y. Department to Accept 
Medical Payments Play 


_ General approval of the proposed med- 
ical payments coverage was registered at 
the public hearing held by New York 
Insurance Department February 13 a 
to the desirability of this form for New 
York State, Superintendent of Insur- 
ance L. H. Pink conducted the hearin 
flanked by his entire staff, and both the 
National Bureau of Casualty & Surety 
Underwriters and the Mutual Casualty 
Insurance Rating Bureau were tee 
sented. These two organizations had 
recently submitted to the Departmen 
rates, forms and rules for writing med. 
ical payments coverage as an endorse. 
ment to the automobile liability policy 
It would protect the owner of an auto, 
members of his family and guest occy. 
pants, by providing reimbursement for 
medical expenses resulting from injuries 
sustained in connection with the use 
and operation of such automobile, 

The form was filed with the Depart. 
ment more than a year ago, and “tabled” 
at that time on the grounds that it was 
a form of accident insurance, In its re. 
opened form few if any objections were 
raised to its being a part of the A, L. 
policy. The coverage, in various forms 
is now being sold in forty-two states 
and it is estimated by the National Bu- 
reau that its member companies will 
write a volume of $500,000 in 1941 in 
these states. 

Superintendent Pink, pointing to cer- 
tain legal technicalities in the plan sub- 
mitted, indicated that they could be over- 
come by amending the insurance law 
relating to “definition of liability insur- 
ance.” A bill will be drawn up embrac- 


ing his suggestions and introduced in | 


the legislature, 





ZURICH PUTS ON CAMPAIGN 





Drive for New Agents Forwarded By 
Promotion of R. V. Banion and 
Appointment of L. E. Shallberg 
In promoting Robert V. Banion to 
superintendent of agencies, Eastern De- 
partment, with headquarters in New 
York and appointing L. E, Shallberg to 
succeed him as Philadelphia manager, 
the Zurich is furthering the campaign 


on which it has embarked to secure a | 


larger agency force in 1941. 

Mr. Banion will assume active direc- 
tion of the agency campaign in the 
East, outside of New York metropolitan 
area for the three companies in the 
group; Zurich General, Zurich Fire and 
American Guarantee. He will make his 
headquarters in New York City. 


He started in the insurance business 


with the Travelers in 1923, shortly after 
graduation from the University of Penn- 
sylvania. In 1928 he joined the Alliance 
and came with the Zurich in 1932. He 
was first assistant manager for the 
Zurich in Philadelphia, then manager 
in Pittsburgh and later, manager at 
Philadelphia. d 

Mr. Shallberg’s first insurance expefi- 
ence was with the Travelers in Kansas 
City. 





W. A. EARLS VISITS NEW YORK 
William A. Earls, Cincinnati, presl- 
dent of the Earls-Blain Co., spent a few 





days in New York on a business trip 
this week, His son, John V., vice-pres'- 
dent of the agency, is spending severa 
weeks doing some special work at the 
home office of the Royal Indemnity. 





F. & C. Promotes Three; 


O'Leary, Kerr, Robinson 


President Bernard M. Culver, Amett- 
ca Fore Group, announces the promotion 
of Cornelius O’Leary, Jr., from assistant 
secretary to secretary of the Fidelity 
& Casualty; Gilbert L. Kerr from supet- 
intendent of the casualty department to 
secretary and of Harold S, Robinson 
from superintendent of the compensa 
tion and liability department to assistant 
secretary. Mr. O’Leary has been with 
the F. & C. since 1911, Mr. Kerr since 
1932 and Mr. Robinson since 1932, 
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Nearly 100 Lives Lost Daily in Auto 
Accidents in 1940 ‘Travelers Reports 


Company Publishes “Here Today—” Containing Dramatized 
Record of Last Year’s Street and Highway Acci- 
dents; 35,000 Killed; 1,320,000 Injured 


Screaming newspaper headlines pro- 
claimed each of 1940’s major disasters, 
but if fatalities make news the nation’s 
trafic death toll should be the banner 
headline story every day of the year, 
according to the eleventh annual safety 
booklet, “Here Today—” just issued by 
the Travelers Insurance Co. No single 
catastrophe in the United States during 
1940 approached the daily average of 
almost 100 lives lost in automobile 
accidents. 


Graphic pictures and gruesome statis- 
tics will startle the reader of “Here To- 
day——” as he learns that no fewer 
than 35,000 persons were killed by auto- 
mobiles and 1,320,000 were more or less 
seriously injured during 1940. This toll 
of death and injury exceeds that of 1939 
and 1938 by a considerable and alarming 
margin. 


” 


The Disaster of October 4, 1940 


Outstanding feature of “Here To- 
day: ’ is a section devoted to a vivid 
description of the automobile accidents 
happening on a single, average day in 
1940. This information, culled from 
1,342 different daily newspapers pub- 
lished on October 4, points to eighty- 





five dead, 1,496 injured and $7,000,000 in 
property damage loss. 

Other features include numerous pho- 
tographs of accidents which happened 
on October 4; “Death’s Diary,” which 
describes a dozen of the more tragi¢e 
smash-ups; an eye-witness account of 
one accident observed by George Mal- 
colm-Smith of the Travelers’ publicity 
staff; a thought-provoking cartoon by 
Jerry Costello, nationally known news- 
paper artist; and the usual set of tables 
analyzing the nation’s traffic accident 
experience in 1940. 

The foreword offers no suggestion that 
there was a shadow of improvement in 
the country’s traffic conditions stating, 
“The year 1940 was a year of retrogres- 
sion, of disappointment and disillusion- 
ment in virtually every respect pertain- 
ing to street and highway safety.” 

Harry Barsantee, supervisor, Travel- 
ers News Bureau, wrote the foreword 
and generally supervised the prepara- 
tion of “Here Today——”. 


Significant Accident Facts 


Highlights from the tables, which are 
based on official reports from forty- 
eight states, include the following sig- 
nificant facts: 

Exceeding the speed limit was respon- 
sible for 40% of the fatalities and 26% 
of the injuries in 1940. 

Every third victim of a fatal traffic 
accident last year was a pedestrian. 





More than 97% of all drivers involved 
in accidents had had a year or more of 
operating experience. 

Almost 86% of all fatal accidents oc- 
curred in clear weather and nearly 78% 
happened when the road surface was 
dry. 

Crossing between intersections killed 
3,950 and injured 74,630 pedestrians who 
took the chance. 

Male drivers were involved in 93% 
of all fatal accidents; females in only 
7%. 

Sunday continued to kill more persons 
than any other day of the week, with 
Saturday leading in persons injured. As 
the safest day for driving, Tuesday took 
the honors from Wednesday, which was 
1939’s safest day. But the most dan- 
gerous hour of any day is still between 
7 and 8 p.m. 

Passenger automobiles were most fre- 





quently involved; taxis and buses were 
safest. 

The booklet, now rolling off the 
presses at the rate of 100,000 a day, 
also contains three striking “advertise- 
ments” on the subject of safe driving, 
which were prepared by Ted Patrick, 
one of the country’s top advertising 
copy-writers, These advertisements were 
worked out in conjunction with the edi- 
tors of Look Magazine and appeared in 
that publication shortly before the re- 
lease of “Here Today ty 

Single copies of the booklet are now 
being mailed to schools, clubs, city and 
state officials, as well as to thousands 
of individuals who are known to have 
an active interest in the prevention of 
traffic accidents. Quantities will be 
available shortly from the company or 
any of its representatives. More than 
1,500,000 copies will be distributed gratis 
during the next few months. 
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Forum Study Club Doing 
Good Job in New York 


WILSON D. SKED IS CHAIRMAN 





Members Are Graduates of Ins. Society 
Courses Who Wish to Broaden 
Their Knowledge 





The Forum Club of the Insurance So- 
ciety of New York, Inc., now in its 
fourth year of operation, is making 
available education to younger members 
in the insurance business through the 


interchange of ideas among its own 
members and with the assistance of 
invited guests who are specialists in 


particular fields. The regular members 


have not only gained additional knowl- 
edge in their own lines but have learned 
about other forms of insurance through 
the prepared talks and ensuing discus- 
sions. The present day tendency of 
specialization requires that an individ- 
ual’s knowledge be broadened through 
his own efforts and the Forum Club is 
a means to that end. In these sessions, 
designed as they are to promote dis- 
cussion, the members not only gain the 
additional knowledge but also have the 
opportunity to speak, think on their 
feet, and have their ideas stand the test 
of challenge, 


Surveys to Be Discussed 


The present program has involved the 
coverage afforded by the various lines 
of insurance. Different phases of the 
coverage, as well as recent changes that 
have been made, have been emphasized. 
These have been stressed in order to 
bring out the necessity for complete up- 
to-date protection under the present day 
competitive nature of our insurance 
business. It will culminate in discus- 
sions on insurance surveys, their use 
and application. With the groundwork 
in the various coverages, the survey 
forums will have increased value and 
significance at a time when all com- 
panies are devoting considerable time 
and money to this particular angle of 
the business. 

Members of the Forum are also mem- 
bers of the Insurance Society. They are 
not only employes of stock and mutual 
companies but also of various bureaus, 
brokerage houses and agencies, The 
majority are specialists in particular 
fields and graduates from courses of 
the Insurance Society. 

The club started its present season 
with a regular program of guest speak- 
ers and typical of the quality of these 
speakers the guest of honor at the 
March 3 meeting will be E. W. Sawyer, 
National Bureau of Casualty & Surety 
Underwriters, who will discuss the com- 
prehensive liability program. The com- 
plete list of speakers includes: 


Guest Speakers 


George C. Bonstelle (American) Lum- 
bermens Mutual Casualty; Fred C. 
Buse and James Davis, both of Aetna 
Casualty & Surety; Fred Dey, Hartford 
Accident & Indemnity; George S, Dur- 
yee, Home of New York; Paul J. Ken- 
nedy, United States manager, Halifax 
Fire and head of the Paul J. Kennedy 
Agency; A. V. H. Kirby, Central Manu- 
facturers Mutual; John P. Madigan, 
Fidelity & Deposit; George Magill, 
Springfield Fire & Marine; W. E. Mal- 
lalieu, Jr., Royal Insurance; E. W. Saw- 
yer, National Bureau; Edmund F. Smith, 
Travelers Indemnity; Malcolm Smith, 
Fidelity & Casualty; Stanley W. Teb- 
betts, Continental Insurance Co.; Rich- 
ard T. Wood, American Surety and 
New York Casualty, and Norman Webb, 
General Accident. 


Forum Idea Spreading 


The members conduct each forum 
session as well as assisting in the gen- 
eral educational program of the Insur- 
ance Society. Furthermore, an effort 
is now being made to spread the forum 
idea in New York City and in other 


Kaiden Kazanjian 


WILSON D. SKED 


cities where the Insurance Institute of 
America has affiliates. 

Officers of the Forum Club are as 
follows: Wilson D. Sked, Marsh & 
McLennan, Inc.; vice-chairman, Peter 
Drake, Sisley & Brinckerhoff; secre- 
tary, William Leider, Chubb & Son; 
treasurer, James Liesner, Aetna Casual- 
ty & Surety, and historical secretary, 
Everett Towers, North British & Mer- 
cantile. 

Chairman Sked’s Background 


Chairman Sked, a graduate of Law- 
renceville School and Yale University, 
has been associated with Marsh & Mc- 
Lennan, Inc., in its casualty department 
since graduation from Yale in 1935. 
While in college Mr. Sked was business 
manager of the Yale Banner and Pot- 
Pourri and 1935 Yale Freshman Year- 
book. He is now lecturing on casualty 
insurance in the brokers’ course of the 
Insurance Society. 

Meetings are held on alternate Mon- 
day evenings from 5:15 to 6:45 at the 
National Bureau of Casualty & Surety 
Underwriters. Application for member- 
ship or request for admission to any 
particular session may be made to the 
chairman, Insurance Society Forum 
Club, 107 William Street, New York. 

March 3 Meeting 


Regarding the March 3 meeting at 
which E, W. Sawyer will be guest speak- 
er Chairman Sked announced this week 
that meeting place will be the auditorium 
in the Aetna Casualty & Surety Build- 
ing, mezzanine floor, 151 William Street. 
Admittance will be by invitation. 


FBI Official to Address 
Newark Safety Council 


E. P. Coffey, chief of the technical 
laboratories of the Federal Bureau of 
Investigation, will address a luncheon 
meeting to be held under auspices of the 
fire prevention committee of the Newark 
Safety Council at the Robert Treat ‘Hotel 
February 24, 

Mr. Coffey will speak on “Sabotage” 
and a discussion period will follow his 
address. Tickets may be obtained from 
A. B. Graham, 20 Washington Place, 
Newark, or from Secretary Paul McC. 
Hauser of the New Jersey Special 
Agents Association. The cost is $1.25. 








Cleveland Sales Congress 


To stimulate A. & H. Week interest 
the Cleveland Accident & Health Asso- 
ciation will hold a sales congress March 
11 at Statler Hotel at which an attend- 
ance of 500 is expected. Eight speakers 
are scheduled. Charles F. Stewart, 
Ohio manager of Massachusetts Bond- 
ing, is president of this association. At 
the Indianapolis mid-year meeting re- 
cently. Mr. Stewart promised a member- 
ship drive which will double its mem- 
bership. - 








GENERAL ACCIDENT GAINS 


U. S. Branch Adds $2,000,000 to Assets; 
Shows Gain in Surplus; Contin- 
gency Reserve $3,000,000 

The General Accident, Fire & Life 
Assurance Corp. gained more than $2,- 
000,000 in assets in its United States 
branch in 1940 and after making large 
additions to its reserves shows an in- 
crease in surplus. 

Its admitted assets are now $40,621,568 
as compared with $38,488,459 a year 
ago. Holdings of United States Gov- 
lernment bonds are $11,390,244, a reduc- 
tion of about $250,000, but holdings of 
state, county and municipal bonds in- 
creased approximately the same amount 
and now are $2,071,919. Cash increased 
about $600,000. 

The unearned premium reserve is $8,- 
436,633, an increase of about $70,000. 
The reserve for losses is $13,406,558, an 
increase of slightly more than $1,000,000. 
Reserves for miscellaneous items, in- 
cluding taxes, are $1,914,201, an increase 
of about $140,000. 

The deposit capital remains at $550,- 
000 and the company this year has set 
up a general contingency reserve of $3,- 
000,000, as against a previous general 
contingency reserve of $1,500,000 and 
an additional voluntary reserve of $1,- 
229,002. Notwithstanding the additions 
to this and other reserve items, the 
net surplus this year is $13,864,175, a gain 
of $605,565 for the year, 


GEO. PUMPHRET HONORED 











Testimonial Dinner Given in Boston for 
General Accident’s Branch Manager; 
Many Notables Present 

George Pumphret, who became man- 
ager of General Accident’s newly estab- 
lished branch office in Boston the first 
of this year, was given a complimentary 
dinner Monday night at the Parker 
House in recognition of this appointment, 
Previously, and for many years, he had 
been with Kaler, Carney, Liffler & Co., 
Boston agency which represents the 
General Accident, as head of its casualty 
department. More than 150 friends and 
associates attended the affair including 
Insurance Commissioners Frank Har- 
rington, Massachusetts, Henry Moran, 
Rhode Island, and Arthur Rouillard, 
New Hampshire. Former’ Insurance 
Commissioner C. W. Lovejoy of Maine, 
now with the Massachusetts Bonding, 
was also present. Toastmaster was Ar- 
thur D. Cronin of Kaler, Carney, Liffler 
& Co., and he did his usual good job 
in this capacity. It was Mr. Cronin’s 
honor to introduce the following who 
were speakers: 

Lieut.-Governor Horace T. Cahill, who 
extended the greetings of the state, and 
Robert Goodale, president of the Cas- 
ualty Managers Association; Arthur 
Anderson, president of Boston General 
Agents’ Association; Jay Gleason, Em- 
ployers’ Liability, representing the Bos- 
ton Bar; Thomas Dorgan, who extended 
greetings of Mr. Pumphret’s neighbors 
in Dorchester; C. Waldo Lovejoy, James 
H, Carney, of Kaler, Carney, Liffler & 
Co.; John S. Kauffman, superintendent 


of agencies, General Accident home 
office. 
Insurance Commissioner Harrington 


on behalf of the committee presented 
Mr. Pumphret with a gold wrist watch. 


Burdick Slated to Head 
Boston A. & H. Ass’n. 


Lester L. Burdick, manager of the 
general accident and health division at 
Boston of the Commercial Casualty, is 
slated for election as president of the 
Boston Accident & Health Association. 

The members conduct each forum 
The annual meeting will be held Febru- 
ary 25 at the Hotel Bellevue. The din- 
ner speaker will be Virgil Peterson, spe- 
cial agent, Boston division of the Federal 
Bureau of Investigation. 


STANDARD’S DIVIDEND 
Standard Accident will pay a quarterly 
dividend of 62%4 cents per share on 
March 3 to common stockholders of rec- 
ord as of February 19, 











DWIGHT MEAD LEADER 





Ranked First in Pacific Mutual Life for 
A. & H. Production; Thirty 
Years with Company 


For the second consecutive year 
Dwight Mead, long an outstanding 
figure in Pacific northwest insurance 


circles, is being congratulated by his 
company, Pacific Mutual Life, as leader 
of the countrywide field organization 
for production of accident and health 
insurance. 

In 1940, his thirtieth year with the 
Pacific Mutual, Mr. Mead piled up a 
higher volume of business than any 
other representative of the company in 
the United States. 

Mr. Mead is past president of the 
National Accident & Health Association 
and of the Seattle Life Underwriters’ 
Association, also organizer and _ first 
president of the Seattle Accident & 
Health Managers’ Association, 





Pinney Names Heads of 


Actuarial Committees 

Sidney D. Pinney associate actuary, 
casualty actuarial department, Travelers, 
president of the Casualty Actuarial 
Society, announces the personnel of the 
1941 committees of the society. 

T. F. Tarbell, Travelers, is chairman 
of the committee on admissions, and 
W. P. Comstock, London Guarantee & 
Accident, heads the auditing committee. 

The editorial committee has for its 
chairman Clarence W. Hobbs, National 
Council on Compensation Insurance. 
Thomas C. Carlson of the National 
Bureau of Casualty & Surety Under- 
writers heads the educational committee. 

The examination committee has a staff 
of seven Fellows by examination with 
Russell P. Goddard, American Mutual 
Liability, as chairman. The members 
are Robert V. Sinnott, Harry V. Wil- 
liams, Arthur E. Cleary, Matthew H. 
McConnell, Jr., John A. Wills and Sey- 
mour FE, Smith. 

Arthur N. Matthews, Travelers is 
chairman of the committee on papers and 
the program committee has two chair- 
men ex-officio, Richard Fondiller and 
President Pinney. 


JOHN C. BLACKALL TO LECTURE 








Connecticut Commissioner Will Talk on 
State Supervision Before Hartford 
Insurance Institute 

John C. Blackall, Connecticut Insur- 
ance Commissioner, will deliver a lecture 
on “State Supervision of Insurance,” 
under the auspices of the Insurance 
Institute of Hartford, March 18, at 5 
o’clock in the Broad Street Auditorium 
of the Hartford Public High School. 

The address will be one of the regularly 
scheduled lectures in the _ Institute’s 
course in “General Principles of Insur- 
ance and Suretyship,” and, due to its 
importance and general interest, will be 
opened to the public. 

Mr. Blackall will be introduced by the 
Casualty vice-president of the Institute, 
L. Coates Coit of the Century Indemnity 
Co. of the Aetna Fire Group. 


INVESTIGATE PLANT HAZARDS 

Investigation of hazards in industry 
by a special commission was voted by 
the Connecticut senate last week. The 
move, designed to bring before the leg- 
islature by May a codification of fac- 
tory safety laws, grew out of a New 
Haven quilt company fire which cost 
ten lives. 


DULL ALMOST RECOVERED 

Floyd N. Dull, vice-president, Con- 
tinental Casualty in New York, is recov- 
ering from injuries received from a 
fall on the ice at his country estate in 
Pike County, Pa., and is now resting 
comfortably at his home in Rutherford, 
N. J. He is expected to be able to 
return to his office next week. 


F, W. FRANZEN IN HOSPITAL 

Frank W. Franzen, vice-president, 
Commercial Casualty and Metropolitan 
Casualty, is now in Orange, N. 
Memorial Hospital recovering from an 
operation. He will be there a month. 
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